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Long Like Silver Pate oa, for very CAeeasion 
) i 
When representative American women met at luncheon in Boston, they preferred 
Alvin Long-Life Silver Plate. 
“AT a luncheon of the Committee for the Bazaar given in aid of Devastated France, the 
Alvin Long-Life Silver Plate was used by special request and greatly admired by all those present.” 
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MOY Ze ent ‘7 Edulor ld — 


THE Lancaster pattern, selected for use on this special 
occasion in Boston, can be seen at all leading jewelers. You 


leaders. These patterns, illustrated below, make appropriate 
canalso secure admirable values in the Molly Stark, Victory, 


gifts for any occasion @ birthdays, anniversaries, wed- 


and George Washington patterns, exquisite designs which dings, or Christmas. 
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ALVIN, SILVER. COMPANY 
20 Maiden Lane, New York 


«Makers also of Alvin Sterling Silverware 
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HOW these patterns to your best customers. 


= 
Social leaders 
The illustration reproduces an advertisement in the November 
Ladies’ Home Journal and other women’s magazines. The 


pieces are.shown in reduced size. 


ALVIN SILVER COMPANY, SAG HARBOR, NEW YORK 
Chicago Office: 
10 S. Wabash Avenue 


New York Office: 


Consumers’ prices quoted. 20 Maiden Lane 








have endorsed these designs. 
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A Short Story of the Diamond* 








By W. Augustus Steward 

















eeANy speculations have been made as 
to the origin of the most precious 
gem. The ancients, without knowledge of 
what we now term mineralogy, put forward 
theories which are, to the better-informed 
modern, amusing. Classical mythology at- 
tributes the formation of the diamond to 
Jupiter, who transformed a man—Diamond 
of Crete—into a stone for refusing to for- 
get the God when he had commanded all 
men to do so. It was believed that they de- 
scended from heaven in thunderbolts and 
crystallized in the earth. Some seriously 
affirmed that the gem was congealed earth 
and water formed under presure into the 
glittering crystal, and as late as the middle 
of the 17th century a standard book on 
physics describes the diamond as “the purest 
earth, and the most ethereal fire, and the 
most limpid water.” Le Boon and Potts 
conceived it to be nothing but the purest 
earth. Buffon affirmed that it was a distil- 
lation of igneous material produced by 
water. Baumer states that it was “a phlog- 
istic material in a particular condition,” and 
Valmont-Bomare described it as the purest 
rock crystal, while Hindus explained that it 
was rock crystal which had been trans- 
formed by lighting. 
WHAT SCIENCE PROVED. 


The days of science dawned and experi- 
ments showed that the diamond was com- 
bustible. Two hundred and fifty years ago 
Boyle made a particularly successful experi- 
ment, and in 1694, it is recorded, one was 
burned in the presence of the Grand Duke 
of Tuscany. . We read, however, that in 
1751 diamonds were buried in Vienna by 
Francis Stephen of Lorraine, afterwards 
Emperor of Austria. These experiments 
paved the way for those which enabled the 
French savant Moissan,- at the end of the 
19th century, to manufacture microscopic 
diamonds, the largest of which, however, 
was less than a millimetre across. Sir 
Humphrey Davy, in 1814, demonstrated be- 
yond doubt that the diamond was composed 
of a form of pure carbon which was vola- 
tile and combustible. Sir William Crookes 
states that the diamond volatilizes at the 
ordinary pressure at a temperature of about 
3,600° C., and passes from the solid to the 
gaseous, state without liquefying. From 
these experiments it has been deduced that 
diamonds are produced by the terriffic heat 
and pressure, and the fanciful stories as 
to its origin and composition, consequently, 


*Reprinted for the Special Home and Export 
issue of the London Watchmaker. 





become a part of the history of man’s early 
endeavors to explain natural phenomena. 
But how Nature actualy worked to produce 
the pure carbon still provides an interest- 
ing problem, and the patient scientists Have 
yet to provide the necessary material for the 
last chapter in their book of the diamond. 

The while theories as to its origin and 
composition were being advanced, and the 
chemist in his laboratory was experiment- 
ing, the diamond was adding fresh chapters 
to its romantic history. Life and Love were 
bought and bartered; murder, intrigue, and 
super-cuning fill in the changing fortunes 
of many a diamond. It was responsible 
for remarkable demonstrations of fidelity, as 
well as avarice. The people of Borneo 
looked upon the diamond as a kind of pal- 
ladium to which the destinies of Empire 
were attached. 


THE GREATEST OF ALL 


The “Grand Mogul” (now disappeared) 
is said to be the oldest known diamond, but 
the “Koh-i-noor,” or Mountain of Light, 
according to Hindu legend, was worn by 
one of the heroes of the Epic poem of 
Mahabharata. Accepting this as authentic, 
the gem has a history of about 4,000 years. 
It is fairly well established that it was held 
by the Rajah of Ujayin 56 years before the 
Christian era, and passed through many 
hands until, upon the annexation of the 
Punjab, it was presented to Queen Victoria 
and became one of our Crown Jewels. It 
was displaced from its high position among 
these by the presentation of the Cullinan 
to the late King Edward. The gigantic 
stone, which Professor Sir William 
Crokes stated was probably only part of a 
much larger crystal, weighed  3,02534 
carats, and, when cut up, provided a pen- 
delique of 51614 carats and a square bril- 
liant of 309 carats, to say nothing of others 
weighing from 73% to 92 carats. The Koh- 
i-noor weighs only 106% carats. 


ROMANCE OF THE CAPE 

The discovery of the “Excelsior” caused 
concentration of though upon the diamond 
fields of South Africa, but the finding of 
the “Cullinan,” in January, 1905, at the 
New Premier Mine, near Pretoria, was the 
crowning point in the development and ro- 
mance of the mines which began, about 50 
years ago, by Van Nickerk noticing a Boor 
child playing with a diamond weighing 
about 21 carats. The Vaal River became a 
place of pilgrimage for fortune hunters, 
and since ‘then the Cape has steadily 
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progressed, until now 98 per.cent of the 
world’s output of diamonds comes from 
the South African mines. The following 
figures will give some idea of the importance 
of these mines. Ili 1919 the total output 
was 2,588,017 carats, valued at £11,734,495, 
but the total sales exceeded the quantity 
mined, 2,647,288 carats being marketed at 
£12,084,629, the Kimberley district alone 
being responsible for about half the. quan- 
tity, i.e., 1,396,733 carats, valued” at £6,199,- 
666. 
DIAMOND CUT DIAMOND, 


The phrase ‘diamond cut diamond” owes 
its origin to the fact that no other substance 
will cut or abrade a diamond. Until quite 
recently it could only be cut into pieces by 
cleavage, i.¢., slitting it across its grain, or 
line of cleavage, but the invention of a 
“saw,” a thin disc of bronze, charged with 
diamond powder and oil, revolving at tre- 
mendous speed, now enables the sawyer to 
cut a stone in any direction. The early 
method of bringing out’ its fire was by 
“bruting,” rubbing two diamonds together ; 
by this means the “nyf,” or gum-like cov- 
ering, was removed and the surface of the 
face, or facets, of the crystal polished. This 
was. a tedious process and limited fashion- 
ing to natural facets; when, however, Louis 
de Berquem discovered, in 1456, that by 
using a horizontal iron disc or wheel 
charged with oil and the diamond dust he 
had saved when “bruting,” he could not 
only polish but cut facets, a revolution in 
the craft was effected, and the science of 
bringing out the diamond’s powers of re- 
fraction and reflection made an excellent 
beginning. De Berquem cut, among others, 
the “Sancy,” weighing 3334 carats, so 
named after Baron de Sancy, who bought 
it in 1489. 

EVOLUTION OF THE BRILLIANT 


The first type of cutting on the swiftly 
revolving wheel lap—mill we now term the 
wheel with its perpendicular spindle set in 
a frame—was “briolette,” or “pendeloque,” 
the “rose,” or “rosette,” followed, and then 
the brilliant was evolved, through the influ- 
ence of Cardinal Mazarin, about the middle 
of the 17th century. The first brilliants were 
actually called Mazarins. They had 16 
facets to the table. We term them 
“double-cut.” The number was increased to 
30 by a Venetian, Vincent Peruzzi; these 
we term “triple-cut.” Thirty-eight facets 
were next designed, and the number 
eventually increased to 50, as one may see 
in some of the old square-cut brilliants, 
and ultimately to fifty-eight in the old 
round-cut brilliant, a number which, other 
than in exceptional circumstances, remains 
the most satisfactory. The facets are ar- 
ranged as follows: First, four on the top 
and four on the bottom, then smaller facets, 
which bring the number—in a normal bril- 
liant—tp to 33 on the top and 25 on the 
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bottom. The various facets are “the table,” 
the octagon-shaped top which one sees on 
the average brilliant; “eight,” i.¢., the 
“stars” and “kites” and 16 “halves.” On the 
‘bottom eight “pentagons,” 16 “halves” and 
the “collet.” 

THE MOST PERFECT JEWEL 


The brilliant is designed to bring out the 
life and brilliancy of the cut stone. The 
“double-cut” was greatly in advance of the 
“rose” in this respect, but when compared 
‘with the modern cut stone it appeared dull, 
due not only to the thickness of the stone 
but to the fact that the optical properties 
of the diamond had not been fully appre- 
ciated. The modification of the size and 
angle of the facet and the clearing-off of 
the corners gave the maximum of fire and 
brilliancy which the cutters had been aim- 
ing’ at for centuries. It is a strange story 
of how men groped along, eliminating faults 
and gradually designing a perfect jewel 
largely without, it would appear from rec- 
ords, much knowledge of optics or mathe- 
matical considerations. It is only quite 
recently that Tolkowsky made an effort to 
explain by calculations the best shape and 
proportions, and how a high-class brilliant 
is cut as near the theoretic values as is 
possible in practice. 








“Work of the Constitutional League 





HAT are the important things pro- 
vided by the Constitution of the United 


States? And just how material to the welfare 


and happiness of individual citizens and the 
citizens-to-be are they? This is what the Con- 
stitutional League of America, a voluntary 
association of citizens, now proposes to 
make plain to every man, woman and child 
in the United States. It plans to “sell” the 
Constitution to the people by showing them 
that, beyond being a statement of great 
principles upon which our laws are based 
and our Government constructed, the Con- 
stitution is at once a contract and an 
insurance policy—a contract between all 
Americans in which they agree to stick by 
the common job, to play fair by one an- 
other and by the nationu and, if they de- 
cide that they want to change the Consti- 
tution or their form of government, to do 
so only by exercise of the voting power 
which is supplied them; a mutual insurance 
policy which protects their lives, property 
and liberty, guaranteeing them a square 
deal in obtaining an education, earning a 
living, choosing who shall govern them and 
how they shall worship, and generally giv- 
ing them a chance to express their opin- 
ions. 

To make these facts clear, the League 
will put a copy of the Constitution into 
every one of 20,000,000 homes in America, 
explaining the document paragraph by par- 
agraph in the terms of everyday life and in 
foreign languages as well as in English. It 
will do this through the agency of political 
parties and labor bodies, from the public, 
church and club platform, by lectures and 
debates and by co-operation with the Amer- 
ican Legion, fraternal associations, schools, 
and personal welfare and business organiza- 
tions the country over. This is a move- 
“ment for Americanization which has the 
“right ‘slant and which, fundamental in. its 
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purpose and plan, is broad enough in its 
application to be worth while—Saturday 
Evening Post. 





Loving Cup Presented to Arthur A. 
Everts, Former President of the 


A. N. R. J. A. 





THE accompanying illustration shows a 
silver loving cup which was recently 


“presented to Arthur A. Everts, retiring 
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SILVER LOVING CUP PRESENTED TO ARTHUR A. 
EVERTS, RETIRING PRESIDENT OF THE 
A. N. R. J, A. 


president of the American National Retail 
Jewelers’ Association. 

The cup was presented in recognition of 
the valued services rendered by Mr. Everts 
while president of the association. 








Imports of Rough and Cut Diamonds 
During September 


The diamond imports during the month 
of September were reported last week by the 
Bureau of Foreign & Domestic Commerce 
and aggregate in all $3,062,021, but of this 
amount nearly all (or nearly 97 per cent.) 
was represented by the importation of cut 
stones, the value of these being given as $2,- 
964,790. The rough or uncut stones import- 
ed amounted to $95,231. 

Antwerp again shows up as the great 
source of the cut diamonds brought in, the 
importation from Belgium being given as 
$1,558,806, while those from the Netherlands 
$1,253,736. The cut stones from England 
in September amounted to but $72,371, very 
little beyond that which was received from 
France, which amounted to $53,089. Strange 
to say, a fairly large amount, of cut stones 


CIRCULAR 


83 . 


is credited with coming from Arden, which 
shipped’ 173 carats’ valued. at- $19,538. In 
addition we received from Germany ‘cut 
stones valued at $2,152; from Chile, $2,717; 
from Spain, $1,628, and from Turkey in 
Europe, $753. 

Of the rough received last month the bulk 
this time came from Belgium and is credited 
with exports of $42,054. British South 
Africa came second with $22,413, and Eng- 
land, third, with $19,017. In addition we 


‘received rough diamonds from Brazil of 


$11,747. 








SWORD FOR GEN. DIAZ 





Kansas City Italian Colony to Honor Great ° 


Military Leader with a Handsome 
Present Made by Local Firm 
Kansas City, Mo., Oct. 28.—Gen. Ar- 
mando Diaz will get a very enthusiastic 
welcome in Kansas City when he visits this 
city. The Italian-American colony of Kan- 


sas City will act unanimously to greet the’ 


greatest Italian fighter as Americans, and 
not alone as Italians. 

The entertainment planned for the Italian 
commander-in-chief will center around the 
presentation of an elaborately engraved and 
jeweled sword, more expensive than any yet 
seen in Kansas City. Although plans can- 
not finally be announced until arrangements 
with the general and the American Legion 
have been completed, it probably will be pre- 
sented at a formal banquet in one of the 
hotels; perhaps the first day of the Legion 
convention. 

The sword, an illustration of which appears 
on the front cover of this issue of THE 
JEWELERS’ CIRCULAR, is the gift of the 25 
Italian organizations in Kansas City and was 
designed and made by the Cady & Olmstead 
Jewelry Co., of this city. 

The scabbard and hilt required between 
seven and eight pounds of pure gold; 
more than 80 diamonds, and many sap- 
phires, rubies and other jewels. The hilt is 
dominated by a great Hungarian ruby, an 
unusually. perfect specimen. The scabbard, 
of platinum and gold, is finely engraved, the 
designs symbolic of various Italian and 
American historic incidents. 

The central design is the monogram “A. 
D.,” done in platinum and set with 79 dia- 
monds. Above the monogram are the 
Italian crown, also in platinum and dia- 
monds, and the emblem of the most famous 
Italian regiment, General Diaz’s own. 

Under the monogram are the words, 
“Trento, Trieste,” the two province added 
to Italy in the war; the ancient Roman 
emblem (the original “United we stand, 
divided we fall’); the Italian coat-of-arms 
between the American and Italian flags; the 
“Vittorio Veneto,” the decisive Italian vic- 
tory in the war; the American Legion em- 
blem; the “Heart of America” emblem; 
the auriflamme, rising out of conventional 
chiseling and supported by the American 
eagle; the Missouri great seal, and at the 
end of the scabbard the Missouri and 
American Legion flags. Places have been 
left for dates. 

A delicate touch, typically Italian, is that 


a place was reserved on the scabbard of the - 


Diaz sword for the birthstone of the general. 
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Jewels of an Infinite Variety 














I 
N his introduction to the art:cle “De 
Bijoux 4 propos de René Lalique,” by 

Gustave Geffroy in “Art et Decoration” 

(1905), we read the following interesting 

remarks: . 
“There have been jewels and jewels 

since the world’s humanity existed. As 

far back as we can reach, in the pre- 
historic night, we find neckleces, bracelets 


and rings. From the time when man 
was scarcely assured of the defense of 


his life, the life of the female, and of 


his little ones, he wished to decorate his 
dwelling place and his person. Perhaps 
even while he was in combat with a 
ferocious beast, or with a neighbor 
equally ferocious as the beast, the woman, 
remaining in the cave that was their 
lodging, was tasking her ingenuity in 
the composition of a necklace with the 
teeth of an animal or with shells. In the 
necklaces, bracelets, rings of this period, 
lost in the impenetrable depths of time, 
we see the signs of woman’s slavery. 
The fine ladies of civilized times have 
continued smilingly to wear these proofs 
of the ancient inferior condition, but 
while taking some revenges. 

“However that may be, the art of 
decoration or ornament was born in 
caves, in the huts where our ancestors 
sought shelter against the perils of every 
instant. Here is where they assembled 
the teeth, shells, fragments of ivory, 
bones, crystal, alabaster, quartz, amber, 
jade, all that they found here or there, 
all that which sparkled, all that seemed 
pretty to their infantile admiration and 
which was, in fact, pretty and which has 
remained pretty for men and women of 
today, for our world, so old, that has 
remained young! With all this debris 
of all kinds our ancestors made not only 
necklaces, bracelets, rings, but pendants, 
headdresses, waist-belts and _ breast- 
plates. 

“This was a beginning; it had a sequel. 
They have made dictionaries and great 
books with all the objects of finery ac- 
cumulated in the centuries. M. L. Falize, 
in a conference on jewels at the Forney 
Library in 1886, ingeniously enumerated 
the parts of the human body clothed in 
jewels, and M. Victor Champier recapitu- 
lated them in the preface of the book by 
Eugéne Fontenay (“Les Bijoux anciens 
et modernes,” Paris, 1887). The head 
has the crown, diadem, taenia, casque, 
hairpins, stiletto or arrow (fléche), aigrette 
knick-knacks, flowers, ferronniéres, front- 
lets (frontiers), iron plates of the Dutch, 
cache-malices of Auvergne, the comb, the 
net, the fork of the Japanese, hat-pins 
and chains, only naming the ornaments 
of the ladies. But the men have their 
crowns, insignia of power; their helmets 
of gold and silver, military insignia; the 
tiara and the mitre, religious insignia; 
and so on to the enseigne, that graceful 
jewel of the XV. and XVI. centuries. 
For the ears there are studs, rings, 
pendants, destined to set off the appear- 


ance of the face. On the neck: the neck- 
lace, the chain, the carcan, the gorget, the 
medal, the reliquary, the cross, the pent- 
d-col, beads, amulets, and the bulle, that 
lovely lost jewel. On the neck still, or 
on the breast, still not on the bare skin 
but right on the clothing: the brooch, the 
pin, the fermillet, the fibula, the plaques- 
de-corsage, the clasps and morses of the 
cope, the patera, the poitrail, the plaques 
de seins, buttons, tags, reliquaries, the 
medallion, the collar of an Order, and all 
the crosses and Orders. At the waist: the 
belt, the agrafe, the buckle, the chain, chap- 
let, purse, watch, key-rings, plaques de fer- 
moirs, netsukes, scent-bottles. On the arm: 
bangles and armilles, bracelets, spinthers, 
pericarpes or dentrales, Gallic or Roman 
torques, chains and manicles. On the legs: 
rings or periscelis, and the lovely ornaments 
that sound in cadence when the Indian 
dancer is in movement and agitates them. 
On the hands: rings, the exquisite finger- 
ring with its legends, its fantasies, its sur- 
prises, with the description of their 
lovers’ figures, or their austere attributes, 
then the betrothal ring and the wedding 
ring to the ring of investiture of the hus- 
band, to the ring of investiture that 
princes received from the Pope, to the 
ring of St. Peter, the ring of the Doge 
that he threw into the Adriatic, to the 
ring for pulling the bowstring, to the 
engraved ring that served’ to seal every- 
thing before the invention of locks and 
keys. 

“We see how many jewels the man’s 
or woman’s body may be dressed up in: 
there are some for all ages, for all con- 
ditions, for the child, for the young girl, 
for the mother; there are some for the 
man, tradesman or soldier, for the slave, 
for the freeman; there are some for the 
savage as well as for the refined in 
civilization; there are some for the king, 
for the prince, the captain, the page, the 
bishop, the priest and the clergyman; 
there are some for the idol, some for 
death—and this enormous mass of 
civilian or religious jewels, for royalty, 
sacred or funeral, go on subdividing 
themselves according to the time, the 
ages, the styles, the fashions; according 
to the riches or caprice into an infinite 
variety.” 





Morris on Arts and Crafts 





N° single individual of the last two gen- 
erations has done more towards the 
advancement of the world’s arts and crafts 
than William Morris. As a matter of fact 
the very term arts and crafts never fails 
to bring before the educated mind the pic- 
ture of Morris and his life devoted to the 
task of awakening in England a love of art 
expressed in craftsmanship; an ideal he 
lived and worked in. An extract taken 
from his lecture, given in Manchester in 
1883, is a fine expression of this leader. We 
will quote his words: : 

“Now I will ask those who think art is 


CIRCULAR 


85 


in a normal and healthy condition to ex- 


- plain the meaning of the enthusiasm shown 


of late years for the foundation and exten- 
sion of museums, a great part of whose 
contents is but fragments of the household 
goods of past ages. Why do cultivated, 
sober, reasonable people, not lacking in a 
due sense of the value of money, give large 
sums for scraps of figured cloth, pieces of 
roughly made pottery, worm-eaten carv- 
ing or battered metal-work, and treasure 
them up in expensive public buildings un- 
der the official guardianship of learned ex- 
perts? Well, we all know that these things 
are supposed to teach us something; they 
are educational. The type of all our mu- 
semus, that at South Kensington, is dis- 
tinctly an educational establishment, Nor 
is what they are supposed to teach us mere 
dead history; these things are studied care- 
fully and laboriously by men “who intend 
making their living by the art of design. 
Ask any expert of any school of opinion 
as to art what he thinks of the desirability 
of those who are to make designs for the 
ornamental part of industrial art studying 
from these remains of past ages, and he 
will be certain to answer you that such 
study is indispensable to a designer. So 
you see this is what it comes to. It is not 
to the best works of our own time that a 
student is sent; no master or expert could 
honestly tell him that that would do him 
good, but to the mere wreckage of a by- 
gone art things which, when they were new, 
could be bought for the most part in every 
shop and market-place. Well need one 
ask what sort of a figure the wreckage of 
our ornamental art would cut in a museum 
of the twenty-fourth century? The plain 
truth is that people who have studied these 
matters know that these remnants of the 
past give tokens of an art which fashioned 
goods not only better than we do now but 
different in kind and better because they 
are different in kind and were made in 
quite other ways than we make such things. 


“Before we ask why they were so much 
better and why they differ in kind and not 
merely in degree of goodness I want to 
note specially once more that they were 
common wares, bought and sold in any mar- 
ket. I want you to note that, in spite of the 
tyranny and violence of the days when they 
were fashioned, the beauty of which they 
formed a part surrounded all life; that 
then, at all events, art was the helpmate 
of wealth and not the slave of riches, True 
it is that then as now rich men spent great 
sums of money in ornament of all kinds, and 
no doubt the lower classes were wretchedly 
poor (as they are now); nevertheless the 
art that rich men got differed only in 
abundance and splendor of material from 
what other people could compass. The 
thing to remember is that then everything 
which was made by man’s hand was more 
or less beautiful. Contrast that with the 
state of art at present.” 





Figures made public last week by Post- 
master W. J. Kenney show that an increase 
of nearly 50 per cent. was made at the 
Attleboro post office in the parcel-post de- 
partment over that of last year. The parcel 
post is depended upon by the jewelers to 
such an extent that its figures are taken as 
a-barometer of business. 
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Facts About 
Deltah 


‘TRADE MARK REG US. RAT OFF. 


Number 3 








EL T AH Pearls offer the 


Jewelera COMPLETE 
Advertising Service (Deltah 


Jewelers Service Plan) with 
which to increase his pearl 
necklace sales and tie up with 
the National Advertising. 


This short fact tells why the Deltah 


department has become the largest 
department in many jewelry stores. 


EL Heller € Son, in. 
PARIS NEW YORK 


Established Over a Quarter of a Century 


Producers of Heller Hope 
Sapphires and Hope Rubies 
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WINDOW ROBBER CAUGHT 





Diamond Ring Stolen from Los Angeles 
Store but Crook Is Caught and 
Ring Recovered 

Los ANGELES, Cal., Oct. 26—A bold rob- 
bery took place on Broadway last week, 
when a young man, at about 4 o’clock Pp, M., 
approached the window of the Humphreys 
jewelry store, 616 S. Broadway, and with an 
iron rod covered with paper, which he car- 
ried in his hand smashed the glass in the 
window, quickly snatched a diamond ring 
yalued at $1,000, and dashed down the street. 

Mr. Humphreys gave the alarm, and he 
and others gave vigorous chase. The robber 
was tripped and pounced upon by a traffic 
officer at 7th St. and Broadway. The robber 
put up a desperate fight, and it was not 
until Mr. Humphreys had come to the 
rescue of the officer that he submitted to 
arrest. 

At first the diamond could not be found, 
but about two hours later, after Mr. Hum- 
phreys had offered a reward of $100, the 
officer who made the arrest found the stone 
in a dirt heap near where the struggle took 
place. 

The man gave the name of James A. 
Smith, aged 27, a truck driver. He is being 
held in the city jail on a charge of grand 
larceny. When he offered the reward of 
$100 for the recovery of the stone, Mr. 
Humphreys also announced that, although 
the stone was worth $1,000 he would sell it 
for $700 if recovered. He now has the ring 
displayed in his window with the original 
card as well as the note announcing the 
reduction of price to $700 attached. 

So many successful window robberies have 
been committed here that the jewelers are 
especially gratified that such quick work 
was done in this case by officers. Mr. 
Humphreys paid the officer the $100 reward. 








Silver Service Presented to the Former 
Chairman of the Interstate Commerce 
Commission 
WasuincTon, D. C., Oct. 26—The ac- 
companying illustration shows that a silver 
service which was presented to Edgar 
E. Clark, formerly Chairman of the Inter- 
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state Commerce Commission, and who re- 
cently resigned to take up the practice of 
commerce law. The presentation was made 
by Chairman McChord, on behalf of the 
Commission and its membership, commis- 
sioners and clerks alike, as a token of the 
very high esteem in which Mr. Clark is 
held. 


The presentation was made in the large 
hearing room of the Interstate Commerce 
Commission, with the full membership of 
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Elaborate Gold and Jeweled Belt Buckle 
Made by a New Orleans House 

New Orteans, Oct. 26—A somewhat 
unusual product is the beautiful gold and 
diamond belt buckle recently completed in 
this city for Charlie Ross, America’s 
famous trainer of athletes. The work 
which came from the establishment of 
Hausmann, Inc., manufacturing jewelers of 
135 Baronne St., has many unusual. quali- 
ties and the house has been congratulated 





UNIQUE GOLD AND JEWELED BELT BUCKLE MADE BY A NEW ORLEANS HOUSE 


the Commission present, their wives, and 
other members of the Commission. 

The service is solid silver, gold lined, and 
each individual piece was engraved with the 
letter “C,” while the tray was ornamented 
with the seal of the Commission. 








It was announced at Little Rock, Ark., 
that a rough diamond weighing 20.25 carats 
had been found at a local mine. This is the 
largest stone that has been found in this 
vicinity, the previous record being held by 
a rought stone weighing 18.03 carats. 

















SILVER SERVICE PRESENTED TO FORMER CHAIRMAN OF INTERSTATE COMMERCE COMMISSION 


not only for this but for the fact that they 
have obtained the order from the east 
where the center of the jewelry trade is 
located. 

The design of the buckle contains two 
boxers and a referee in the ordinary fight- 
ing ring, which is a reproduction of the 
ring of the Dempsey-Carpentier ‘fight. This 
is hand-raised work. Two pair of gloves 
as well as the United States eagle and the 
globe are also hand raised work. The floor 
of the ring is made of white gold and the 
settings are of platinum. 








An Old Subscriber Indeed 
The following endorsement on a photo- 
graph sent to THE JeEweLers’ CIRCULAR is 
more than unusual, in many ways. It 
reads: 
“To THe JEWELERS’ CIRCULAR of 
New York from a reader and subscriber 
of fifty-three years’ standing. 
Georce W. SPIER, 
President Horological Institute of 
America. 








The novel souvenir of Hamilton & Ham- 
ilton, Jr., Inc.—a put-and-take white metal 
top—presented to callers at their booth at 
the recent national convention, seems to 
have met with approval, judging from the 
comment that has been heard since then. 
The top was made in the usual form except 
that it was stamped “Hamilton Chains” on 
the upper surface of the body. It is a very 
timely souvenir, and an original thought. 
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La Tausca Pearls 
For Baby 


, | ‘O associate La Tausca Pearls only 
with the matron, the bride and the 
debutante is a merchandising error. 


La Tausca necklaces, in a wide range 
of sizes, are appropriate for every age. 












































BABY PEARLS 


(As illustrated above) 


A dainty little. necklace in 
baby blue white lined cabinet. 


1134”: Roman Quality... ..... 0. .400.6 6% $6.50 each 
1144” Indestructible quality ............ $8.20 each 


(Subject to Standard Catalog Discount) 


























KARPELES of Paris 
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| ie for Baby we make La Tausca necklaces, the daintiest 
things you ever saw. , 


Through all her little-girl years she’ll be proud of the one you sell 
to mother for her. 


And she’ll grow up in the consciousness that La Tausca Pearls, of French 
Origin, really are the world’s finest pearls, so successfully rivaling Nature’s 
own in all the beauty of their tints, in all the splendor of their iridescence. 


Let your community know that you can supply La 
Tausca Pearls for Baby. We can help you in spread- 
ing this thought with free motion picture slides, 
newspaper electrotypes and store display material. 
(A particularly good newspaper electro to use in 
featuring La Tausca Pearls for Baby is our No. 
LT 39 [2 in. wide, 1 in. deep]. Send for it now.) 


































La Tausca Baby Display 





This display assortment consists of a silk covered 
tray 21 inches long and 12 inches deep and six 
dainty cases—covered with baby blue leatherette 
—lined with white satix. Each case contains 
a La Tausca Pearl Necklace—11%4 inches long. 
A very attractive Baby card goes with each as- 
sortment. 











Complete assortment with six Roman Quality 
" Necklaces, $39.00 (subject to Standard Catalog 
aeeey y ar Ss discount). 

Complete assortment with six Indestructible 
Quality Necklaces, $49.20 (subject to Standard 
Catalog discount). 


“a 
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3 


Complete assortment with three Roman and 
three Indestructible uality Necklaces, $44.10 
(subject to Standard Catalog discount). 



































Maker of lhe Worlds Kne Pearls Offices Providence .New York | 
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Diamonds 


Values Always 


and 
Helpful Co-operation 
With Our Customers 


170 BROADWAY 
31 N. STATE ST. 


LONDON: 
Audrey House, Ely Place 


We Sell 
Diamonds Exclusively 





ARNSTEIN BROS. & CO. 


NEW YORK 
CHICAGO 


AMSTERDAM 
6 Tulp Straat 
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The News from England» 








French Police Round Up International Jewel Thieves—London Authorities 
Plan Protection Against Jewelry Crooks—Jewels as Gifts at Leeds 
Wedding—Brighton Diamond Cutting Plant 














Lonpon, Oct. 20.—The activities of the 
French police in rounding up the jewel 
crooks of the Riviera have become so ef- 
fective that the English police are anticipat- 
ing a general migration Londonwards. The 
French police have discovered that Mar- 
seilles has been the pivoting point for the 
continental jewel gang instrumental in the 
carrying out of the biggest jewel robberies 
of the season—especially throughout the 
Riviera. In endeavoring to break up this 
gang the police have resorted to all the 
artifices in their power and their latest ar- 
rest—M. Malvy, known as the dominating 
figure in southern criminal circles—will have 
much to do with the migration of the gang 
members still at large. Deeply laid plans 
for a big jewel campaign in London by this 
international jewel gang have been exposed 
by Scotland Yard as a result of the French 
round-up. John W. Bell & Co., the big firm 
of assayers here, say they have every reason 
to believe that this report is true. John Bell, 
who for 20 years has been engaged in inves- 
tigation work in connection with big jewel 
robberies, is in daily touch with the firm’s 
Paris office. But, as he says, if the Riviera 
jewel crooks make their headquarters in 
London they will meet with a warm recep- 
tion. Within a few hundred yards of Hat- 
ton Garden are receivers for stolen gems, 
John Bell says, and, while Scotland Yard 
knows the identity of some of the big di- 
rectors of the jewel thieves’ activities, their 
methods are so subtle that the police so far 
have been powerless, In some cases these 
“directing geniuses” are men of high stand- 
ing in the community, a few of them even 
moving in court circles, the assayer says. 
To put an end to the activities of the swell 
jewel thief (who seldom knows the identity 
of the directing genius under -whose instruc- 
tions he is operating) different methods of 
detective work have got to be employed, 
says Mr. Bell. The jewel robberies are 
planned by men of good education, he says, 
who do no more than direct them. Although 
the crack jewel thieves may be apprehended 
occasionally the actual organizer is seldom 
complicated. The new detective methods 
mentioned by the assayer are to be put into 
operation as soon as it is definitely known 
that the international jewel gang has crossed 
to London for the Winter campaign. And 
then, it is hoped, the crimes will be brought 
home to the organizers who “move in court 
circles.” 

* * 

Some very fine jewelry gifts were a fea- 
ture of the wedding the other day of Wil- 
liam Leeds and the 17-year-old Princess 
Xenia of Russia, in Paris. The American 
millionajre is a son of Princess Christopher 
of Greece. The bride wore a chain of dia- 
mond links at the ceremony, a gift from her 
mother, King George and Queen Mary gave 
a diamond and ruby pendant with their 
initials “G. M.” Queen Alexandra’s gift was 
an amethyst and diamond brooch and Prin- 





cess Victoria’s a pendant of aquamarines 
and rubies and a gold mirror. 


* * * 


The Glasgow police are trying to dis- 
cover the owner of an antique cross, said to 
be one of Italy’s art treasures and valued at 
$500,000. The cross was found in a dealer’s 
shop and a young Italian is under arrest on 
an extradition warrant charged with the 
theft. The cross, it is believed, belongs to 
the church at Borgo, Collefegarto, Aquila, 
Italy. 

* k * 

How a pearl stud worth $1,200 was sold 
for $10 was told at the Guildhall the other 
day, two men being committed for trial for 
the theft of the article. J. H. Chapman, a 
Manchester diamond merchant, left the 
attache case containing the stud at a Lon- 
don railroad depot booking hall. The men 
confiscated the case and, being unaware of 
the value of the stud, disposed of it to the 
first dealer for the amount stated. 


* * x 


Things are not well with the Brighton 
diamond cutting and polishing works started 
by Bernard Oppenheimer in 1917 in con- 
junction with the training of disabled ex- 
service men. Tightness of money has 
checked activity at the works and 182 of 
the trained cutters and polishers have had 
to be discharged. An official of the works 
says the trade has been “badly hit” by the 
slump and banks are not disposed to ad- 
vance credit on the diamond just now, al- 
though they do not. deny that the diamond 
will always retain its value. Government 
assistance, the official says, will tide the 
works over the difficult period when, it is 
hoped, those men now released will be taken 
on again. “We are very sorry for these 
men who have been trained in a new trade 
with us,” said the works official, “but, un- 
fortunately, we have no option.” 


* * * 


Scotland Yard has just circulated a list 
of jewels valued at $25,000 and stolen from 
the Park Lane residence of the Rajah and 
Ranee of Pudukota, Jewelers and pawn- 
brokers have been notified and expert de- 
tectives have the case in hand. The gems 
include a six-sided emerald ring set in plat- 
inum and surrounded with diamonds, a cir- 
cular diamond double-bordered plaque with 
ruby center and diamond loop, emerald ear- 
rings, gold cigarette case, diamond scarf pin 
and a tortoiseshell and silver toilet set. A 
determined attempt to open a safe by means, 
it is thought, of an oxy-acetylene blowpipe 
failed. 








C. Hardie Power, Livermore, Cal., is 
preparing to move his jewelry store to the 
room in the Mack building on Ist St., 
adjoining his present location. The new 
establishment will be larger and better 
equipped than the present store. 
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HELD UP AND ROBBED 


Wife Shot and Jewelry Valued at $1,600 
Taken from Pottstown, Pa., Jeweler 
On a Lonely Road 


Pottstown, Pa., Oct. 26.—Held up on the 
Schuylkill Road a mile and a half outside 
of town Sunday night, Chester R, Freed, a 
jeweler of Pottstown, was robbed of $1,600 
in jewelry and cash and his wife was shot 
in the shoulder by one of the bandits. Mrs. 
Freed was shot after her husband had been 
robbed. The bullet struck her in the neck 
and buried itself in her shoulder. She is at 
her home in a serious condition and the bui- 
let has not been extracted as yet. 

State police, Pottstown police officials and 
a posse of citizens took up the trail of the 
bandits soon after the shooting, but were 
unable to find a trace of them. 

Mr. Freed was returning to Pottstown 
from a visit to Earlville with his wife and 
baby, On the way back home while travel- 
ing over the Schuylkill Road near Cedar- 
ville, about a mile and a half from town, 
the brakes on his automobile got out of 
order. The jeweler stopped the machine, 
which was a small sedan, and got out to 
make repairs. 

As he alighted an automobile which had 
followed his car for’ some distance drew 
alongside of his. machine and three men, 
each wearing a mask and carrying a revol- 
ver, jumped to the ground. One of the 
bandits walked over to Mr. Freed who was 
bending over his motor car and commanded 
him to throw up his hands. 

“We're going to clean you out,” he said. 
“Shell out everything you have.” 

The jeweler was powerless to resist the 
three armed men, In his pockets were two 
watches and five rings which he had cleaned 
for his wife the day before and was carry- 
ing them because Mrs. Freed was afraid to 
leave them at home. They were taken from 
Mr. Freed. The booty included two platinum 
rings, one set with five diamonds; a plati- 
num wedding ring and engraved wedding 
ring set with diamonds and a princess ring 
containing 23 small diamonds. The rings 
are valued at $1,500, watches valued at $60 
and $20 in cash were also taken, 

Following the robbery the bandits gruffly 
ordered Mr. Freed to get in his car in a 
hurry. Mrs, Freed, holding her baby, sat 
heipless in the automobile while the bandits 
robbed her husband. After the bandits had 
menaced him with their pistols and com- 
manded him to get away “in a hurry” Freed 
encountered some trouble in getting his en- 
gine started. 

“Give him a start,’ shouted one of the 
bandits out of the darkness. A shot rang 
out and Mrs. Freed, still clutching her baby, 
fell over on the seat with a groan. On learn- 
ing that his wife had been shot Mr. Freed 
started his car and raced to Pottstown for 
medical attention for his wife. 

This is the second attack on Mr, Freed 
within a year. Several months ago he was 
attacked by thugs while he was closing the 
shutters at his place of business. His pet 
bulldog which was nearby at the time went 
to the rescue of his master and the would-be 
robbers were driven off before they had a 
chance to rob Mr, Freed’s jewelry estab-. 
lishment. 











ee 


94 


THE JEWELERS’ CIRCULAR 


November 2, 1921. 





























AMSTERDAM 


55 Ruysdaelstraat 


ANTWERP 


41-43 Rue Lamoriniere 


PARIS 
9 Rue Pillet Will 


KDUARD VAN 





_ LONDON 
19-20 Holborn Viaduct E. C. 


DAM 


CUTTERS OF 


DIAMONDS 




















l 


Cutting Works, 
ANTWERP 








Cutting Works, 
AMSTERDAM 

















Gems of Standard Van Dam Cutting 


Melees 
of All Grades 


Ask Us for Diamond Service 


Telephone 


437 FIFTH AVE. 


Murray Hill 5879 








Squares 
Large and Small 


NEW YORK 

















| 























‘November 2, 1921. 


CAREER OF FRANCIS S. SHERRY 





A Brief Sketch of the Life of Popular Boston 
Member of the Trade Who Died 
Oct. 21 


Boston, Mass., Oct. 29.—Information that 

Francis S. Sherry, Boston representative of 
Joseph Fahy & Co., of New York, had 
died suddenly in Toronto, Oct. 21, as re- 
ported in THE JEWELERS’ CirRcULAR, Oct. 26, 
caused a sorrowful hush in jewelry circles 
here, where the deceased was admired and 
respected far above the ordinary. No other 
man in jewelry connections hereabouts had, 
in recent years, enjoyed a greater popularity 
than did Mr, Sherry. He was an extremely 
‘active man, not only in business but in so- 
cial functions. Wherever a local, State or 
national gathering of jewelers was being 
held, one of the most conspicuous figures 
-was his somewhat slim, well-dressed per- 
sonage. It was a matter of no small wonder 
among his friends how so much energy 
,could be generated by one human frame. 
* In Boston, when not in his office at 8 
Winter St., one could generally find Mr. 
Sherry at D. C. Percival’s, Smith, Patter- 
son’s, Stowell’s, Bigelow, Kennard’s, or some 
other important jewelry establishment dis- 
cussing business topics. And at these cen- 
tres, of coursé, he could always “feel the 
pulse” of business and diagnose the situa- 
tion more carefully for the benefit of his 
employers. 

In social affairs he was a past master. 
'The slogan “Let George Do It” might easily 
have been substituted for “Let Frank Do It,” 
to the great advantage of everyone interested. 
It was the Boston Jewelers’ Club, however, 

sthat Mr. Sherry loved most of all his social 
organizations. Of this he was at one time 
vice-president, and served for many years 
‘on the board of directors, helping to man- 
‘age and promote its interests with remark- 
able success. In company with Col. Harry 
,L. Brown, the president, Albert R. Kerr, 
,the secretary, and other officers of the club 
jhe was ever ready to go anywhere and do 
‘anything at any time for the betterment of 
the organization. And to the individual 


members he was always an inspiration. It ~ 


is difficult to imagine what one of the club’s 
outings or banquets would be like without 
the genial presence of “Frank.” 

During the World War, when the nation 
was raising one Liberty Loan after another, 
Mr. Sherry was in, the vanguard of the jew- 
elry contingent which raised its quota of 
subscriptions. And he was one of' the chief 
organizers of that monster parade in Boston 
when millions were raised and jewelers 
from all parts of the State and Rhode Is- 
land came to this city to fall in line, headed 
by E. Conover Fitch. 

The passing of Francis S. Sherry has re- 
moved yet another of the “old school,” 
whose ranks are thinning fast, but whose 
memory ever remains as an inspiration to 
the younger element. 

The news of Mr. Sherry’s death.came un- 
expectedly, as he showed no signs of ill- 
ness likely to prove fatal. A few days ago 
while he was at Montreal an explosion oc- 
curred near the hotel where he was staying, 
filling the rooms with poisonous fumes. 
Wrapping a wet towel round his head Mr. 
Sherry, utraideds managed to- eseape;-burt-it=is- 
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quite possible that the’ excitement and ex- 
posure may have hastened his death, which 
was due to apoplexy. He left Montreal and 
went to Toronto to attend to his business. 
At 12 o’clock he left a Mr. McKnight, a 
jeweler, to go to Hamilton, returning to the 
King Edward Hotel to pack up. his things, 
pay his bill and depart. He stepped up to 
the clerk’s desk and then sank to the ground. 
Doctors were summoned, but Mr. Sherry 
never regained consciousness, passing away 
at 5 o’clock in the evening. 

After retiring from the road he became 
manager of the Boston office of Joseph 
Fahys & Co., New York, and served in that 
capacity for a number of years and up to 
the time of his death. 








New Office Building Being Erected by 
Philadelphia Diamond Merchant 


PHILADELPHIA, Pa., Oct. 28.—Work on 
the three-story office building being erected 
at 735 Sansom St. by Joseph J. Matz, a 
diamond merchant, is progressing in a satis- 
factory manner, and it is expected to be 




















NEW OFFICE BUILDING FOR JEWELERS TO BE 
ERECTED IN PHILADELPHIA 


ready for occupancy by the first of the year. 
The new building is to be known as the 
“Matz Building”, and when completed will 
be among the most attractive buildings on 
Sansom St. <4 

The Matz building is being erected on the 
site that was occupied by Charles J. O’By- 


=Fen,—wateh -materials,for-many-years.-—-Mr, - 
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Matz bought the property from the Logan 
Estate at a cost said to have been $26,000. 
After the building had been sold, Mr, O’By- 
ron moved down the street to 727 Sansom 
St. 

Plans for the “Matz Building” were 
drawn by Arnold Mueller, an architect; 
while the contract for the erection of the 
building was awarded. to J» H. Hinkle & 
Co., 25th and De Lancey Sts. The building 
will be three stories high; and will have an 
attractive cream colored terra-cotta front. 
It stands on a lot 23% by 67 feet. 

The Matz building will contain 14 offices 
and according to Mr., Matz all of the space 
in the building has. already been leased. Mr. 
Matz will use one-half of the first floor for 
his diamond business. Two stores in the 
basement and offices on the second and third 
floor will be occupied by watchmakers, 
jewelers and diamond merchants. Some of 
the new tenants, it is said, are moving from 
Chestnut St. The cost of the new building, 
including the lot will be $85,000. 





Creditors of Tappin’s Jewelry Store, Troy, 
N. Y., Offered Thirty-two Cents 
on the Dollar 


Through the efforts of a creditors’ com- 
mittee, appointed at a meeting held in New 
York, last month, Tappin’s Jewelry Store 
at Troy, N. Y., has offered to settle with 
creditors on a basis of 32 cents on the dol- 
lar. At the meeting held in New York, the 
creditors refused an offer of 15 cents. 

A financial statement of the concern shows 
assets of $14,584, which amount consists of 
merchandise at cost, $8,584, accounts re- 
ceivable, $1,000 and fixtures, $5,000. The 
liabilities total $8,552 and constitute money 
owing to merchandise creditors, $5,644 and. 
money owed for borrowed money and per- 
sonal creditors and rent, $2,907. 

As the result of an investigation made by 
the creditors’ committee, a report has been 
issued by Greenbaum, Wolff & Ernst,. coun- 
sel’ for the committee. This committee con- 
sists of Ingomar Goldsmith, chairman, Mr. 
Bosch, of M. B. Bryant & Co, and J. A. 
Granberry. Since their . appointment, . this 
committee has held several meetings and sent 
its representative to Troy to examine the 
stock, etc. It was also through the com- 
mittee’s efforts that the new offer of 32 
cents on the dollar was obtained. The com- 
mittee believes that this offer is a satisfac- 
tory one and that it. is the best obtainable, 
especially in view of the fact that the stock 
on hand is an old one and that accounts are 
doubtful of collection. The Troy concern 
has also agreed to pay all expenses, such as 
legal fees, etc. 








Sometime between last Saturday noon, 
Oct. 22, and Monday at 8 a. M., when the 
foreman of the Stern Mfg. Co., manufac- 
turing jewelers, 72 Techenor St. Newark, 
N. J., opened the factory for the day, a 
rat got into the plant and climbed on a 
shelf in the foreman’s office, which is fast- 
ened up against a wooden partition. A 
large box of matches had been left open on 
the shelf by accident, and the rat must have 
bitten into the matches as the entire box 
was burned to a crisp and a hole about 18 
inches round was burned in the center of 
the partition and then went out by itself. 
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The Flexible Bracelet as no other piece of jewelry is a test of perfect con- 
struction. It must be as durable as it is ornamental. Wheeler made bracelets 
are so constructed that they stand the hardest usage and give complete 
satisfaction to the wearer.. Our guarantee stands back of everyone sold. 


Flexible bracelet watches, as well as ribbon watches—with the accurate 
Rode movement are as beautiful as they are ornamental. 


Also remember our platinum jewelry is figured on today’s replacement 
costs. 


Hayden W. Wheeler & Co., Inc. 


2 Maiden Lane New York 
Factory: 72 Spring Street 
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Clever Thief Being Sought by Denver, Colo., 
Police as a Fugitive from Justice 
—Wanted in Other Cities 


Through the publication in THE JEwEL- 
gts’ CircuLar on Oct. 12, of a photograph 
of Charles Harris, alias “Levy” alias “Mil- 
ler,” an expert sneak thief and confidence 
man, who is now being sought by the Den- 

‘yer authorities as a fugitive from justice, it 
has been learned that this man is also wanted 
in New York to answer two charges of 
grand larceny. In New York, it is charged, 
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in the case was scheduled to be held on Oct. 
17, but when the case was reached on that 
day, the man failed to put in his appearance. 
As a result, the bail was forfeited and a 
warrant charging him with being a fugitive 
from justice, was issued. The New York 
authorities learned of this man’s arrest and 
communicated with the Denver, Colo., police 
but before any action could be taken, Harris 
had been released on bail. It is believed that 
Harris was aware of this fact and although 
the case against him in Denver was con- 
sidered a weak one, he disappeared apparent- 
ly fearing his extradition to New York. 
Jewelers are warned to be on the look-out 








CLEVER CROOK WANTED BY POLICE OF SEVERAL CITIES 


“Miller” as he is more familiarly known in 
the metropolis, stole from B. Harris, a retail 
jeweler at 715 Seventh Ave., $4,140 worth 
of diamonds in September, 1920, and at 
about the same time, so it is claimed, ab- 
sconded with approximately $8,000 worth of 
diamond mounted rings belonging to Joseph 
Rose, who is located at the New York Jewel- 
ers’ Exchange, 70 Bowery. 

There are several peculiar characteristics 
about this man which make it comparatively 
easy to identify him. He is small in stature 
and is afflicted with a nervous disorder and 
when speaking to anyone he usually makes 
a peculiar screech-like sound and at the 
same time, lifts his right hand to his ear. 
While talking with anyone, it is said, his 
upper false teeth invariably fall down upon 
his tongue and continually during the con- 
versdtion he is forced to put them back in 
place. The entire lower part of his mouth 
is bridged with gold teeth. He is described 
as 62 years old, stands 5 ft. %4 inch in height 
and weighs 113 pounds. He has black and 
gray hair, blue eyes and a sallow complexion. 

As far as can be learned, the police of 
three different cities have issued warrants 
for this man’s arrest: one at Denver, Colo., 
where he is charged with being a fugitive 
from justice, another in New York, charging 
him with grand larceny and another at Lew- 
iston, Me., where it is claimed, he stole a 
diamond ring from the R. C. Barnstone Co. 
in July, 1919. 

Only last May, Harris was arrested in 
Salt Lake-City, Utah, on a charge of stealing 
a diamond ring from a Denver, Colo., 
jeweler. After some difficulty the man was 
sent back to Denver on July 10 to answer 
to the charge, but shortly after being extra- 
dited was released on $2,000 bail. A hearing 


for this man and should he appear, the local 
police should be notified, as well as the 
nearest office of the Pinkerton National De- 
tective Agency. 








Jewelers Are Taxed Beyond Just Limit Says 
Pittsburgh Merchant 


PittspurGH, Pa., Oct. 26.—An interesting 
letter from J. H. Hardy, of the Hardy & 
Hayes Co., prominent jewelers of this city, 
was featured in the Pittsburgh Leader last 
night, in the course of which Mr. Hardy 
makes clear how the jeweler now suffers 
from our unjust and discriminatory tax 
laws. The letter says in part: 


We jewelers, before the war, thought we be- 
longed to an ancient and honorable calling until 
the United States Government classed us with un- 
desirables and treated us accordingly in the tax 
laws. Our taxes now amount to practically 10 per 
cent. of our retail sales. This drain is so heavy 
that if continued for a period of years will wipe 
out 90 per cent. of the jewelers in the United 
States. 


We now have one tax which is a sales tax, pure 
and simple; but, as “A rose would smell as sweet 
by any other name,” it’ is called a ‘‘commodity 
tax.” It is 5 per cent. on the retail price of our 
merchandise sales and is payable monthly to the 
Government; it is easily figured and the only diffi- 
culty we have with it is to get enough money in 
the bank to meet the check given the government 
when it returns. This commodity tax is about one- 
half of our total tax. It is simple, direct and 
efficiently gives the Government money monthly 
when needed without extra expense to the tax- 
payers. 

Then we have five other taxes; these make up 
about 5 per cent. more on our retail sales. They 
are payable to the State of Pennsylvania and to 
the United States Government. To ascertain what 
they are we must employ expensive tax experts, 
who go over our books thoroughly and then tells 
us how to figure what we owe the Government. 
These taxes are complicated, indirect and aggra- 
vating, because of the wasted time, the annoyance 
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and expense wé are caused ‘in finding what they 
amount to. t 

The jewelers of the United States are unanimou$ 
in wanting all their tax made a sales tax, as we 
cannot understand why, when 50 per cent. of our 
taxes are collected so easily and efficiently, the 
same system cannot be applied to 100 per cent, In 
Canada the sales tax is now in operation in all lines 
of business and quietly, quickly and well fifty 
million is yearly collected from this source. This 
tax is universally commended by the business men 
of Canada for its simplicity, efficiency and worka- 
bility. The jewelers are now paying an excessive 
war tax and we only ask that a universal sales or 
turnover tax be applied equally to all lines of 
business and that we be assessed our fair share. 

By experts in a position’ to know it is calculated 
that a sales or turnover tax of 1 per cent. would 
produce the requisite amount of revenue for our 
taxes. Why the politicians are so much opposed 
to this method it is hard for us to understand, in 
the light of the actual working of this sales tax 
with us in our trade and with our tax five times 
as heavy as the utmost that is now proposed by its 
friends in Washington today 

Very truly yours, 
JaMes Harpy. 








JEWELERS PLAY GOLF 





Los Angeles Members of Trade Enjoy Pleas- 
ant Day on Pasadena Course 

Los AncELEs, Cal., Oct, 26.—The jewelers 
of this section, brought together through 
the initiative of George J. Germain, man- 
ager of the E. Bastheim Co., had their first 
game of golf Oct. 18, at Pasadena. Thirty- 
two of those interested in the game were 
present, the weather was especially favor- 
able and the result of the meet was suc- 
cessful in every respect, 

As reported in a Los Angeles paper, 
“Some of the scores were good, some fair 
and others—in fact the majority—were 
among the handsomest ever recorded at the 
Pasadena club. The low gross was won 
by C. F. Manahan, Pasadena. But Mr. 
Manahan only won it by the flip of a coin 
from Jack Roth, both of whom handed in 
gross scores of 92.” George Brock, Jr., won 
the distinction of making the low net score 
and the booby went to Edward Grelch with 
a total of 150. Grelch accomplished the 
well-nigh impossible feat of taking 21 to 
one hole. 

W. H. M, Freeman had the low score 
of the first nine and O. L. Wuerker came 
home with the best on the last journey. 

The scores, with handicaps, were as fol- 
lows: 


Ce rsp IN So ii said de ecncccedaes 92 24—68 
UE END a iw araea Mick wennsccens de den 92 272 
Oi Bi NO ONGNEES Sed5s odc cae viddeisscxce 9% «6620 74 
QUE NOUINE. irddiav00bs0d0Kes vericdea 9 20— 75 
iy” Fix MN ageNciedaddddcxcaceasa 98 24—74 
Pe ee 99 18— 81 
Ee re WO ies aia siicKaceteosedancvss 102 +15— 87 
MSCGHNS GePMON 6 6ck ii scccccciecncren 104 20— 8&4 
Wei RMU a veacceudsisansiesctccceaceds 105 18— 87 
er Gt EM dev ensndeiensbickvcdcddcaceds 109 24— 85 
CONGO BOGOR Ji iiiike hccdkcdccceciaes 109 § 40— 69 
CHIN G Wivedaacewonuctos séckatans 111 40—71 
| a ee ee eee ee err 114 2449 
Ws RE re wadsivevicss sntsemewewcudcens 114 249 
SAI IN idk cee PES cs kines 121 50— 71 
| | err e 126 -24—102 
Bi TE CRN exivntiesartntdcettvcudasuses 132 30—102 
Bae We! MORROMIR iis ccctdscactcecanesces 132 50— 8&2 
Vern GUO occ ccciccvvccnseddecs 136 40— 96 
WE eva cicceatinendeneeheonaeawes 139 40— 99 
DR ICON ecw usducedceddedeviens 140 50-90 
A GRIIOD  6divde docu cccwacacsnceuaceies 150 50—100 


The main purpose of Mr, Germain in ar- 
ranging for the game was to promote good- 
fellowship and a better acquaintance among 
those engaged in the jewelry business and 
all agreed that this purpose was accom- 
plished. 











98 THE . JEWELERS’ CIRCULAR vember: 2, mae 
Established 1866 | 


f. 8K KGAn& 1a 


Importers and Cutters of 


. WY 
AX ON 
A 4A \\ 
NS SY 
’y BS 


170 Broadway, cor. Maiden Lane, New YorK 


AMSTERDAM: 2 TULP STRAAT CUTTING WORKS: 29 GOLD STREET 

















OPPENHEIMER BROS. & VEITH 

















DIAMONDS—PEARLS 
PEARL NECKLACES 


527 FIFTH AVENUE ~ : Eb «% NEW YORK 
































CGOODFRIEND BROS. 
PEARLS 


542 FIFTH AVE. 
NEW YORK 


41 bis Rue de Chateaudun PARIS, FRANCE 



































November 2, 1921. 


THE JEWELERS’ CIRCULAR 








The Production of Platinum in 1920* 





By Dr. George F. Kunz 














HE platinum industry is gradually 

emerging from the chaotic condition 
into which it was thrown by the cutting 
off of the Russian supplies, and by the coin- 
cident intense demand for the metal in con- 
nection with the manufacturing of war ma- 
terials: The Russian sources, both new and 
old, are slowly coming to the front again, 
and the increased production in Colombia, 
at first greatly stimulated by the cessation 
of Russian shipments, has been rendered 
more stable and promising by the organi- 
zation of powerful companies, financed in 
the United States. At the same time some 
much-needed laws have been enacted to in- 
sure the purity of articles purporting to 
be made of platinum or of the other plati- 
num metals, Although the special war 
demand has largely ceased, its place is 
taken by a revival of the demand for jewel- 
ry and dental uses, while the needs of the 
chemical industries are constant and per- 
manent, As a result of these various fac- 
tors the price of platinum, although it has 
fallen decidedly from the high mark of 
1919 and the first half of 1920, maintains 
itself at from $70 to $75 an oz., and it does 
not seem likely to fall much beneath these 
figures. Iridium, however, because so much 
rarer, and because of its necessary em- 
ployment to give hardness and stability to 
pure platinum, continues to command a 
much higher price per ounce than the lat- 
ter metal. Taken in its entirety, the pres- 
ent aspect and the future prospects of the 
platinum industry are such as to encourage 
every effort to open up new sources of pro- 
duction and to develop more extensively 
the older sources. 

The Platinum Stamping Law of New 
York State, which went into effect Sept. 
1, 1920, does not require that a manufac- 
turer shall stamp any article made of plati- 
num, but merely provides a standard for 
stamping in case the dealer wishes to set 
such a mark on such of his wares as con- 
tain platinum. Nevertheless this law pro- 
vides an effective guarantee for a purchaser 
against any misrepresentation on the part 
of the dealer, for if an article is made of 
platinum, in combination with the metals 
resembling platinum, and a dealer stamps, 
bills, or marks this article as being of plati- 
num, it must conform to the standard of 
925 thousandths fine, or else the law has 
been violated, Moreover, the dealer may 
not take refuge in his ignorance of the lack 
of conformity to the standard, for he is re- 
garded as responsible for the genuineness 
of the article he sells, that is to say, for its 
conformity to the stamp or mark it bears, 
or to the designation under which he sells 
it. The term “platinum,” however, includes 
all metals of the platinum group, the total- 
ity of such’ metals being included in the 
925 thousandths required by the law. 

The decision of the Board of United 
States General Appraisers, rendered Dec. 





*Reprinted from Mineral Industry. Vol. XXIX, 
by courtesy of the McGraw-Hill Book Co, 


30, 1920, was believed to settle definitely the 
status of irido-platinum sheets as imports, 
and to affirm the claim that they share in 
the provisions of paragraph 578 of the tariff 
act of 1913, exempting “platinum, unmanu- 
factured, or in ingots, bars, plates, sheets, 
wire, sponge or scrap,” and are not subject 
to the 50 per cent ad valorem duty imposed 
in paragraph 167 on “articles or wares, 
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Not long since, a New Jersey manufactur- 
ing concern reported that $75,000 of the 
precious metal had been stolen; a good por- 
tion of this has been fortunately recovered, 
it is said, It is not stated, however, that 
equal good luck has been enjoyed by the 
Department of Agricultural Chemistry at 
the University of Missouri, from whose 
vault had been stolen the entire stock ot 
platinum crucibles, weighing in the aggre- 
gate as much as 2,500 grams, worth nearly 
$6,250 at present rates. Other institutions 
also are said to have been despoiled in this 
way. Indeed, in one instance an entire uni- 
versity laboratory was burned down to hide 
the theft of platinum. Chemical laboratories 








AVERAGE MONTHLY PRICES OF PLATINUM AT NEW YORK 
(In dollars per troy ounce) 








1912 1913 1914 

eS 46.00 45.50 43.38 
MOMPIAtYy s naveesccwucs 45.63 45.50 43.50 
EE Sess oO asa arwwies 45.50 45.50 43.50 
SO Se Sees 45.50 45.50 43.50 
TE ed iacdin aio aaanie- 45.50 45.50 43.50 
| ae ee ere 45.50 45.50 43.50 
EEN Yao een Si eare siiatwi alors Sieies 45.50 45.50 43.50 
PRN ai eaoinssite Rigas a 45.50 44.90 50.20 
WUDLEMIDED cic weseeace< 45.50 43.96 50.00 
OEE iit wie coswin 45.50 44.00 49.50 
INOVOIINEE 6 iccesancas< 45.50 43.70 45.45 
re 45.50 43.45 42.19 
MCAE so aleniconcicannen 45.55 44.88 45.14 











1915 1916 1917 1918 1919 1920 
41.10 90.05 87.83 105.92 104.85 154.23 
40.00 90.00 103.75 107.68 100.43 151.59 
39.50 90.75 104.33 108.00 99.20 138.56 
38.63 83.10 103.77 108.00 99.85 127.04 
38.50 80.50 105.00 106.27 102.60 97.50 
38.00 78.13 104.75 105.00 105.80 85.19 
38.00 63.60 103.88 105.00 105.90 83.94 
39.25 62.56 104.55 105.00 107.60 111.44 
50.00 84.25 104.13 105.00 128.70 115.20 
54.50 89.75 104.00 105.00 132.21 101.70 
62.63 101.25 104.52 105.00 136.74 84.75 
85.50 86.87 104.38 105.54 151.35 79.62 
47.13 83.40 102.82 105.95 114.61 110.90 








composed wholly or in part of platinum.” 
The fact that platinum needs the added 
hardness imparted by an admixture of iri- 
dium in order to render it satisfactorily 
available for industrial or artistic uses, is 
too well known to require notice here. 
PLATINUM MARKET FLUCTUATIONS, 
1910, TO APRIL, 1921 


1910—The platinum price fluctuated from $28 
in January to $39.25 per troy oz. in October. 


1911—February $41 per troy oz. to $45 in 
August. 

1912—$45 per troy oz. 

1913—$46 per troy oz. in January. 

1914—$48 per troy oz. in September down to 
$43 in December. 

1915—$406 per troy oz. in March to $50 in Sep- 
tember. 


1916—$90 on Jan. 11 1916—$65 on Aug, 21 


85 on Jan. 18 80 on Aug. 28 
88 on Feb. 25 85 on Sept. 11 
85 on April 24 90 on Sept. 21 
80 on May 15 95 on Oct. 30 
75 on June 12 100 on Nov. 1 
70 on July 5 105 on Nov. 10 
65 on July 10 110 on Dec. 11 
60 on July 17 

1917—$95 on Jan. 26 $90 on Dec. 18 


100 on Jan. 29 
105 on Feb. 5 


1918—108 on Jan. 16 


1919—105 on Jan, 2 
100 on Feb. 10 
105 on July 14 
110 on Aug. 22 


1920—155 on Jan. 12 


115 on Sept. 10 
130 on Sept. 12 
135 on Nov. 3 
150 on Dec. 1 


85 on June 10 


142 on March 2 105 on Aug. 2 
133 on April 4 115 on Aug. 14 
125 on April 27 105 on Oct. 5 
115 on May 4 100 on Oct. 15 
95 on May 14 85 on Nov. 11 
1921— 80 on Jan. 5 
70 on Jan. 18 


75 on March 14 


The great rise in the value of platinum 
has caused an urgent demand for it in a 
quarter whence this demand is not desired. 
We mean from that section of the com- 
munity whose members live by thieving. 


and mineralogical museums seem to be the 
greatest sufferers, unhappily in many cases 
through those employed in them. 


It has been suggested by Dr. W. F. Hille- 
brand, Chief Chemist of the Bureau of 
Standards, that a stop might be put to the 
platinum thefts if a proper system of plati- 
num registration should be required, As 
the only really effective legislation on this 
matter ought to have a national scope, and 
be enacted by Congress, it would be neces- 
sary to have it based upon conditions affect- 
ing interstate commerce, so as to bring it 
within the sphere of congressional preroga- 
tive, unless, as has also been proposed, the 
matter could be brought under the control 
of the internal revenue department, by levy- 
ing a very small sales tax upon platinum. 
This tax need not exceed one-tenth of 1 
per cent, just enough to pay for the ex- 
pense of the registering agencies. The im- 
portance of some such legislation is em- 
phasized by the fact that on one occasion 
more than $10,000 worth of platinum was 
stolen from the Bureau of Standards, and 
the University of Michigan and the Uni- 
versity of Wisconsin have also been suf- 
ferers in this way. A still heavier loss, of 
$40,000 worth of the metal, was inflicted 
upon a manufacturer in the neighborhood 
of New York City. It is also reported 
that there were taken from the U. S. Smelt- 
ing, Refining and Mining Co., of Midvale, 
Utah, on Feb, 20, 1920, apparatus amount- 
ing to 5 oz. troy, while from the chemical 
laboratory of Wells College, between Feb. 
12 and 15, 1920, thieves made off with a 
number of platinum articles weighing about 
16 troy oz. With platinum at $70 or $80 
an ounce this constitutes a serious loss. 


An adequate idea of the value of recent 
platinum thefts is given by two trials be- 
fore the Federal Court at Nashville, Tenn., 


1Chem, Met. Eng., July 21, 1920. 
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on Apr. 7, 1921. In the first case the jury 
found a verdict of guilty against the ac- 
cused, on a charge of embezzling $26,000 
worth of platinum from the Government, 
while he was employed as chief chemist at 
the Old Hickory powder plant at Nashville. 
The same offender was charged with hav- 
ing embezzled $188,200 worth of platinum, 
in addition to the $26,000 involved in the 
frst trial, and was found guilty on this 
charge as well. 

A novelty in the art of thieving platinum 
is reported from France. On the towers of 
the famous Cathedral of Notre-Dame in 
Paris, the lightning rods have been tipped 
with platinum as a protection against 
heaven’s artillery. This circumstance in- 
duced a gang of thieves to cut their way 
through a panel of the massive oak door 
barring the way to the tower stairway, and 
to perform the same operation on three 
other successive doors. Once on the plat- 
form of the towers, they sawed through the 
copper lightning rods, and dismounted them 
so that they were able to take off the plati- 
num balls with which they were tipped. 
These weighed about a half a kilogram, or 
16 oz., worth at least $1,000, or about 13,000 
francs at present exchange. Another simi- 
lar case is the reported stealing of platinum 
lightning-rod tips from three of the French 
forts on the Italian frontier, 


United States Platinum Production and 
Imports in 1920° 

Estimates of the production of crude 
placer platinum in the United States in 1920 
give Alaska, 27 oz. troy; California, 656 
oz.; Oregon, 23 oz.; and Washington, 8 oz.; 
total, 714 oz. troy. 

Refiners reported a production of 41,544 
troy oz. of new platinum metals in 1920, of 
which 36,015 oz. was platinum, 418 oz. iri- 
dium, 409 oz. osmiridium, 4,309 oz. palla- 
dium, and 393 oz. of the minor platinum- 
group metals, including rhodium and os- 
mium. This represents a decrease of 3,565 
oz., as compared with the production in 
1919, 

There was also produced 57,710 oz. of 
secondary platinum metals in 1920, of which 
51,255 oz. was platinum, 3,355 oz. iridium, 
and 3,100 oz. palladium. This represents a 
decrease of 3,806 0z., as compared with the 
production in 1919. 

The platinum metals imported for con- 
sumption in 1920 included 80,955 oz, of 
crude platinum and unmanufactured ingots, 
bars, sheets, etc., of which approximately 
58,009 oz. is believed to be refined metal; 
4,718 oz. of iridium; 4,473 oz. of osmiri- 
dium; 6,944 oz. of palladium; 2,675 oz. of 
the minor metals; and 781 oz. of manufac- 
tured platinum ware. 

The consumption of platinum metals in 
the United States in 1920 was 141,041 oz., 
of which the jewelers took 57 per cent, the 
electrical industry 19 per cent, the dental 
industry 11 per cent, the chemical industry 
10 per cent, and miscellaneous uses 3 per 
cent. 

The stocks of platinum metals at the end 
of 1920 amounted to 67,508 0z., which is an 
increase of 55 per cent as compared with 
the stocks at the end of 1919. 

The following table shows the amounts 
of new platinum and other metals of the 


1U. S. Geol Surv. 
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platinum group that were recovered by the 
refiners from gold bullion, nickel and cop- 
per in the United States in the years 1918- 
1920°. 
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Alaska—It is reported that the gold 
placers of the Chistochina district (State 
Creek), in the southeastern portion of 
Seward Peninsula, and also in some other 











Platinum 

cr — —_> Iridium, Osmiridium, Palladium, Rhodium, 

Year Troy Oz. Grams Troy Oz. Troy Oz. Troy Oz. Troy Oz. 
PE sense seeenenarewes 6,495 202,017 274 335 1,541 wen 

UOT ie. 0eeneoenmea Aes 24,518 762,596 370 315 2,885 

I ERRE Onin 33,009 1,026,695 210 833 4,779 rt 
RR eatin dna wawemaneediels 54,399 1,691,999 465 539 4,024 326 
CRs Sowa ised en edew wes 40,220 1,250,983 401 402 3,807 279 

OPA 36,015 1,120,175 418 409 4,309 393(a) 





(a) Includes osmium, 








By secondary metals are meant those 
metals which are recovered by refining scrap 
metals, sweepings, and all waste products 
of manufacture that contain the platinum 
metals. ‘The quantities reported undoubted- 
ly cover some duplication, as platinum 
metals may be recovered from scrap several 
times in a year. Yet it is believed that in- 
formation on this subject is of great im- 
portance, for the yearly output of new re- 
fined metals is not sufficient to meet the 
demand, which, therefore, must be supplied 
by reworking waste material of all kinds.* 


2J. M. Hill, Min. Res. of the U. S. 


districts, continued to produce small quanti- 
ties of platinum in 1920.* 

The Salt Chuck mine (formerly the Good- 
roo mine), situated between Lake Ellen and 
the source of Salt Chuck creek, at the head 
of Kasaan Bay, Prince of Wales Island, 
Alaska, was originally operated for its low- 
grade copper deposit, but subsequently the 
platinum and palladium content were found 
to be more valuable than the copper, so that 
it is now termed a “palladium-copper 
mine.” Work has been carried on here con- 





8J. M. Hill, Min. Res. of U. S., 1919. 


4U. S. Geol. Surv. 








STATISTICS OF PLATINUM IN THE UNITED STATES 


Production. (a) 
‘s 





a 
Year Troy Oz Value 
EOE Ns Sowa carn eaarneane.s 110 * $2,080 
DOE Geka dcrecrowcceerate 200 4,160 
ONY 9 crete aver elaine Bias 318 5,320 
PIO abba eeiawe le We sas 1,439 45,189 
NOU micwctamemnnme sees 357 10,589 
ROME isha Ra See wees 750 14,350 
TOUR eiinedhernenewedens 638 15,950 
MNOS i 5ase6 Goa aaa aes 773 25,277 
DI ékcareyevsiarereeieayaiasaiee 940 40,890 
BORO .Falas cinmnsienledinied 1,005 45,778 
BING Astaicdws ccashalece ees 1,034 46,530 
BN iiy aac sheelnene te 3,430 154,350 
Bisa Sa yar epcseavaan answer 6,495 322,347 
DRO ait aitececcmwineted - 24,518 2,044,801 
NOI F eta ciacedewtainces - 33,009 3,393,985 
DO iris ciqacearminan Rees 54,399 5,763,574 
RS bo winesraawew dase 40,220 4,609,614 
Pe) cet ned acecarneees 36,015 3,994,064 





(a) Statistics of the U. S. Geol. Surv. Recovered by refiners. 











Imports 
ia iy as 
Unmanufactured (b) Aw * 
a A — Manufactured Total 
Troy Oz. Value Value Value 
114,521 $1,921,772 $135,889 $2,059,748 
103,802 1,812,242 105,636 1,922,03% 
104,196 1,985,107 188,156 2,178,587 
137,556 3,601,021 187,639 3,833,849" 
74,208 2,509,926 175,651 2,696,166 
50,768 1,096,615 134,119 1,245,084 
118,851 2,557,574 410,997 2,984,521 
120,478 3,320,699 333,965 3,679,941 
122,390 4,722,752 135,842 4,899,484 
104,683 4,334,488 159,995 4,540,261 
117,947 4,938,706 105,553 5,090,789 
72,267 2,934,580 39,143 3,128,073 
61,437 2,340,476 71,532 2,734,355 
53,484 3,138,396 18,923 5,202,120 
30,316 2,414,773 382 5,809,140 
54,962 4,949,755 14,225 10,727,554 
54,550 5,229,309 17,213 9,856,136 
80,955 8,474,499 94,408 12,562,971 


SECONDARY PLATINUM AND ALLIED METALS SOLD (a) 
(Troy ounces) 





(a) U. S. Geol. Surv. 


SCH SASKSMSOCKSHES HOKE SEER ED HCCC ERK CO THEO ® 
TRC CT eee ee TERE Cee re eee 
Terr rererre ree eee eee eee eee eee ee 


(b) Includes ingots, bars, plates, etc. 


Platinum Iridium Palladium 
Cteerweedddewede 42,149 863 958 
Pee. Oe 45,156 1,535 1,284 
eT 59,007 9,832 3,347 
os a nak see Bee 40,378 3,410 1,795 
nbviweuawaeesaiues 54,545 3,504 3,467 
Er re 51,255 3,355 3,100 


IMPORTS OF THE ALLIED PLATINUM METALS INTO THE UNITED STATES FOR THE YEARS 1918-1920 


1918 Aver. per Aver. per 
Troy. Oz Grams. Value. Oz. Gram. 

DEN ain v As aleane eens eweecartes 1,106 34,400 $126,282 $114.18 $3.67 
fg Co): a ee ee rr eae ee 427 13,281 46,321 108.48 3.49 
EEE, 2 ne cv tener iiesketwnteee “400s wees jo .§§ se@mee. o. ‘bata 0 eC 
PNR iin c.vintedek ocnevencie 240 7,465 36,853 153.55 4.93 

1919 
Ve 5 6 ceregadetnssoucaixsen 5,808 180,646 $975,174 $168.24 $5.40 
Osmiridium ........ececceeeeees 1,374 42,736 112,403 81.81 263 
OSMIUM 2 ..ccrcccccccccscccsers 2,339 72,750 132,097 56.47 1.82 
Pa: cndinn te Cimarcswnsdhce 3,739 116,294 250,777 67.07 2.08 
CS ere ee eee ter er re 222 6,905 30,474 137.27 4.43 

1920 
RN rieithicncividsadeweden naan 4,718 146,744 $726,502 $153.99 $4.95 
CIS ica lucnmenesabas ences 4,473 139,124 450,241 100.66 3.24 
CE isckxuedatecsescanmeaaws 593 18,544 39,517 66.64 2.13 
POMONA aiiseiie cecct ee cnwaewes 6,944 215,979 612,248 88.17 2.83 
MUGUMEEE occbccenedcsecdnenweee 2,053 63,854 217,385 105.88 3.24 
ee eee en eee 29 902 2,640 91.03 2.93 
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GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 
Importers of 
Pearls, Diamonds and Other Precious Stones 





Pearl Necklaces 
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Oriental Pearl NecKlaces 


Loose Pearls for Additions 

















Fancy Cut DIAMONDS and PRECIOUS STONES 


Frederick W. Rauch 


522 Fifth Avenue, New York 
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PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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tinuously since 1917, some 16 miners being 
employed in 1919. The deposit occurs in an 
area of course-grained intrusive pyroxenite 
rock, of the kind which invades the paleozoic 
sedimentary rocks of Kasaan Peninsula at 
many localities. The ore minerals consist 
of sulphides in grains and small patches in 
the pyroxenite. Bornite is the chief copper 
mineral, but a little chalcopyrite occurs 
locally. Both chalcocite and covellite are 
present, as alteration products of the bornite 
and chalcopyrite. Besides palladium, a little 
gold, silver and platinum is recovered. As 
partial tests have shown the presence of 
somewhat more than 3 oz, of palladium to 
the ton of concentrate, and as a ton of 
concentrate represents about 28 tons of ore, 
there would be a palladium content of a 
little over one-tenth of an ounce to the ton 
of ore. The proportion of the palladium 
to the small amount of platinum in these de- 
posits is estimated at about 50 to 1. Each 
ton of ore is figured to contain about 28.5 Ib. 
of copper. At 12 or 13 cents a Ib, the 
copper would only be worth from $3.40 to 
$3.70, while the 0.1 oz. of palladium might 
be valued at $12 or $13. 

The company organized to exploit the 
platinum and palladium deposits of Kasaan 
Bay, Alaska, has a capitalization of 150,000 
shares issued at $10 each. The company 
owns 29 full mining claims and 16 partial 


ones, and the statement is made that out of © 


one-tenth part of a claim, opened up to a 
depth of 150 ft., ore worth $400,000 has been 
secured. The material is sold to the smelt- 
ing works in Irvington, N. J. In all, it is 
asserted that 200,000 tons of ore has been 
extracted, the net value of this being about 
$1,000,000. Should all expectations be real- 
ized, this Alaskan field would make quite a 
notable contribution to the world’s produc- 
tion of platinum, 


1J. B. Mertie, Jr., “The Salt Chuck Palladium- 
copper Mine,” Eng. Min. Jour., July 3, 1920. 


(To be continued) 








SENT TO WORKHOUSE 


Negro Convicted of Stealing Jewelry from 
Buffalo, N. Y., Stores Must Serve Two 
Years and Pay $1,000 Fine 


BurraLo, N. Y., Oct. 29.—Louis Will- 
jams, 35 years old, a negro convicted last 
week in City Court of thefts from jewelry 
stores here, received a total of two years’ 
sentence in the workhouse, and fines aggre- 
gating $1,000. 

The man was charged with stealing two 
diamond stickpins from the jewelry store 
of Charles Schaefer at 402 William St., and 
a Shrine pin from the store of the T. & E. 
Dickinson Co., Main St. He was wearing 
the latter pin, it is said, at the time of his 
arrest. 

The arrest was made after Gustave A. 
Frisch, past president of the New York 
State Retail Jewelers’ Association, had 
trailed the man, who had aroused his sus- 
picions, from his store at 442 Genesee St., 
to the William St. store. 

When the man was searched, a Shrine 
pin was found in his possession, and this 
was identified by Alfred A. Heerdt, of T. 
& E. Dickinson Company, as one that had 
been stolen by an unknown person from the 
company’s store. 





THE JEWELERWS’ 
DISCUSS SALE OF SILVERWARE 





Wisconsin Jewelers Meet at Milwaukee and 
Exchange Views on Increasing Business 


MILWAUKEE, Wis., Oct. 29.—Representa- 
tive retail jewelers from Wisconsin at- 
tended a meeting at the Athletic Club at 
Milwaukee on Thursday evening to discuss 
matters of trade interest, particularly as 
related to the silverware lines. The call 
for the meeting was issued by A. W. An- 
derson, secretary, in behalf of the Wiscon- 
sin Retail Jewelers’ Association under 
whose auspices the meeting was held. 
Twenty-eight retailers from all parts of 
Wisconsin were in attendance when Secre- 
tary Anderson, presiding, called for order. 
After a few remarks from Mr. Anderson, 
he called upon Gustave A, Keller, a jeweler 
at Appleton, to take charge of the meet- 
ing. 

General trade conditions in jewelry re- 
tailing were talked over. However, the 
main topic of the evening was the subject 
of the silverware situation in Wisconsin. 
This matter has been of particular concern 
to the larger stores doing a greater volume 
of business in that line. The aim of the 
retailers is to take advantage of the co- 
operation offered by the manufacturers and 
the discussion related to the best method 
of working with the manufacturers to the 
end that both will derive the most benefit. 
Developing and creating a better demand 
for silverware was acknowledged to be the 
utmost effort of both parties. In the mat- 
ter of profits, however, many retailers 
have not had enough vision to rightfully 
merchandise silverware and derive the 
profit to which they are justly entitled to. 
Selling this class of merchandise on a mar- 
gin out of line with costs has made the 
line unpopular with many retailers whose 
merchandising sense is keen enough to 
realize that a legitimate profit must be 
made to maintain a retail business as a 
successful concern. 

Not only have some retailers deprived 
themselves of just profits, sometimes in 
their anxiety to close a sale, and others in 
hopes of underselling a competitor, but they 
have also gone to the additional expense of 
doing the engraving without cost to the 
customer. It was brought out that in some 
of the larger stores doing considerable sil- 
ver business that the engraving costs year- 
ly amount to many thousands of dollars. 
As a production of honest labor, in addi- 
tion to manufacturing and selling cost, 
jewelers maintain that engraving must be 
charged for whenever this additional work 
is required. 

A spirit of harmony prevailed at the 
meeting Thursday evening and all were of 
the opinion that closer co-operation in the 
matter of silver sales would improve busi- 
ness conditions for the benefit of all. Much 
credit for the gathering and its results are 
due to the efforts of the committee in 
charge, consisting of Messrs. A. W. An- 
derson, Neenah; Gustave Keller, Apple- 
ton, and Thomas J. Dale, Kenosha. 

The attendance at the meeting included 
the following jewelers: William H. Up- 
meyer; Louis Bunde, Jr., and Henry F. 
Ziese, of the Bunde & Upmeyer Co.; Henry 
Rank, of the Rank & Motteram Co.; G. E. 
Kuechle, of Alsted-Kasten Co.; Messrs. 
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Jones and Nevermann, of the Bott-Jones 
Co.; Archie Tegtmeyer, A. C. Hentschel, 
George Durner, E. F. Rohn, Edward Motl, 
Henry J. Oberst, Edward J. Jensen, David 
Goldman, representing their own firms; 
Henry F. Stecher and W. C. Stecher, of 
the Aug. Stecher Co.; John Stouthamer 
and Harry Stouthamer, of Stouthamer 
Bros.; Mr. Kwapil, of A. F. Pulz, and Mr. 
Synder, of the Louis Esser Co., all of Mil- 
waukee; J. R. Chapman, Oshkosh; Joseph 
Krumrich, Oshkosh; John P. Hess, Fond 
du Lac; A. W. Anderson, Neenah; R. W. 
Bailey, Beaver Dam; Gustave Keller, Ap- 
pleton, and Thomas J. Dale, Kenosha. 








Clifford B. King Brings Another Suit 
Against A. I. Clark, of the 
Clark & Coombs Co. 

ProvipDENCE, R. I., Oct. 29.—Clifford G. 
King, for several years in charge of the 
sale department of Clark & Coombs Co., 
manufacturing jewelers, 162 Clifford St., 
this city, has filed a suit with damages laid 
at $250,000 in the Superior Court against 
Arthur I. Clark, of Cranston, as the larg- 
est stockholder in that concern. 

A few weeks ago Mr. King filed a bill 
of complaint in an equity suit involving 
some of the transactions upon which the 
present action at law is based. In both 
proceedings he alleges that he entered the 
employ of the Clark & Coombs Co., in 1908, 
at the solicitation of Mr. Clark and upon 
the promise that one-half of the capital 
stock of the company would be conveyed 
to him. 

Until the beginning of this litigation Mr. 
King was connected with the company and 
gave his services thereto, he says, but al- 
though 1,500 shares or practically all of the 
stock, was owned by Mr. Clark, the agree- 
ment to convey one-half thereof to him 
was never carried out. 

A petition to the court asking an injunc- 
tion to restrain Mr. Clark from transfer- 
ring any of the stock in the Clark & 
Coombs Co. pending determination of this 
suit was filed with the other papers in the 
latest litigation, which was started a short 
time ago. 

It is a matter of record that Mrs. Clark, 
wife of the defendant, was recently appoint- 
ed guardian of her husband by the Pro- 
bate Court of Cranston and that Mr. Clark 
is now at the Butler Hospital, this city, 
where he is receiving the best of treatment 
and care. 








Since the death of George H. Volger, a 
jeweler of Muscatine, Ia., which occurred 
July 31, the Muscatine State Bank has 
qualified as administrator of the estate and 
is conducting the business with George Zol- 
ler, as active manager. The administra- 
tor has notified the jewelry trade that in 
accordance with Iowa law, all claims in- 
curred prior to August 1, 1921, must be 
filed with the clerk of the district court, 
Muscatine, Ia., within a year and no claims 
need be paid until the expiration of that 
period. However, it is customary where 
an estate is solvent, as is this one, for the 
district judge to order all claims that have 
been filed, paid on the expiration of six 
months. On or about February 15, 1922, 
claims then filed against the Volger estate 
will be paid in full. 
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SAPPHIRES 







AUSTRALIAN 
STAR SAPPHIRES in Sets and Single Gems SEAL SAPPHIRES 
ALL SIZES ® 
EMERALD CUT and SQUARE CUT Emeralds—Rubies } 
CALIBRE Upward to 5 Carats for Single Stone Rings ALSO AND 
epee od fram the Reugh Fancy Cut Diamonds 





SPECIALIST in SAPPHIRES, and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


170 Broadway New York 













We Surely Started Something — 


a judging from the inquiries received since we announced our 5 


Genuine Onyx and Chinese Jade 


in quantities available for general manufacturing purposes. Live manufacturers have 
been quick to see the opportunity created for a bigger and wider field of genuinely 
desirable novelties of obvious value. We regret that we cannot give assurance of 
continuing our offer indefinitely and prompt action in ordering is therefore advisable. 








»s H. NORDLINGER’S SONS, Inc., + | 


Importers and Dealers in Precious and Imitation Stones 
New York Office, 15 Maiden Lane 


Paris, 32 Rue Beaurepaire Gablonz, a/N, 16 Steingasse Providence, 63 Washington St. 











) M.S. Page & Co. saisz Boston | 


“GOSH ding it! The biggest 
fish I ever hooked, got away 
* DIAMONDS from me,——it.” Did you feel WATCHES 
like that as you saw the pride 
of the village shake the dust 
off her skirts as she sailed 
out of your store, leaving 
nothing but a chill behind? 
A neat store, attractive goods, 
attractively displayed, would 
JEWELRY have landed that sale. Our SILVERWARE 
new and extensive stock is 
“At your service for success.” 
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HOLD ANNUAL MEETING 





Member of Executive Committee of Jewel- 
ers’ Protective Association Submit Re- 
port and Make Recommendations 


ProviveNcE, R. I., Oct. 29.—The execu- 
tive committee of the Jewelers’ Protective 
Association, Inc., at the annual meeting held 
at the rooms of the New England Manu- 
facturing Jewelers’ and Silversmiths’ Asso- 
ciation, 42 Weybosset St., this afternoon, in 
its report made a number of recommenda- 
tions calculated to protect the manufacturers 
from the wiles of thieves of every descrip- 
tion. The association has continued its ex- 
cellent work during the past year and several 
jewelry thieves have been apprehended and 
are now serving sentences because of the 
activities of the association’s agents, 

The meeting was called to order at 4:30 
o'clock more than 90 per cent of the mem- 
bership being represented personally or by 
proxy, President Woodward Booth presid- 
ing. After reading the minutes of the last 
annual meeting the report of the treasurer 
was read showing a substantial balance on 
hand with all bills paid. The report of the 
executive committee was as follows: 


REPORT OF EXECUTIVE COMMITTEE 


Your committee respectfully submits that there 
must of necessity be a degree of similarity in its 
annual reports to the stockholders because the 
service rendered by the association is not diversi- 
fied, though essential to the protection of the mem- 
bers against the pilferers and thieves who prey 
upon the industry. An account in detail of each 
case resulting in arrest and conviction would lend 
variety to these reports, but would result in such 
voluminousness as to discourage their perusal by 
our members. Many of the cases handled by the 
association would furnish excellent material for 
the writer of the modern detective or mystery 
story, but the object your commitee has in view is 
a brief satement of the condition and activities of 
the organization. 

The National Detective Agency is still retained 
in the association’s employ and your committee is 
pleased again to express its high opinion of the 
efficiency and fidelity of Mr. Goldoswky and the 
operatives who work under his supervision. Cor- 
dial relations continue as heretofore between the 
association and the police authorities of Providence 
and the neighboring cities and towns. The confi- 
dence that the police authorities of these com- 
munities have in the association’s representatives 
underlies the splendid and fruitful co-operation that 
exists. 

The epidemic of thefts which we feared would 
take place during the past 12 months has not mate- 
rialized. This may be accounted for in part by 
the fact that due to the business depression the 
total number of factory operatives has been mate- 
rially reduced and that in general those laid off 
included the less responsible workers. To a much 
greater extent, however, in the judgment of the 
committee the explanation is to be found in the 
fact that the actual and potential thieves who have 
preyed upon the industry for years, and who in a 
sense are a by-product of a craft handling precious 
metal as raw material, have become acquainted 
with the relentlessness of our operatives in running 
down offenders. 

The fcregoing, however, is not to be interpreted 
as meaning that there have been no arrests and 


convictions during the past year. Quite the re- 
verse is true. Even within the last few weeks 
Several arrests have been made of trusted and 


unsuspected employes who had stolen property of 
substantial value from their employers, members 
of this association, who were loath to believe ill 
of the culprits in question. 

In one of these cases the value of the property 
involved amounted to $2,300 and covered three 
thefts of $1,000, $600 and $700, respectively. In 
this instance the person who had in the first in- 
stance received the goods was also arrested, ccn- 
victed and sentenced. 

In another case an employe robbed his em- 
ployer of valuable merchandise and attempted to 
sell the same to the trade under a fictitious busi- 
ness name. The plan of operating not only was 


THE 


clever and difficult of detection, but bore all the 
marks of being conceived of as a continuous per- 
formance. This offender, like the one referred to 
above, was uncovered by our operatives and is 
now serving a prison sentence. 

Attention is also called to the fact that two 
offenders, jewelers by trade, have each been given 
a jail sentence of five years for stealing automo- 
biles. They are thus eliminated for a definite 
period as menaces to those who might otherwise 
employ them. Your committee has _ repeatedly 
pointed out that important as is the arrest and con- 
viction of the thief, the conviction of the receiver 
of stolen goods is of much greater moment. He 
is the breeder of crime even as he is usually the 
greater beneficiary therefrom. Your association 
already has to its credit the fact that it has 
brought to justice a number of these criminals. It 
will be of interest to note that since our last report 
there has been another arrest on the charge of re- 
ceiving stolen goods. This man was recently held 
under $4,000 bail for the Grand Jury. His arrest 
is one more evidence of the painstaking work done 
by cur agents. 

Your committee hereby submits the following 
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mittee, William P. Chapin, Jr., chairman; 
Woodward Booth; secretary; Walter B. 
Ballou, of Providence, and Frederick C. 
Wilmarth, of Attleboro. 








SILVER CUPS FOR WINNERS 


Handsome Trophies to Be the Prizes of the 
American Legion Aerial Derby Held 
at Kansas City 


Kansas City, Mo., Oct. 28.—The Jaccard 
Jewelry Corporation has made 11 silver 
cups for the American Legion Aerial Derby, 
held in Kansas City Oct. 31 to Nov, 2. The 
largest cup stands 31 inches high without 
the base, which is 10 inches. The smallest 
is about 15 inches in height. All of the 


cups have been donated by individuals or 








PRIZES FOR THE 
recommendations, which are based on experience, 
to the stockholders: 

1, Make it your policy to secure recommenda- 
tions before hiring applicants for work. 

2. Have your vaults and safes locked during 
the noon hour. 

3. Reduce to the minimum those having access 
to your vaults and safes, thereby narrowing the 
field of suspicion in the case of theft and reduce 
chance of theft. 

4. Leave no work on benches during the noon 
hour. 

5. Have all the doors leading from the factory 
equipped with bells which ring upon the opening 
of the door and see to it that the doors are kept 
closed during the noon hour. 

The following changes in membership have oc- 
curred during the present fiscal year: New mem- 
bers, R. J. Ward & Co. and Baer & Wilde Co.; 
resignations, William Loeb & Co. and W. S. 
Hough, Jr., Co. The membership at present is 
107. ; 


The report was signed by William P. 
Chapin, chairman; Walter B. Ballou, Fred- 
eric C. Wilmarth and Woodward Booth. 

Edgar M. Docherty moved that the report 
be accepted and placed on file and that the 
thanks of the association be extended to the 
executive committee for its efficient service 
during the past year. Mr. Docherty then 
presented the report of the nominating com- 
mittee and the following officers were elected 
for the ensuing year: 

President and Secretary, Woodward 
Booth; Vice President, Frederick Schwinn, 
of the Santos Co., Attleboro; Secretary, 
William P. Chapin, Jr., of the Chapin & 
Hollister Co., Providence; Executive Com- 


AMERICAN 





LEGION AERIAL DERBY 
One has been given by 
the Rotary Club. The designs on top of 
the larger cups have been made from 
original plans to be used and are exact 
reproductions, even to the guy ropes and 
other minor detail. A side view of the 
joining of the tops gives the effect of clouds. 
From the front this shows as part of the 
wrought work, 

These represent the most beautiful and 
pretentious lot of silver loving cups ever 
made up by a local firm, 

Some of the events for which the cups 
will be offered are: altitude test; parachute 
drop for men and women; long distance 
flight; junior derby of 90 miles; senior 
derby 150-mile race; acrobatic contest; 
looping contest and efficiency model sport 
plane. 

The flying meet is one of the biggest fea- 
tures of the American Legion convention. 
It will be under the auspices of the Aero 
Club of America and the records made will 
be official. Eighty-five entries have thus 
far been received. Work has been going 
on at the field for the past two months and 
a rain the early part of this week put the 
ground in excellent shape. Six big army 
planes will be brought from Fort Sill, Okla., 
and six mail planes from Omaha. One of 
the main purposes of the meet is to raise 
money to purchase ground which will be 
given to the Government for a permanent 
landing field. 


firms in the city. 
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LAPIDARY WORK FOR THE TRADE 


ALBERT RAMSAY & CO. 


Have You Seen the Ramsay Cut? 


We Have in Stock All Sizes of Calibre in 
ORIENTAL SAPPHIRES AND RUBIES 
Also 


FANCY SHAPES 


DIAMOND AND ORIENTAL STONE 


IMPORTERS 


AND 
GEM CUTTERS 


39 West 32nd St., N. Y. City 


nom=—- Wc A 











SUITE 1610-1616 


Cablegrams “Rubylite” New York Telephone Penn. 2528 








WE BUY 


DIAMONDS 


FOR CASH 


No Quantity too Large—No Quality too Fine 


JACOB SCHOEN 


“The Cash Diamond House”’ 


6 Maiden Lane New York 


Antwerp, 48 Rue Simons 


Amsterdam, 344 Amstel Paris, 2 Rue Pillet-Will 














Australian Sapphires 


For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Treas. 
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DEATH OF JAMES A. SMITH 





Head of New York Ring Manufacturing Con- 
cern Succumbs to an Attack of 
Heart Trouble 

The body of James A. Smith, head of 
M. B. Bryant & Co., makers of rings, 7 
Maiden Lane, New York, who died in Tar- 
rytown, N. Y., on Sunday, Oct. 23, was laid 
at rest on Tuesday, Oct. 25, in the White 
Plains Cemetery. Mr. Smith died as the 
result of heart trouble after an illness last- 
ing about two weeks. 

Although well advanced in years and de- 
spite failing health, Mr. Smith never missed 
a day at his office until two weeks before 
his death. At that time he became so se- 
riously ill that he was compelled to remain 
at his home in Tarrytown where he passed 
away. ; : 

James A. Smith was born in 1852 in Sul- 
livan County, N. Y., and about nine years 
later his parents moved to New York city, 
where he obtained his education in the 
public schools. At the age of 16 years, he 
entered the employ of Best & Adams, linen 
merchants, with which concern he remained 
for two years, when the business was 
finally dissolved. Although only 18 years 
of age, Mr. Smith had a thorough knowl- 
edge of bookkeeping and after leaving the 
linen concern, he obtained a position as 
bookkeeper with Bryant & Bentley, out of 
which concern grew the present firm of M. 
B. Bryant & Co. So faithfully did he serve 
his employers, that in 1886, he was admitted 
to partnership in the business, and the firm 
name was then changed to M. B. Bryant & 
Co. 

Mr. Smith always confined his activities 
to the office end of the business and in this 
connection, made many acquaintances in the 
trade. About 12 years ago, M. B. Bryant 
passed away, after which time the founder’s 
son, W. A. Bryant, continued the business 
with Mr. Smith. Since the death of the 
younger Mr. Bryant, four years ago, Mr. 
Smith had been conducting the business 
alone. 

Mr. Smith was a quiet man and devoted 
his entire time to his business. His entire 
career in the jewelry industry was spent 
with only one concern, this being M. B. 
Bryant & Co., and it was through his 
energy, and close attention to business that 
this house built up such a large trade. 

The deceased is survived by a daughter 
and a son. 








Tllinois’ Governor Declines to Honor 
Requisition for Jeweler on the Ground 
That the Matter Was One for Civil 
and Not Criminal Courts 


SPRINGFIELD, I1l., Oct. 26.—It has just be- 
come known that the extradition proceed- 
ings started by the State of New York 
against Edward B. Shapiro, a jeweler of 
Mt. Vernon, IIl., were not allowed by Gov- 
ernor Small, who declined to honor the 
requisition. 

Shapiro, who was formerly employed by 
White; Wile & Warner, of Buffalo, was ac- 
cused by his former employers of larceny 
as a result of a dispute over the return of 
samples and the Grand Jury at Buffalo found 
an indictment against him, on which a war- 
tant was issued and extradition proceedings 
were begun. Shapiro fought the proceed- 
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ings and a hearing was requested and 
granted by the Governor. 

As a result of the hearing, Governor 
Small was convinced that the transaction 
upon which the indictment in this case was 
made, was one which should be adjusted in 
the civil and not in the criminal courts, and, 

‘therefore, declined to honor the requisition. 








DEATH OF W. P. HITCHCOCK 





Prominent Wholesale Jeweler and Demo- 
cratic Leader of Syracuse, N. Y., Suc- 
cumbs to Sudden Attack of 
Heart Disease 


Syracuse, Oct, 31.—William Paige Hitch- 
cock, head of W. P. Hitchcock & Co., 
wholesale jewelers of this city, died sud- 
denly Thursday night. He was stricken in 
his office and died in the arms of his son, T. 
Eugene Hitchcock, as he was being rushed 
to his home in a taxicab. Heart disease is 
given as the cause of death. Mr. Hitch- 
cock’s health had not been good since he 
returned from Alaska two months ago, 
where he spent his vacation. He was 59 
years old, 

The death of Mr. Hitchcock, who was 
one of the leading jewelers in this part of 
the State, cast a pall of gloom over the 
jewelers of the entire section. Besides 
being a leader in business, Mr. Hitchcock 
was one of the heads of the Democratic 
organization in this county, and had held 
several municipal postions, including Com- 
missioner of Public Safety. He was a 
candidate for Mayor in 1917. 

Mr, Hitchcock was born at Fayetteville, 
Oct. 23, 1862, and graduated from the 
Chittenango High School. He entered the 
jewelry business about 1880 at Chittenango 
and later moved to Canastota, where he 
finished his training in the business. He 
later went to Boston, where he was man- 
ager of a large wholesale jewelry concern. 

In 1892 he returned to this city and or- 
ganized the firm of Hitchcock & Morse, 
wholesale jewelers and manufacturing op- 
ticians. The firm was continued until 1900, 
when Mr, Hitchcock took entire control. 
Five years later he incorporated the W. P. 
Hitchcock Co., becoming its president. He 
was also president of the Ideal Cut Glass 
Co. 

Besides his widow he is survived by one 
son, T. Eugene Hitchcock, who was asso- 
ciated with him in the wholesale business, 
and one daughter, Mrs. J. Robert Rubin of 
New York. A brother, Charles A, Hitch- 
cock, is a prominent attorney in this city. 

Deceased was a. member of many organi- 
zations, a 32nd degree Mason, affiliated 
with the chapter, council and commandery. 
He was also a member of the Syracuse 
Lodge of Elks, the Bellevue Golf and 
Country Club, the Chamber of Commerce 
and St. Paul’s Church. He was one of the 
first presidents of the Music Festival Asso- 
ciation. At the time of his death he was 
vice president of the St. John’s Manlius 
schools which he organized several years 
ago. 

Because of his prominence in Democratic 
politics the mayoralty campaign was sus- 
pended for three days. The funeral was 
held Sunday at St. Paul’s Church, with in- 
terment at Oakwood Cemetery. 
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DEATH OF I. J. STEANE 





Retired Watch and Silverware Manufacturer 
Passes Away at His Home in 
Hartford, Conn. 

Hartrorp, Conn., Oct. 29.—Following an 
illness which had lasted for several months, 
Isaac James Steane, for many years engaged 
in the manufacture of watches and silver- 
ware, died at his residence in this city, 29 
Collins St., this morning. Mr. Steane had 
retired from active interest in manufacturing 
concerns but was connected with several 
financial undertakings at the time of his 
death. 

Mr. Steane was born in Coventry, War- 
wickshire, England, on Aug. 16, 1847, being 
the oldest son of Isaac Steane, third, and 
Eliza Ward Steane. He came to this coun- 
try when a small boy, arriving in New 
York on Aug. 16, 1863. At that time he 
became engaged in the wholesale watch 
business in that city, where his father was 
also engaged in that line. For some time 
he was employed by his father and, becom- 
ing thoroughly experienced in that line, the 
father took his son in business with him, 
the partnership being formed in 1879. The 
firm name was Steane, Son & Hall and 
they continued to handle a successful busi- 
ness until 1885, when the partnership was 
dissolved, 

Soon after discontinuing his New York 
affairs Mr. Steane came to Hartford, Conn., 
where he accepted a position as president 
of the Barbour Silver Co., located for so 
many years in this city. The concern con- 
tinued to manufacture silver plated ware 
here until the International Silver Co. was 
formed and then the Barbour Silver Co. 
was merged with the other large company, 
eventually moving the plant to Meriden, 
Conn., where it is now operated. 

Mr. Steane was prominently connected 
with the formation of the Hartford Sterling 
Co., a company incorporated in Connecticut 
and now having its headquarters in Phila- 
delphia, Pa. For 20 years Mr. Steane was 
president of the Hartford Sterling Co. but 
retired from that position in 1902. Since 
that year he had been engaged in the grow- 
ing, packing and wholesale distribution of 
tobacco in Hartford. 

The deceased was a member of the Auto- 
mobile Club of Hartford, the Get-Together 
Club of Hartford and the Center Congre- 
gational Church. 

He ieaves besides his widow, Mrs. Sybella 
(Heath) Steane, four sons, Herbert J. 
Steane, Russell D, Steane, Willard H. 
Steane and Lester S. Steane, all residents 
of this city: also three daughters, the 
Misses Florence A. Steane and Mildred E. 
Steane, of Hartford, Conn., and Mrs. George 
Frost, of Chestnut Hill, Mass. Two sisters, 
Misses Emily and Annie Steane, of Coventry, 
England, also survive. The funeral will be 
held Monday afternoon at 2:30 o'clock, 
from his late home, services to be conducted 
by the Rev. Rockwell Harmon Potter, 
pastor of the Center church. The interment 
will be in Cedar Hill Cemetery, this city. 








T. A. Westmyer, who formerly was a 
fine watchmaker of Wheeling, W. Va., has 
gone to the Pacific Coast and joined the 
watch department of Feagans & Co., Los 
Angeles. 
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ATTEMPTED HOLDUP FAILS 


Philadelphia Jeweler and Two Sons Attack 
Bandits and Hold Them Until 
Police Arrive 

PHILADELPHIA, Pa., Oct. 29.—A daring 
hold-up planned in the hope of making a 
rich haul of diamonds at the jewelry store 
of A. Simon & Sons, 135 S. 13th St., was 
prevented to-day by the presence of mind 
and fearlessness displayed by Abraham Si- 
mon, head of the firm, and his two sons. 

Mr. Simon, who is 68 years old disre- 
garded a revolver which was pointed at 
him, leaped on the armed bandit, and after 
a struggle in which he was helpel by his 
son, Saul Simon, held the gunman until the 
police arrived. While the head of the firm 
struggled with gunman, his other son, Jay 
Simon, and a .watch-maker, fought with a 
negro who was in the store pricing dia- 
monds; and believed by the police to have 
been in the plot to hold up the jewelry 
store. Two shots were fired by the gun- 
men while he was struggling with Abram 
Simon. Mr. Simon had a narrow escape 
from death, one of the bullets grazing his 
right thumb while the other tore through 
his left coat sleeve. 

The attempted hold-up occurred at noon 
while hundreds of pedestrians walked by 
the store. During the fight in the store 
following the attempted hold-up, Charles B. 
Hansen, 135 E. Cumberland St., a fireman 
employed in the Empire building nearby, 
passed the store and notified the police. 

Traffic Policeman Kates and Mounted 
Policeman McCarthy heard Hansen’s cries 
and hastened to the store. The bandits who 
were being held in the store by Mr. Simon 
and his sons, tried to batter their way out 
of the store when they saw the police, and 
Policeman Kates was forced to subdue the 
negro with his blackjack. 

Meanwhile another call for help had been 
sent in and a patrol load of policemen from 
the 15th and Locust St. Station hurried to 
the Simons store. The shots, the shouts of 
foot and mounted policemen who had re- 
spended, drew a big crowd and aroused the 
whole section. The street in front of the 
jewelry store were almost a solid phalanx 
of humanity. 

When the policemen led the prisoners 
from the store, with revolvers at their 
backs, the crowd broke into cheers. Some 
men yelled their praise at Mr. Simon, his 
sons and the policemen for their bravery. 
In the face of this demonstration the pris- 
oners were momentarily frightened. They 
raised their hands, and trembled, as the 
policemen led them to a patrol which was to 
take them to City Hall. 

At City Hall the prisoners. gave their 
names as Samuel Anderson, negro, 28 years 
old, 22nd St., below Pine St., this city, and 
James Coter, white, 24 years old, Adelphia 
St., Brooklyn, N. Y. Anderson denied he 
knew Coter, the gunman. He told the 
police he had gone into the store to buy a 
ring for “his girl,” but Mr. Simon and 
the police believe he was a “come on” man 
for Coter. According to the police Coter 
is one of the coolest highway robbers they 
have come in contact with for some time. 
He smiled at Captain of Detectives Souder 
when told that he had been caught with the 
goods and said: “Tough luck, bo, give us 
a cigarette, will you?” Coter was scratched 
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about the face in his struggle with Mr. 
Simon and showed concern about his in- 
juries while he was being examined by Dr. 
John Egan, the police surgeon. “Say, these 
finger-nail cuts are bad, they might get in- 
fected,” he remarked to the physician. “Put 
a little iodine on ’em, Doc.” He was treated, 
but Anderson, the negro, was bleeding pro- 
fusely as the result of blows from Police- 
man Kates’ blackjack and had to be sent to 
the Jefferson Hospital for treatment. 

When the hold-up was staged Abram 
Simon, head of the firm who lives at 1336 
N. 15th St.; his son, Jay Simon, of 3725 N. 
Gratz St., and Miss Naomi Cowden, 4311 
Horrock St., a clerk were in the store wait- 
ing on two customers. Saul Simon and 
Samuel Doran, 1501 S. 4th St. a watch- 
maker, were in the rear of the store. 

Samuel Anderson, the negro, was the first 
of the pair to enter the jewelry store. 

“A few minutes before 12 o'clock,” said 
Abram Simon, in describing the at- 
tempted hold-up and battle with the bandits, 
“a colored man came in.” “He walked to 
the back of the store and asked my son, 
Jay, to show him diamond and platinum 
rings.” 

“Then the white man came in and closed 
the door behind him. He pulled out a re- 
volver at once and waving it shouted, 
‘Everybody in this place throw up their 
hands.’ 

“It’s a hold-up,’ I shouted and I jumped 
on him, grabbing his arm and bending it 
toward the floor. I tried to push the re- 
volver away but it exploded. The bullet 
just grazed my thumb and it pained me. 
As we struggled the revolver went off 
again. I could feel the force of the bullet 
as it tore through my coat sleeve, and slight- 
ly bruised my elbow.” 

“T struck the robber with my bare fists 
twice and then my son Saul came to my 
aid. In the meantime my other son Jay and 
Mr. Doran, our watchmaker, had pounced 
on the colored man and overpowered him.” 

“Saul and I were sitting on Coter, the 
white man. We reached out and tried to 
open the store door which had locked 
when the robber closed it. 

“Both of us pounded on the glass and 
tried to break it and shout for help. At 
last the police came in; and although they 
responded quickly, it seemed like ages to 
us. Then we turned the prisoners over to 
the policemen.” 

Saul Simon says he heard three shots 
fired during the scuffle in the store and saw 
a revolver in the hands of Anderson. He 
said he believed the negro had fired one of 
the shots; but at City Hall where Anderson 
was searched no revolver was found on him. 
The only thing found on him aside from 
money was a private detective badge. After 
the prisoners were taken from the store 
two diamond rings valued at $200 were 
found on the store floor. The police say 
Anderson grabbed them when the fight 
started. 





B. W. Bishop has opened a jewelry and 
repair business at Franklin, Pa. Prior to 
starting in business for himself, Mr. Bishop 
was for two years employed by E. D. Jor- 
dan, Franklin, as watchmaker and before 
that had 11 years’ experience in the 
jewelry business, six years here and five 
in England. 


109 
DISCUSS TAX BILL 





Members of Jewelry and Kindred Industries 
Board of Baltimore Approve Smoot 
Plan at Meeting in That City 


Battimore, Md., Oct. 29.—At a meeting 
of the Jewelry and Kindred Industries 
Board held at the Hotel Rennert Thursday 
night definite action was taken by the lead- 
ing jewelers of Baltimore in favor of the 
Smoot plan of sales tax in lieu of all other 
tax measures now before Congress as it 
pertains to the jewelry trade. C. Howard 
Millikin, chairman of the Board, presided 
and delivered a stirring address pointing 
out the feasibility of the Smoot plan, 

Mr. Millikin declared that the jewelry 
trade throughout the country was practi- 
cally unanimous in its effort to eliminate 
discriminatory tax measures. His analysis 
of the situation was received with acclaim 
by the jewelers and he was congratulated 
on his remarks. . The Vigilance Committee 
reported that 156 telegrams have been sent 
to the six Maryland members of the House 
of Representatives and to the two United 
State Senators from this State urging sup- 
port and adoption of the Smoot plan of tax 
in favor of all others. Telegrams were also 
sent to the chairman of the House Ways 
and Means Committee. 

“We feel it our duty to support the 
Smoot plan,” said Mr. Millikin “because it 
is, from the jeweler’s viewpoint, fair to the 
trade and will benefit the trade throughout 
the country through the medium of placing 
the tax question on a reasonable basis.” 

Strong opposition was expressed at the 
meeting to the American plan of valua- 
tion now before Congress and formal ac- 
tion on the subject will be taken at the next 
meeting. Preceding the business meeting 
a humorous talk especially applicable to the 
jewelry trade was given by Lafayette P. 
Temple. Mr. Temple brought many hearty 
laughs from the jewelers. Carl Schon de- 
livered one of his witty recitations. The 
dinner committee was composed of S. 
Frank Pearson, Richard Janowitz, A. Wal- 
ter Juvenal, J. S. MacDonald, Louis F. 
Sackerman, Frank M. Schofield and 
Charles C. Stieff. 








Herbert L. McCarter, a jeweler of Og- 
densburg, N. Y., delivered an interesting 
address at the regular meeting of the Ro- 
tary Club, held recently in his city, in which 
he gave an outline talk on diamonds and 
their history with a brief description of 
some famous stones. To illustrate his 
talk, Mr. McCarter showed various fac- 
similes of the famous diamonds, loaned by 
a new New York importing house. To 
add fun to the occasion, a real policeman 
was stationed by the exhibit watching it 
during the lecture and at the last moment, 
one of the “diamonds” was found to be 
missing. It was, therefore, necessary for 
the “cop” to search some of the prominent 
members including a Presbyterian minister. 
Fortunately, the stone was found in one 
of the pockets of the most inoffensive of 
the auditors, who had a hard time explain- 
ing how it all had happened, much to the 
amusement of his fellow Rotarians. Mr 
McCarter was highly congratulated on his 
address which was published in full in one 
of the local papers. 
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BUY FROM THE CUTTERS 














Concerning 


Aquamarine 


It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. | 


American Gem & Pearl Company | 


6 West 48th Street, NEW YORK 


LONDON 
26 Holborn Viaduct 


PARIS 
44 Rue Lafayette 





FROM MINES TO MARKET 
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ELK TEETH 


Genuine (now scarce and 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 


Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very taking. 
Made in the great “Gold Belt” of 
the Black Hills, So. Dakota. Sell 
well everywhere. 

Synthetic Rubies and Sapphires, 
Aquamarines, Garnets, Tourma- 
lines, Topazes, Amethysts, etc., 
all faceted, all the leading Cabo- 
chon, cut semi-precious Stones. 
Wholesale—Memo to Jewelers and 
Manufacturers—Price List free. 


L. W. Stilwell 


Importer, Deadwood, So. Dakota 





The above ho how 
neatly Deer Teeth look 
when mounted. 














UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 











NECKLACES 


One of Our Specials 


——————— 

















B. & B. Jewelry Case Co. 
71 Gold Street, New York 


Phone Beekman 5988 L. Beekman 








The Buyers’ Directory 


Price, $1.00 


The Jewelers’ Circular Publishing Co. 
11 John St., corner Broadway, New York 




















Fine 


Opal Necklaces 


Exceptional Quality 
F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New York City 


> *e*ee 2 ®* 4 44,4.4,.4,4,4 


ees BO O28 BS BSB BABB B42 

















Attention—Manufacturers 


Onyx Ring Stones 
Furnished For Any Size 


Diamond 
ONYX AND AMBER BEAD6 
THE DOUBRAVA CO. 


61 Maiden Lane New York 
TELEPHONE 7410 Cortland 


ELL 
LAPIDARY 


Precious and Semi-Precious Stones 
15 John Street NEW YORK 
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NEW 24 KARAT CLUB 


Buffalo Jewelers Hold Organization Meeting 
and Elect Officers 

Burrato, N. Y., Oct. 28—The 24-Karat 

Club of Buffalo is now an accomplished 

fact, the organization meeting held last 

evening in the rooms of the Optimist Club 

having been a well attended and enthusi- 





astic one. Representatives from all 
branches of the trade were present in large 
numbers. A strong and _ representative 


board of directors was elected, and a con- 
stitution adopted. . 

On Friday the board of directors met 
and elected officers. Arthur J. Block, one 
of those who have devoted much time in 





ARTHUR J. BLOCK, PRESIDENT 


the organization of the club, was elected 
president. 

The club plans to hold two meetings each 
year, and the directors will meet twice a 
month. Plans are now under way for a 
banquet in January. 

“The objects of this club,” says the con- 
stitution, “are to foster trade and com- 
merce among its members, reform and cor- 
rect trade abuses in behalf of its members 
and to promote an enlarged and friendly 
intercourse between them. For the accom- 
plishment of these objects, the club seeks, 
and will ever seek, to insure united action 
wherever the interest of its members or the 
interest of the trade is concerned.” 

Both active and honorary memberships 
are provided for in the constitution. Every 
active member, at the time of his election 
to membership, must be engaged in the 
manufacturing, wholesaling or retailing of 
jewelry, watches, silverware, diamonds, op- 
tical goods or some class of merchandise 
that may properly be designated as allied 
to jewelry, either operating as an individ- 
ual, an officer of a corporation, a member 
of a firm or an executive. A person is 
eligible to membership, however, who at 
the time of his election to membership is 
retired from active business but who had 
the above qualifications at some time pre- 
vious. Honorary members may be elected 
by unaimous vote of members present at 
any meeting of the club, but shall not have 
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the right to vote or hold any office in the 
club. 

Mr. Block acted as temporary chairman 
of the organization meeting, and Alfred O. 
Bald as secretary. Mr. Bald is secretary 
of the New York State Retail Jewelers’ 
Association. 

Representatives of the various branches 
of the trade, not only in Buffalo but in 
nearby cities and towns as well, were pres- 
ent at the meeting. 

Charles R. Robinson, president of the 
Buffalo Chamber of (Commerce, was a 
guest of honor at the meeting. In an ad- 
dress he commended the spirit in which 
the organization was formed. It is this 
spirit, he said, which will make for greater 
things in business. 

Twelve directors were elected. The 
terms of four will expire each year, when 
four new ones will be elected. No director 
can succeed himself. The directors elected, 
with their terms of office, were as follows: 
For three years, Arthur J. Block, Charles 
T. Evans, Richard Petersen, and Ralph E. 





G. J. KREUZ, TREASURER 


Smith; two years, Eugene Tanke, Alfred 
O. Bald, H. F. Vander Voort and Frank 
Ehrenfried; one year, George J. Kreuz, 
Augustus G. Striker, Arthur B. Warner 
and Charles F. Damm. 

All members of the club who were pres- 
ent at the meeting signed the constitution 
as charter members. Many requests were 
received from men who could not be pres- 
ent, and who wanted to become charter 
members, to hold the list open until they 
had a chance to sign. It was, therefore, 
decided to hold the charter membership 
list open until Dec. 1. 


Delicious refreshments were served to 
those attending the meeting, this part of the 
program being looked after by Eugene 
Tanke, chairman of the entertainment com- 
mittee, who was ably assisted by Mrs. AIl- 
fred O. Bald and Mrs. Charles T. Evans. 
In a room adjoining the meeting room a 
splendid lunch was prepared and the mem- 
bers adjourned to this room following the 
business session. The tables were beauti- 
fully decorated, the Hallowe’en scheme of 
decoration being followed. 


111 


Before adjourning, a vote of thanks was 
given, to the Optimist Club for the use of 
the rooms, and to Mr. Tanke, Mrs. Bald 
and Mrs. Evans. 

On Friday afternoon, the board of direc 
tors held a meeting in the office of Arthur 
J. Block, in the quarters of the Empire 
State Ring Co., on Main St. 

Mr. Block was elected president, Ralph 
E. Smith, of King & Eisele, was elected 
vice-president, Alfred O. Bald, secretary, 
and George J. Kreuz, treasurer. 

Chairmen were appointed for the various 
committees. H.F. Vander Voort was made 
chairman of the membership committee. 
On this committee also are Mr. Smith, 





ALFRED 0. BALD, SECRETARY 


Edward Leininger, I. H. Jellinek and 
George A. Fox. Eugene Tanke was ap- 
pointed chairman of the finance committee; 
Charles T. Evans, the social relations 
committee; Richard J. Peterson, trade in- 
terests committee. The other members of 
these committees will be appointed after 
the charter membership closes Dec. 1, 

The board of directors will meet at lunch 
on the fourth Monday of every month, to 
transact such business as may be deemed 
necessary. The club plans to hold two 
regular meetings each year—in January’ 
and June. Special meetings for the trans- 
action of business are to be held at the 
discretion of the president. 

Plans are under way for a banquet in 
January, and an outing will also be held 
during the Summer months. 








Jewelers’ Gold Bars Withdrawn and Ex: 
changed at New York 


Week Ended Oct. 29, 1921 


The U. S. Assay Office reports: , 
Gold bars exchanged for gold coins.. $1,027,690.17; 
Gold bars paid depositors............ 86,971.86 


Ee eRe ae ete °$1,214,661.97, 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Exchanges.: 


Date. 
COS Ber Seine nis ew Tere eee $275,549.36: 
NIN 4a 5, rs enantaxs a aga ho ee aces eae 126,117.84: 
ls a stan ic oda candi einen 209,637.16, 
NR 0a os witte ode aw ewakeue wags Sees 94,561.12 
Me «suo aenc since antens ieee 281,160.27: 
Se Sh avasvcncvandisakeemeue 40,664.42} 
0 | Sn eee ae ere $1,027,690.17 





— 
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FOR THE DISTINGUISHED CLIENTELE 


Every high class jewelry establishment has a certain clientele that knows and demands 
not only the best in Silverware, but seeks individuality, and many such stores select 
TREASURE SILVER specially for this trade. 


TREASURE SILVER is notable for its exclusive design. The patterns are distinctly 
ortginai and unusually beautiful. Perhaps the most marked characteristic of TREASURE 
SILVER is its genuine artistic merit which is so much appreciated by people of culture 
and refinement. 


ROGERS, LUNT & BOWLEN COMPANY 
Silversmiths, Greenfield, Massachusetts 


Treasure Silver 


STERLING 


PS 
TRADE MARK STERLING 
Be 
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ASSOCIATED JEWELERS MEET 


Officers and Directors Elected at Dinner 
Held in New York 

After a period of inactivity, the Asso- 
ciated Jewelers, Inc., composed principally 
of manufacturers located on the east side 
section of New York, was rejuvenated last 
Wednesday night at a dinner and meeting 
held at the Hotel Astor. The business ses- 
sion which followed the dinner was marked 
with enthusiasm and pledges of support and 
co-operation. Before the affair adjourned, 
new officers were elected and a board of 
directors selected. 

The dinner was held in a room at the 


THE JEWELERS’ 
ciated Jewelers, Inc. It was unanimously 
agreed by all present that the association 
should be continued. Immediately after 
this vote was taken, Charles Wechsler, sec- 
retary of the organization, canvassed those 
present and succeeded in obtaining about 
20 new members. 

The concluding business of the meeting 
was the election of the following officers: 
President, Adolph Pusrin; vice-president, 
H. Edelstein; treasurer, Jacob Cohen and 
secretary, Charles Wechsler. Those select- 
ed to serve on the board of directors are 
as follows: L. Nutkowitz, H. Kruskal, N 
Wolkowitz, H. Schneider, E. Wilner, H. 
Mestel, J. Schneider, Henry A. Wechsler, 
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terms the ordinance when it becomes law 
will “prohibit the sale at public auction of 
gold, silver, silver plated ware, jewels, 
watches and clocks by anyone excepting 
bona fide merchants.” 

The ordinance is mainly aimed at “squat- 
ters” who visit many cities during the holi- 
day season for the purpose of selling jew- 
elry on the street and in rooms in the down- 
town shopping district, the rooms being 
rented for a brief period. Action which 
resulted in the ordinance being prepared 
and introduced in the city council was taken 
by a number of prominent Baltimore jew- 
elers and due consideration of subject. These 
jewelers, who are heavy taxpayers, feel 

















MANUFACTURERS OF NEW YORK WHO ATTENDED THE BANQUET OF THE ASSOCIATE JEWELERS AT THE HOTEL ASTOR 


Hotel Astor, known as “College Hall,” and 
was attended by approximately 100 jewelers 
and guests. After discussing an excellent 
menu, Adolph Pusrin, president of the or- 
ganization, called the business session to 
order at 10.15 p. m. He greeted those 
present and pleaded with the jewelers to 
take more interest in their organization. 
He urged them to show a better spirit of 
co-operation and to get together more fre- 
quently to discuss matters of mutual inter- 
est. 

Following his remarks, Mr. Pusrin called 
upon L. Nutkowitz, a member of the board 
of directors. During his talk, Mr. Nutko- 
witz pointed out the necessity of an active 
organization and unless such an association 
exists he stated conditions on the east side 
will not improve. Like Mr. Pusrin, this 
speaker pleaded for co-operation and more 
enthusiasm. Mr. Nutkowitz was followed 
by a number of members who spoke from 
the floor, all of whom favored the continu- 
ing of the organization and pledged their 
support and co-operation. 

Following these impromptu talks, a vote 
was taken as to whether the majority 
present favored the continuing of the Asso- 


M. Leblang, Louis Gratz, M. Kutcher, I. 
Mandelcron, M. Edelstein and Samuel 
Cohen. 


SEEK AUCTION ORDINANCE 











Baltimore Jewelers Back Local Regulation 
That Will Stop Auction Sales by 


“Squatters” and Transients 


Battimore, Md., Oct, 29.—Practically 95 
per cent of this city’s foremost jewelers 
have at last taken concerted action against 
the so-called “fly-by-night” and squatter 
jewelry auctions. For several years lead- 
ers among jewelers here have discussed a 
plan whereby auction sales lacking in genu- 
ineness could be curbed for the simple rea- 
son of protecting the trade in general and 
the public in particular. No action is con- 
templated against bona fide auctions. 

Action on the proposition, which is of in- 
terest to jewelers, not only in Baltimore, 
but throughout the country, came Monday 
night when an ordinance drawn for the 
purpose of becoming a city law was intro- 
duced in the First Branch City Council by 
Councilman FE, R. Downes. In general 


confident that they are entitled to protection 
against the “squatter auction.” 

In their contention for passage of the or- 
dinance local jewelers are represented by the 
law firm of Frank, Emory & Beeuwkes. Any 
statement from the jewelers touching on 
details of the fight is deemed inadvisable 
at this time. The ordinance to become 
a law must necessarily go through the 
regular routine and it is possible that a 
fight will be made against its enactment. It 
is understood, however, that the best in- 
terests of the community would be served 
by its passage, 

The most powerful body of the trade 
here—the Jewelry and Kindred Industries 
Board of the Merchants and Manufacturers 
Association—of which C. Howard Millikin 
is chairman, went on record Thursday 
night at a dinner and business meeting at 
the Hotel Rennert backing the Downes or- 
dinance to the limit. Mr, Millikin spoke 
briefly on the subject and through a unani- 
mous vote the jewelers present approved 
the ordinance and pledged their support to- 
ward its ultimate success. 

The ordinance will now go before the 
city council for a second reading, 
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Have you received your window dis- 
play? Have you received the various 
pieces of advertising material that 
were promised you? 


If not, please write us, for remember, 
we are as eager for you to receive this 
material as you are to have it. 


Have you ordered newspaper cuts? 
If not, won’t you? 


Also remember, our ambition is not 
merely to sell you rings but aid you in 
selling them. 
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WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N-Y. 
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Meeting of N. E. M. J. & S. A. 





Important Reports Submitted and Instructive Address Delivered at Annual 
Corporation Gathering Held in Providence 














ProvivENce, R. I., Oct. 29.—In his address 
at the annual corporation meeting dinner of 
the New England Manufacturing Jewelers 
and Silversmiths’ Association held at the 
Turk’s Head Club, this city, this evening, 
Augustus F, Rose, principal of the jewelry 
and silversmithing department of the Rhode 
Island School of Design, sounded a warn- 
ing to the jewelry and silversmithing in- 
dustry, pointing out that there are no young 
men preparing themselves to fill places of 
the artisans and craftsmen who are too 
rapidly passing on, 

Mr. Rose delivered an interesting and 
instructive address on his observations 
among the jewelry centers of Europe during 
a recent visit and told of the work that is 
being done in the jewelry department of 
the School of Design. He called attention 
to the need of co-operation, not only of the 
men engaged in the industry, but of the 
State and National Governments in order 
that, with the technical schools, successors 
may be trained to take the place of the 
rapidly disappearing skilled craftsmen of 
the old school of designers and workmen. 
His address is on pages 119 and 121. 

The stockholders of the association, for 
no guests were present as it was an execu- 
tive session, began to assemble in the loung- 
ing rooms at the top of Providence’s tallest 
sky-scraper shortly after 6 o'clock and 
talked over olden days in the trade and the 
association. Conspicuous among those who 
were holding informal receptions were Past 
President John N. Buffinton, of Potter & 
Bufinton Co., and Horace F. Carpenter, 
of H. F. Carpenter & Son, two of the 
original members of the organization in 
1879, the latter having been its treasurer 
for upwards of 25 years while it was prin- 
cipally a social organization and previous 
to its reorganization upon its present busi- 
ness basis, 

At 6.30 o’clock the party, numbering up- 
wards of 100, proceeded to the dining room, 
where a beefsteak supper was served, more 
than an hour being pleasantly passed over 
the viands, with social chat and music by 
an orchestra. After the cigars had been 
lighted the meeting was called to order by 
President Theodore B. Pierce, who said 
that, as the president was expected to make 
a formal address later, he would merely 
call for the regular order of business with- 
out any introductory remarks, 

In the absence of the secretary, Morgan 
Rogers, the minutes of the last annual meet- 
ing were read by Manager Woodward 
Booth, who was appointed secretary pro 
tem of the meeting. William P. Chapin, 

Jr., read the treasurer’s report in the ab- 
sence of Newton P. Hutchinson, showing a 
substantial balance in the general and special 
funds, notwithstanding heavy outlays dur- 
ing the past year in connection with various 
activities of the association. 

In conformity with the by-laws, a nom- 
inating committee, consisting of Harold E. 
Sweet, of Attleboro, George H. Cahoone, 
William P, Chapin, Jr., Edgar M. Doherty 


and Wallace D, Kenyon, that had previously 
been appointed by President Pierce, pre- 
sented the following list of nominations, 
the report being read by Mr. Doherty, 
and the nominees were duly elected as fol- 
lows: Vice-Presidents: Frank P, Daugha- 
day, of Freeman, Daugherty Co., Chartley, 
Mass; Frank L, Baker, of Paye & Baker, 
of North Attleboro; and Stephen H. Leach, 
of Leach & Garner Co., of Attleboro; Sec- 
retary, Morgan W, Rogers, of Parks Bros. 





THEODORE B, PIERCE, PRESIDENT 


& Rogers, Providence; Treasurer, Newton 
P, Hutchinson, of Hutchinson & Huestis 
Co.; Directors of three years, Henry Wol- 
cott, of Wolcott Mfg. Co., Providence; 
Henry G, Thresher, of Waite-Thresher Co., 
Providence; Theodore W. Foster, of Theo- 
dore W, Foster & Bro, Co.; Donald Le 
Stage, of the Le Stage Mfg. Co., North At- 
tleboro; William T, Chase, of C, H. Cooke 
Co., Providence; Frank J. Ryder, of Walter 
E, Haywood Co., Attleboro; Theodore B. 
Pierce, of the Kinney Co., Providence, and 
George E. Sawyer, of the Electric Chain 
Co., Attleboro. 

The eight directors elected this evening, 
together with the 16 previously elected will 
constitute the board of directors and will 
meet within ten days for organization at 
which time the president of the association 
as well as the manager will be elected and 
take up the work of the association. 

The meeting then went into execu- 
tive session for the consideration of reports 
and the transaction of business. In taking 
up the business of the association President 
Pierce expressed his thanks to the large 
number who had responded and said that 
he had received messages of regret from a 
number who were unable to be present for 
various reasons, In reviewing the work of 
the association during the past two years 
while he had been the official head he called 
particular attention to the conditions that 
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have prevailed during the year just closing, 
which he said had been one of great trial 
and anxiety to the manufacturing jewelers. 
For with the natural consequences of 
the general business depression that 
prevailed throughout the country were 
the industrial problems peculiar to the jew- 
elry business. Among these he said were 
the stamping law, the tariff, cost account- 
ings and others which would be specifically 
discussed by their respective committees in 
their reports to be presented later. 

The report of the cost accounting com- 
mittee was presented by William T. Chase, 
of the C, H. Cooke Co., as chairman, the 
other members of the committee being Har- 
lan A, Allen and Edgar M. Doherty, In 
part the report read: 


REPCRT OF COST ACCOUNTING COMMITTEE 


“Your committee on cost accounting at its first 
meeting became convinced that in order to be of 
service to the industry in any recommendations 
it might make, it should ascertain as far as pos- 
sible the methods employed by the manufacturers 
in figuring costs. It therefore submitted to all the 
manufacturers of jewelry and silverware in this 
vicinity three hypothetical cases involving respec- 
tively merchandise in gold, in gold plate and in 
silver. In each case the cost of materials and of 
labor were furnished and the recipient was asked 
to indicate his method of figuring the cost of one 
or more of the articles cited. While the returns, in 
a substantial number of cases, indicated that the 
method employed was based on the principles laid 
down in the association’s pamphlet entitled, ‘Facts 
I Ought to Know About Costs and Profits,’ there 
was such a diversity of method, and what is more 
to the point, such a disparity of results arrived 
at, that your committee was convinced that some 
manner of campaign on cost accounting was essen- 
tial to the industry’s welfare. 

As a result, the firm of Ernst & Ernst was in- 
vited to make a survey of a number of our jewelry 
factories. The identity of the factories surveyed is 
unknown to the committee. Only those making the 
surveys, the proprietors of the concerns surveyed 
and the manager have any information as to what 
plants were visited. We wish at this time to 
express our appreciation of the broad-mindedness 
of the members who consented to the surveys be- 
ing made. 

When the surveys were completed, Ernst & 
Ernst submitted their report to your committee 
and also presented the same to the members of the 
association at the Cost Accounting supper held last 
June at the Turks Head Club. 

On that occasion and thereafter many suggestions 
were made to the effect that the committee’s report 
should be printed and distributed throughout the 
industry. As a result of this sentiment your com- 
mittee has had printed and mailed to all the 
manufacturers of Providence, the Attleboros and 
vicinity, the report in question under the title of 
‘Principles of Cost Accounting.’ In this booklet 
the principles of cost accounting are first enunciated 
and secondly their application is dealt with. Your 
committee entertains not only the hope, but the 
belief that it will accomplish much good. As stated 
in our letter which accompanied this publication, 
we recommend that the ‘Principles of Cost <Ac- 
counting’ be preserved for future reference, for 
it is entirely possible that the association office may 
in the future supplement the report by other 
printed matter based upon the principles therein 
iaid down. 

“It is not the purpose of your committee to +e- 
view in this report the ‘principles of Cost Ac- 
counting.” There are, however, certafh pertinent 
items contained in the pamphlet which your com- 
mittee desires especially to emphasize at this time. 
They are as follows: 

1. Every manufacturer, however small his 
business may he, should keep his books by the 
double entry method. 

2. Accounts should be so classified and sub- 
divided as to show clearly the cost of direct 
materials, the cost of direct labor, the cost of 
manufacturing expenses or of overhead, and 
the selling expense. Productive or direct labor 
should be kept separate from non-productive 
labor. Administrative and selling expense should 
be kept separate from manufacturing expense. 

3. Manufacturing overhead expense should be 
applied on the basis of direct labor or man and 
machine hours. As a matter of fact in the case 
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Now is the Time 
To Get the Class 
Pin and Ring Business 


Elegance of design and finish, dis- 
tinguish Dorst products from all 
others. Our easy selling, handsome 
assortment of Class Pins will net 
handsome additional profits. We 
make new designs or match old de- 
signs accurately, and give the same 
prompt service Dorst has long been 
known for. 





Write for Class Pin Booklet, 
illustrating hundreds of sug- 
gested designs and sample 
Rings and Pins. 
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dhe Dorst Company 


Special Jewelry Manufacturers 
and Importers of Diamonds. 


3rd and Vine Sts. Cincinnati, Ohio 


“The Jewelry City” 
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of a very large majority of our members, the 
overhead should be based on direct labor. Basing 
overhead expense on direct labor and material, 
we believe to be a great mistake. 

4. Given the proper classification of account, 
by checking up the books at regular intervals, 
the manufacturer can ascertain the correct per- 
centage to apply on direct labor for overhead ex- 
pense. In other words the books can be so kept 
as to prove what percentage of overhead to apply. 
It is not the intention of your committee to 

criticise our industry or to enlarge upon the mis- 
takes that have been made and are being made in 
cost figuring, but it is assumed that none will 
challenge the statement that we ought to be in 
business to make a profit. A scientific and prac- 
tical method of arriving at an exact knowledge 
of costs is an indispensable qualification for the 
determining of prices, and when you know your 
costs, don’t be afraid to ask a reasonable profit, 
and to refuse to sell at cost, thinking you will 
make it up on something else. Yet cases have 
come under our cbservaticn wherein selling prices 





WOODWARD BOOTH, SECRETARY 


have been determined without an adequate knowl- 
edge of costs. Competition that follows the rule 
of reason may be the life of trade, but price 
cutting in defiance of costs is likely to terminate in 
commercial suicide. The securing of orders is the 
legitimate and essential function of every vendor, 
but the result as told by the trial balance and by 
taking account of stock, like the last judgment, 
must be faced.” 

Following a brief discussion of the cost 
accounting committee’s report during which 
a number of questions were asked with di- 
rect reference to specific cases, the report 
was received and ordered placed on file. 

In the absence of Past President Henry 
Wolcott, of Wolcott Mfg. Co., who is 
chairman of the committee on the stamping 
law, the report was read by William P. 
Chapin, Jr., of Chapin & Hollister Co. Mr. 
Chapin, before reading the report, stated 
that Mr, Wolcott had been called to New 
York on account of a death and so had been 
obliged to miss the first meeting of the as- 
sociation in many years. The report, which 
was signed by: Mr. Wolcott, Frederick A. 
Ballou of B. A. Ballou & Co., Inc,, William 
P, Chapin, Jr., Theodore W. Foster, Charles 
E. Hancock, of Charles E. Hancock Co., 
Wallace D, Kenyon of Webster Co., North 
Attleboro, Harold W. Ostby, of the Ostby 
& Barton Co., and Charles A. Russell, of 
Irons & Russell, read in part as follows: 


REPORT OF STAMPING LAW COMMITTEE 


The revision of the National Stamping Law has 
That there is a 
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real necessity for such revision probably none will 
deny. Your committee has devoted much time and 
thought to the subject, and in conjunction with 
representatives of the New York and Newark 
branches of our industry, would have had a bill 
introduced into Congress several years ago but 
for the fact that assurances were received from 
Congressional leaders that such a measure would 
receive scant attention at that time. So momentous 
were the questions arising from the war occupying 
the Congressional mind, that a bill, if introduced, 
would probably either have been pigeonholed or 
loaded with dangerous and ill-considered amend- 
ments. 

At our annual meeting one year ago, the prvs- 
pect of legislation by this time was held out. With 
a view to early introduction of the revision, your 
committee has been in close touch with the situa- 
tion. Sub-committees have been in conference in 
New York with sub-committees of the Jewelers Vig- 
ilance Committee. The committee’s attorney and 
secretary have spent days in New York with the 
attorney of the industry in that locality drafting 
the proposed bill. Their aim has had in view 
both the form and substance of the act. As regards 
form, the purpose has been to eliminate all unneces- 
sary verbiage and to obtain an act the provisions 
of which could be easily understood and suscepti- 
ble of reasonable interpretation. With reference 
to the provisions of the law the aim of your com- 
mittee has been and is to carry out their instr«uc- 
tions. 

We realize the importance of the subject, and 
important it is, for there are flagrant abuses to be 
corrected and there are also rights to be protected. 
We are aware of our responsibilities for when 
legislation is obtained the significance and import- 
ance of such legislation will be brought home to 
all of us. As indicated above, the committee has 
appreciated the necessity of revision, and has 
also realized that even though, if as a branch of 
the industry we were indifferent to new stamping 
legislation, legislation would none the less sooner 
or later be enacted. Therefore the imperative neces- 
sity of this association as representative of the 
New England manufacturers functioning in the 
deliberations and decisions. 

Your committee reports that progress has been 
made during the year which ends tonight. We 
are desirous of speedily arriving at conclusions 
which are prerequisites to the introduction of the 
measure in Congress, and expect that in the very 
near future, final conferences between the New 
York committee and your committee will draft the 
final form of the bill and arrange for its presen- 
tation to Congress. 


After the reading and discussion of the 
Stamping Law committee’s report Augustus 
F. Rose, the only speaker not a member 
of the association, was introduced and spoke 
for nearly an hour concerning the jewelry 
and silversmithing industries in this coun- 
try and abroad and the necessities of the 
preparing for skilled workmen of the fu- 
ture. He said that none were coming from 
the great jewelry designing and manufac- 
turing centres of Europe, as has been the 
case in the past and that America has in the 
future to look to its own artisans to con- 
tinue the great work of these industries, His 
address was listened to with marked. at- 
tention and he was frequently interrupted 
by applause. 

One of the most interesting and important 
reports was that made by the Tariff Com- 
mittee consisting of Henry G. Thresher of 
Waite-Thresher Co., Providence, chairman; 
Frank P, Daughaday, of Freeman-Daugha- 
day Co., Chartley, Mass.; Samuel M, Ein- 
stein of Attleboro, T. Clyde Foster of Theo- 
dore W. Foster & Bro. Co., Providence; 
Charles A, Whiting of Whiting & Davis, 
Plainville, and Woodward Booth, secretary. 
It was read by Mr. Thresher and was a 
review of the committee’s work during the 
year. The report was supplemented by a 
further address by the association manager, 
Woodward Booth, in which the subject 
was discussed in more specific detail and the 
numerous exhibits explained and described. 
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Mr. Booth concluded his remarks by calling 
attention to the present status of the tariff 
situation and urging the necessity of an 
adequate protection of the jewelry industry 
to meet the encroachments and competition 
of foreign made goods. 

The report presented by Mr. Thresher in 
part was as follows: 


REPORT OF TARIFF COM MITTEE 


The urgent need for protection that protects 
must be evident to every member of this association 
who has even a superficial knowledge of the prices 
at which foreign-made merchandise competing with 
the product of this industry, is being laid down in 
this country. One year ago, your committee pointed 
out that our New England industry was threat- 
ened with a most serious competition from abroad. 
Today that competiticn is here, and a ruthless 
competition it is. Foreign-made merchandise is be- 


a. 





HENRY G. THRESHER, CHAIRMAN OF TARIFF 
COM MITTEE 


ing dumped into our markets at prices which cannot 
be touched by the American manufacturer. -We 
have here tonight various exhibits of imported 
jewelry with memoranda as to the prices at which 
they are sold in this country, and with figures 
showing the actual cost of production of the same 
articles in this country. The differentials tell the 
stcry better than any words your committee can 
frame. 

It is no wonder then that the manufacturers 
of jewelry and jewelry novelties in New England 
are interested in the pending tariff legislaticn. 
Your committee therefore reports in brief form 
its efforts to place the needs of the industry for 
adequate protection before the legislators at Wash- 
ington. 

In February last, when the House Committee 
on Ways and Means were holding tariff hearings 
under the sundries schedule, your committee was 
represented in Washington by its chairman and sec- 
retary. A brief, dealing comprehensively with 
the subject, was filed with the Committee on Ways 
and Means. That brief was subsequently pub- 
lished in the public press, and, of course, appears 
in the printed hearings of the committee. Without 
going unduly into detail, several facts regarding it 
may be here emphasized. 

The re-enactment of the classification or word- 
ing of the jewelry paragraph of the present act was 
asked for. Paragraph 356 of the Act of 1913 has 
withstood litigation and has carried out the Con- 
gressional intent as has none of its predecessors. 
The jewelry paragraph of the several tariff acts 
has been the subject of much litigation. That of 
the Act of 1909 was literally emasculated as the 
tesult of litigation, and much of the merchandise 
thought to be dutiable thereunder was thrown into 
competing paragraphs carrying lower rates of duty. 
Because the present jewelry provision has been so 
interpreted by the Courts as to become an efficient 
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Need of Skilled Workmen in the Industry 





Address of Augustus B. Rose, Head of Jewelry and Silversmithing Depart- 
ment of Rhode Island School of Design at the Dinner of N. E. M. J. & S.A. 














“Before taking up the work of the jewelry 
department at the Rhode Island School of 
Design, I was connected with the public 
school system of Boston, and while there 
the city planned a large educational exhibit 
and I was asked to take charge of the lay- 
ing out of graphic charts and the lettering 
of quotations which were to be used to get 
over to the public in general the value of 
education. One quotation given me to have 
displayed in large letters, to occupy one 
end of a large exhibition hall, was this: 
‘The future belongs to the best educated 
nation.’ 

“This thought has stayed with me for 
fourteen years and I would like to have you 
think of it with me for a few minutes this 
evening. Of course it has a very broad 
meaning but I should like to have you think 
of it and apply it to the industry you repre- 
sent. 

“Not long ago while visiting a jewelry 
shop in another city, I was taken into a 
room where the very highest grade of 
jewelry was being produced. As I looked 
along one side of the room there sat a num- 
ber of men who had every one of them 
passed their fiftieth year, and many of them 
were past sixty. These men represented 
some five or six nationalities. An English- 
man trained in the goldsmith’s school in 
Paris; a German trained in the school at 
Hanau; a Norwegian; an Austrian trained 
in the Royal Industrial School at Vienna, 
and an Italian trained in Florence. 

“These men, who were superior craftsmen, 
had given up their lives to the craft be- 
cause they loved it. They had to put their 
heart and soul into it or they could not 
produce the beautiful work they had before 
them. One was working on a lorgnette, 
another on a chain bag, weaving a tapestry 
design in links of different colored gold. 
All were working on special order work 
with his sketch or design before him. 

“As I looked over the shoulders of these 

men and saw the beautiful creations they 
were making, I thought of those early 
goldsmiths of Florence who _ produced 
that marvelous collection in the Pitti 
Palace; of the collections in the Louvre, 
the British Museum and the South 
Kensington Museum; collections of objects 
wrought with sincerity and feeling. repre- 
senting some of the finest moments in the 
history of the human race—objects and 
ornaments made centuries ago, still living 
with the spirit of the artists who designed 
them. As I stood there looking at these 
venerable craftsmen, many of them with 
gray heads, I felt as one does standing 
at the bedside of a great life about to pass 
on. I said to the one who was showing 
me through the shop, ‘Your workmen are 
all old men. What are you going to do 
when they pass on? Where are the young 
men who should be sitting next to these 
workmen learning the craft?? The answer 
was, ‘We can’t get them.’ 

“A few years ago it was my privilege to 
visit the different centers in Europe where 


jewelry and silverware are made. In ad- 
dition to visiting the schools where instruc- 
tion was given in the goldsmith’s craft, I 
went through a number of shops where 
jewelry and silverware of all kinds was 
being produced. I went through one shop 
in Hanau, Germany, where there were 
about 70 people employed, mostly men and 
boys. Only hand-made work was being 
produced and that of a very high order. 
Here conditions were quite different from 
those in the shop I have just mentioned. 
Every experienced workman had a boy be- 
side him learning the parts of the craft 
that were not taught in school, for each 
one of the boys in the shop had a certain 
number of hours each week in school. In 
this way, the craft was being passed on from 
father to son as it were, and thereby keep- 
ing the industry supplied with skilled work- 
men. And the workmen we have in the 
industry here today have received their 
training in this way in many of the Euro- 
pean countries. 

“But, you say, jewelry is made by machine 
today, and I fully appreciate the difference 
between the craft work of the past where 
everything was done by hand and that pro- 
duced today where the machine plays so 
important a part, making it possible to carry 
beautiful objects into the daily life of all 
the people. But in the machine-made prod- 
uct we should ever keep in mind that the 
product, in addition to its actual use gives 
pleasure to the possessor, and that the more 
beautiful or artistic it can be made, the 
more pleasure goes to the one who wears 
or uses it and therefore the greater demand 
for the article. It has been said that the 
thing that is right artistically is the most 
effective industrially, 

“We can no longer look abroad for skilled 
workmen and designers as we have in the 
past. Many of the schools in Europe are 
now closed and thousands of those who 
would attend have been killed on the battle- 
field. They must be trained at home, and 
it is estimated that fifty thousand designers 
alone will be needed in the immediate future 
if we are to hold our own in the economic 
struggle ahead. Steps should be taken to 
interest young people in the work and where 
it is necessary, funds‘ should be available 
to help those with ability, not only by pay- 
ing tuition expenses. but by setting aside 
money for living expenses, as is done in 
some European countries, 

I know that there has been a feeling in 
the past among manufacturers that they 
cannot afford to go to the expense of as- 
sisting in the education of a young man in 
their employ and then after three or four 
years lose him. But manufacturers must 
look far enough into the future to see that 
if such man are lost to them, other men 
similarly trained will come to them, if only 
this system is continued, and by such con- 
tinuation the ranks will be gradually filled 
with finer workmen, to the benefit of the 
whole industry. We must watch for the 
least indication of ability in the young boys 
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of today and see to it that it is developed 
to the limit. It is only through your 
interest that this can be done. And 
I do not feel that you, as manufac- 
turers, should shoulder the entire expense 
of the training of those who go into the 
jewelry industry. There are federal funds 
available for vocational education, and I 
see no reason why State aid should not 
be given in this direction as it has been 
given in aiding other industries of the State. 
And I feel that all that is needed to bring 
it about is concerted effort on your part. 
I assure you that the Rhode Island School 
of Design stands ready to do everything 
possible to aid in this work, 


“There has been the closest co-operation | 


possible between this association and the 
Rhode Island School of Design. You have 
given scholarships to deserving young men, 
you have given awards in the form of 
medals to stimulate interest in the work. 
The Advisory Committee for the jewelry 
department is made up of members of this 
association who have given much of their 
time, and the manager of your association, 
Mr. Booth, has helped me in the work of 
my department in more ways than I can 
describe at this time. And lastly, through 
your interest and financial aid, you have 
equipped the new jewelry building with 
up-to-date machinery and appliances for 
carrying on the work, making it a school 
second to none in this country and abroad, 
in fact, it takes its place as the only school 
building in the United States devoted ex- 
clusively to the teaching of jewelry and 
silverware design and manufacture. It is 
your school and exists because of the in- 
dustry you represent, and because it is the 
jewelry center of the country. Now, with 
this new building and equipment, we have 
a school that every jewelry and silverware 
manufacturer should be proud of. But 
buildings and equipment do not make a 
school. The human element is the next 
thing needed. 


“We are prepared to give instruction in 
every important branch of the jewelry and 
silverware industry, such as designing, 
modeling, hub and die cutting, tool making, 
jewelry making, silversmithing, engraving, 
chasing, enameling, coloring and_ stone 
cutting. 

“Much time is given to design, as no 
other industry is more dependent on the 
skill and invention of the designer than 
that of jewelry and silverware. With the 
school museum, and a library of several 
thousand volumes and mounted illustrations 
as a laboratory no better environment could 
be had for the training of young men and 
women who in time will influence the out- 
put of the industry so that the article cost- 
ing but a few cents will be as good in de- 
sign as the piece costing many dollars. In 
the past, courses which develop the artistic 
side of the work have been emphasized and 
although the same interest will always be 
given to this side of the work, the more 
mechanical processes. will now receive due 
attention, as the machinery installed will 
make it possible to practice every process 
in actual production, 

“It is our intention to keep up-to-date 
in every way and to make our instruction 


practical, teaching each subject as you 


would have it presented, so that the students 
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The popular scal- Grosgrain Thread- 
loped design; also of-Gold Bracelet— 
supplied plain. an especially at- 
~ md in gold and tractive design. 
silver. 


“Threads of 
Gold and Silver” 


BRACELETS 


OVEN into the strong, 
lustrous Silk fabric of 
these bracelets are “threads of 
gold and silver.” The sheen 
of precious metals is imparted 
by a special process. The tex- 
ture is soft and pliable—ensur- 
ing the utmost comfort. 
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These bracelets are made in 
styles that people want. Their 
LOW PRICE is an especially 
noteworthy feature. At the 
prices quoted, you'll find it easy 
to sell them—at a good profit. 


“*Threads of Gold and Silver’ 
Bracelets are furnished in 
Grosgrain Thread-of-Gold and 
Thread-of-Silver and Scalloped 
Gold Wire and Scalloped Sil- 
ver Wire. There's a variety 
of buckle designs. Attachments 
and buckles are supplied in all 
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PLUMP 10K. GOLD 


GENTS’ RINGS 


set with 


10/8 m. Reconstructed Rubies 


Descriptive folders are being mailed now. 











Samples on request 


42 


~ ae ©» NET CASH 


Over 200 patterns to select from 











“TO JOBBERS ONLY” 


WOLK JEWELRY CO. 


185 Eddy St. 


PROVIDENCE, R. I. 








grades. 
samples. 





Made in Gold 
and Silver 


14 Blount St. 
N.Y. 





Rex Manufacturing Co. 


; Office Chicago Office 
@ Nassau St. 1102 Heyworth Bldg. 


See your jobber for 





Providence 


San Francisco Offies 
45 Kearney St. 














No. 031/13—10% ligne 10 
year gold filled Ameri- 
can Case, octagon bezel, 
10 jewel adjusted cylin- 
der movement, compiete 





with bracelet $4.50 


and box. Each 
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THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 





Big Holiday Sellers & 


Watch bracelets are all the go—and the 
RAFF numbers shown here are going BIG! 
No space for elaborate descriptions here— 
note the prices—SEE THE MERCHAN- 
DISE. Get your supply now—send in your 
order early. 


Got it? No? Get it!—— 


We mean “THE BUYROMETER’—it will help 
you buy RIGHT! That’s our new holiday catalog 
—full of holiday goods at new reduced prices. 
Write TODAY. 














B. RAFF and SONS 


New York’s Most Progressive 
— Wholesale Jewelers — 


233 Fifth Avenue, NEW YORK 











Eves sce white At These Prices? 





Cy: 


No. 024/47—10% ligne, 14K. solid white gold case, fancy- 
gr crystal and dial, fitted with 7-jewel adjusted cylin- 
er mov t. Id ribb and displz a 
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No. 024/31—10% ligne, 14K. white gold case, fitted with 15- 
jewel adjusted lever movement, complete with $11 50 
gold ribbon and display box. Each............ . 
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be taught anything they will have 

when they are taken into the 
industry. We mean to be 100 per cent. 
eficient for your needs. We welcome con- 
structive criticism and helpful suggestions 
from anyone, we need your counsel and 
advice, in fact it is only another way in 
which you can help me or the school, to be 
of greater service to the industry. 

“The school has already developed work- 
ers of the highest grade, young men draw- 
ing good salaries because of the training it 
gave them, who, but for the interest taken 
in them would now be engaged in mere 
day labor netting them but little compen- 
sation. 

“One young man employed in a soap fac- 
tory at a wage of $1 a day spent his spare 
time drawing and sculpturing figures in 
soap. Some one discovering his ability 
suggested he enter the evening classes, 
which he did. After two years in our 
evening classes he was awarded one of your 
association medals for doing the best work 
in design and was offered a position in one 
of the largest jewelry firms in the country 
as a designer at $35 a week to start with. 

“Another young man who entered our 
evening classes two years ago upon entering 
our classes this Fall said that his salary 
had been more than doubled in the last year 
because of the training he had received, and 
to show his appreciation of what his teacher 
had done for him, presented him with two 
gold knives, one for use and one for the 
end of his watch chain. 

“These are only two of many cases I 
might mention. 

“Now the industry must absorb these 
students as fast as we train them. Every 
manufacturer should have one or more of 
them in a quiet corner somewhere in their 
plant turning out new ideas and developing 
new lines of goods. I feel this is of vital 
importance to every manufacturer. I say 
this because we have had young people of 
considerable ability who, after taking our 
four-year course have been forced to take 
up another line of work because no place 
was available in the jewelry industry. 

“At the present time we have a registra- 
tion of 94 in the day classes and 110 in the 
evening classes. This I consider very good 
considering the business depression in the 
industry. But out of this 94 who are in the 
day classes, 84 are rehabilitation students 
sent by the Government, 

“Several of the manufacturers in this as- 
sociation have interested themselves to the 
extent of giving scholarships to young men 
in their employ, and at the present time 
there are 11 concerns who are sending 19 
young men and women to our evening 
classes. We should have many more and 
probably as time goes on and business im- 
proves this number will be greatly in- 
creased, 

“Another way in which the members of 
this association can help the work we are 
doing is to offer prizes for various design 
competitions, This stimulates an interest 
in the work in many ways and leads the 
student to study the problem, whatever it 
may be, from a practical standpoint. Each 
year we have had a number of such com- 
petitions which have resulted in a healthy 
development in design, encouragement for 
the students and designs and ideas for the 


will not 
to unlearn 
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manufacturers. At the present time one 
of your number has given me $105 to be 
used in this way. 

“The jewelry department of the Rhode 
island School of Design exists for your 
benefit. The more you use it for the edu- 
cation of those in your industry, the more 
the future will belong to you in terms of 
business.” 








VETERAN JEWELER DEAD 


John M. Goddard Passes Away in His 
Ninety-First Year at the Home of 
His Daughter in Philadelphia 
PHILADELPHIA, Oct. 31—John M. God- 
dard, one of the oldest jewelers of the coun- 
try, passed away, Saturday at 3 P. M. at 
his late home, 410 Stafford St., German- 








THE LATE JOHN M. GODDARD 


town, after an illness of about a month dur- 
ing which his system had gradually broken 
down. Mr. Goddard, who had celebrated 
his 90th birthday July 30, last, had retired 
from active business 10 years ago. The 
funeral services will be held at 11 a. M., 
Tuesday, Nov. 1. 

John M. Goddard was a prominent figure 
in the jewelry trade many years ago and 
was widely known to the dealers of our 
industry, having traveled for over half a 
century. He was the son of a jeweler, N. 
W. Goddard, and was born in the little 
town of Goffstown, Hillsboro County, N. 
H., where his father conducted a jewelry 
business. But the elder Mr. Goddard short- 
ly afterwards moved to Nashua, N. H., 
where as the oldest of seven children, he 
helped his father in the jewelry business, 
his life as a clerk being interrupted by at- 
tendance at the public schools at Nashua 
and later at two boarding schools. For a 
while he taught during the Winter in 
Nashua, New Boston and Hollis. 

As a young man, he entered the jewelry 
business and for six years was employed 
by the old firm of Sackett, Davis & Co., 
manufacturing jewelers of Providence, for 
whom he traveled throughout the west. In 
1856, he then made arrangements with the 
firm to take charge of the office in New 
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York in which city he “landed” as he ex- 
pressed it in May 12, 1857, establishing an 
office for them at 170 Broadway. During 
this time, he acted as western and southern 
traveler for the concern, 

Mr. Goddard started in business for him- 
self as a member of the firm of Grennel & 
Goddard and was later of the firm of 
Brainard, Goddard & Steele. After a brief 
period in this firm, he started in business for 
himself, continuing alone until 10 years ago. 
Then as the result of an accident in slipping 
on a pavement in Wall St, he injured 
his left side and retired from _ business. 
Since that time he had made his home with 
his daughter, Mrs. H. W. Beatty, of 410 
Stafford St., Germantown, 

Besides Mrs. Beatty, Mr. Goddard is sur- 
vived by a son, George Willis Goddard of 
this city. Another son, Fred L. Goddard, 
well known to the jewelry trade who was 
at one time with his father’s business and 
later with George W. Shiebler, passed away 
some years ago. Mr. Goddard was married 
in 1855 and his wife died in 1896. 

Deceased had always taken an active in- 
terest in politics and had voted for every 
Republican candidate for president from 
1856 until last year when he voted for 
Harding and Coolidge. 

Mr. Goddard’s recollections of Maiden 
Lane and the jewelry business 60 years ago 
were published in THE JEWELERS’ CIRCULAR, 
Jan. 5, 1921, at which time, the snapshot 
showing the veteran jeweler in his garden, 
used herewith, was taken. 








Meeting of the N. E. M. J. & S. A. 


(Continued from page 117) 





medium for collecting the rates of duty prescribed 
by Congress, your committee believed it should be 
re-enacted in the Fordney bill, and as indicated 
above, so petitioned the committee at Washington. 

As regards the rates of duty, we recommended 
85 per centum ad valorem on jewelry, jewelry nov- 
elties and chain; and 75 per centum ad valorem on 
materials of metal suitable for use in the manu- 
facture of the articles mentioneed in the para- 
graph, i. e., on mesh, findings and the like. 

When the completed bill was reported to the 
House of Representatives by the Ways and Means 
Committee, it was found that the recommendation 
of your committee as to the classification had been 
complied with, and that the rates carried by the 
paragraph were 55 per centum and 45 per centum 
ad valorem, respectively, for jewelry and jewelry 
findings. A new feature in tariff legislation char- 
acterized the entire bill, however, for in as much as 
in former tariff acts ad valorem rates of duty have 
been assessed on the foreign market value, in the 
Fordney bill such rates are figured on the American 
market value. While the Senate Finance Commit- 
tee has not yet held any hearings under the sun- 
dries schedule of the Fordney bill, we are pleased 
to report that that committee has approved the 
American valuation plan. 

In conclusion, we would call attention to the 
fact that since February when your committee 
presented its brief to the House Committee in 
Washington, there have been many large importa- 
tions of jewelry and jewelry novelties into this 
country laid down at prices, duty paid, which make 
the rates then requested inadequate as on offset of 
the differential in cost of production between our 
manufacturers and their foreign competitors. 








A merchant in Canada desires to secure 
an agency on commission for the sale to 
the wholesale trade of jewelry. Quotations 
should be given f. o. b. shipping point. 
Reference. For further information write 
to the Bureau of Foreign and Domestic 
Commerce, Washington, D. C., or any of 
its branches and refer to File No. 202. 
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_ all sales personally. 


Now Is The Psychological Moment 


The wise, thrifty Jeweler will now anticipate his future financial needs. The volume of 
holiday business was never more uncertain. We furnish a sure and positive way of raising a large 
amount of ready money without sacrifice of merchandise or reputation. We have placed auction- 
eering on the plane of dignity and efficiency, where it rightfully belongs. We do not follow the 
roughshod methods of many auctioneers. Our plans are clean and original; that’s why they are 
effective. Thorough familiarity with every phase of the jewelry business, intimate knowledge of 
and ability to describe and sell precious stones, watches, art and kindred goods, capacity to en- 
tertain, adroit manner of submitting merchandise, unerring judgment in selecting customers have 
given us the position of leadership. Our reputation is not based on self opinion. We have to 
our credit more than 500 successful sales for American and Canadian Jewelers, for the U. S. 
Government, Banks, Trustees, Courts, etc., etc. 


i acninilibniin Never separate the 


sults. Sell your 
stock at auction 
or buy it for spot 
cash. Come and 


see you without 


opportunity from 
the salesman’s 
ability, both are 
essential. There 
is no loss of pres- 
tige under our dig- 
] [| nified business 
illl_ methods. We sell 
your goods. 


expense or obliga- 
tion. We conduct 
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A ME Aim é S 
DER ICAS BEST-KNOWN AUCTIONED lip 


SUPREMACY 


We have been called to repeat successful sales in the same cities, again and again for the same firms. We 
have the evidence of nationally known jewelers in their letters to prove that we have made splendid sales where 
so-called leaders failed. The surest indication of an auctioneer’s soundness and popularity is the character of 
his sales and ability to repeat, as mutual satisfaction is the basis of all business enterprise. We have recently 
concluded a sale for Brodegaard Bros. & Co. of Omaha and several for The Norris, Alister-Ball Co. of 
Chicago. They have had much experience in auctions. Write them. We give below a few of hundreds of 
successful sales. Note the character of the firms and the cities of importance: Sigler Bros., Cleveland (4 sales) ; 
L. Leschenger, Houston, Tex.; The Pairpoint Corporation; Wm. B. Joseph, Schenectady, N. Y. (2 sales); 
C. A. Clement & Co., Inc., Springfield, Mo.; J. McS. Buchanan, Petersburg, Va.; The Jaccard Co., St. Louis, 
Mo.; Stock & Bickle Co., Toronto, Ont.; Wm. Reiman, Fifth Ave., New York (2 sales) ; W. F. Kirkpatrick, 
St. Joseph, Mo.; Hess & Slager, Jacksonville, Fla. (2 sales) ; The Geneva Co., Los Angeles, Cal. (2 sales) ; 
Eugene V. Haynes, Atlanta, Ga. (2 sales); The Bauman Estate, Chicago; Mitchell, Greer & Co., Fort 
Worth, Tex.; Burt Ramsay, Cleveland, Ohio; Chas. S. Stifft, Little Rock, Ark.; M. Waldhorn & Co., New 
Orleans; Schaul & May, Atlanta, Ga.; Thos. A. Brown, Quincy, IIl. (3 sales). 


Write or Wire—Don’t Delay 


BRIGGS & REID | 


cena CORRESPONDENCE CONFIDENTIAL be ag eg 
406 Stock Exchange Bldg. CHICAGO, ILL. 
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John D. Enright, 3020 Kensington Ave., is 
making extensive improvements at his store. 

Edward Fisher, a New York diamond 
merchant, was in the city during the past 
week. . 

E. H. Benson, Berlin, Md., was in town 
with his family a few days last week and 
did some buying. 

Burglars recently broke into the jewelry 
store of Norman I. Harris, Wilmington, 
Del., but little of value was taken. 

Alexander Lopatin, 732 Sansom St., has 
purchased a home on Hutchinson St., near 
Wyoming Ave., in Logan, a suburb. 

Roy E. Williams, representing the Inter- 
national Silver Co. (Factory E), Meriden, 
Conn., was in town last week calling on the 


trade. 

Phillip F. Lake, representing the Pennant 
Watch & Supply Corp., 466-68 Broome St., 
New York, was in town last week calling on 
watch material houses. 

Mr, Kenerson, representing W. R. Cobb 
Co. manufacturers of jobbing material, 
Pawtucket, R. I., was in the city during the 
past week calling on the trade. 

Ed Sickles of M. Sickles & Sons visited 
New York last week. Sonny Bachofer of 
%h and Chestnut Sts. also visited New 
York last week on a business trip. 

Russell D. Lambert, watchmaker and jew- 
eler, Nazareth, Pa., is remodeling his store 
and was in Philadelphia last week buying 
new show cases and other supplies. 

John A. Kinsler, jeweler, 401 Widener 
building, is quite ill at his home, 3631 N. 
19th St. Mr, Kinsler is reported to be suf- 
fering with a complication of ailments. 

George Fox, representing the Fox Mfg. 
Co., Chicago, jewelry box manufacturers, 
stopped in this city last week. After call- 
ng on the trade he continued on his trip 
which will take him through the south. 

F, B. Hurlburt of H. O. Hurlburt & Sons 
and R, S. Frain, representative of the same 
firm, went to Allentown, Pa., Thursday, Oct. 
27th, to attend the funeral of Mrs. Ira Lan- 
dis, wife of Ira Landis, a member of the 
frm of Faust & Landis, Hamilton St. 

Out of respect for Mrs, Sallie C. Kenna, 
wife of Howard F. Kenna, president of the 


‘Philadelphia College of Horology, Broad 


and Somerset Sts., the college was closed 
last week, Mrs. Kenna died Oct. 17 in the 
Protestant Episcopal Hospital and was 
buried on Oct. 22. 

An automobile, the property of I. Zeiger, 
jeweler, 718 Sanson St., was recently bad- 
ly damaged when a motor truck skidded 
on a wet street and crashed into it. The 
accident occurred at 12th and Market Sts. 
Mr, Zeiger’s son was driving the car at the 
time of the accident. 

James B. Ray, a jeweler and the Burgess 
of Conshohocken, Pa., will participate at 
the formal opening of the new Conshohocken 
bridge, Armistice Day, Nov. 11th. The 
event will be marked by a parade and exer- 
cises, including the dedication of a memo- 
rial to World War soldiers at the West 
Conshohocken plaza of the bridge. The 
bridge was thrown open for traffic on the 
afternoon of Oct. 26th. The expense of the 
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structure is shared by the railroads and 
county and _ will cost approximately 
$750,000. 

B, Alshutz, Shenandoah, Pa., was in town 
last week Alling up some deplated lines. 
Other buyers in town last week were Mrs. 
R.: F. Lamphere, Ambler; M. K. Lauden- 
slager, Souderton; Benjamin M. Du Bois, 
Royers Ford; A, H. Landis, ‘Lansdale; 
Robert Devere, Magnolia, N. J.; L. C. Ash- 
burn, Cape May, N. J.; Peter Siegler, 
Doylestown; A. W. Woolf, Collingswood, 
N. J.; F. R. Smith, Egg Harbor City, N. J., 
and Felix Blumer, Hazelton. 

Assurance that the members of American 
National Retail Jewelers’ Association will 
co-operate in every way possible in making 
the proposed Sesqui-Centennial Exhibition 
to be held here in 1926 a success has been 
given by Edward H. Hufnagel, president 
of the A. N. R. J. A., to Edward Robins, 
secretary pro-tem of the Sesqui-Centennial 
Exhibition Association. This exhibition is 
to be held in this city in 1926 to mark the 
150th anniversary of the signing of the Dec- 
laration of Independence. Mayor J. Hamp- 
ton Moore of this city and most of Philadel- 
phia’s big men are working on plans to make 
the exhibit a success. President Hufnagel 
assured the committee of the retail jewelers’ 
co-operation in a letter which has just been 
received. 

An educational meeting conducted under 
the auspices of the Jewelers’ Club was held 
at the rooms of the Chamber of Commerce, 
N. E. corner 12th and Walnut Sts., Mon- 
day evening, Oct. 24, The meeting was 
well attended by many local jewelers and 
their wives. Two interesting and instruct- 
ive addresses were made during the even- 
ing, being given by Phillip Kind of S. Kind 
& Sons. Mr. Kind spoke on “How We 
Explain Our Store Service and Ideals to 
New Employees.” The addresses on store 
methods was very instructive and interest- 
ing. Anyone who has heard Mr. Kind 
knows that when he talks on store methods 
he “says something.” “Jewelry Stores as I 
Have Found Them on a 10,000-Mile Tour” 
was the subject of an address given by S. 
Reid Warren. It will be recalled that Mr. 
Warren was a member of the Gorham Com- 
mission which traveled over the entire 
United States, investigating jewelry condi- 
tions. Other meetings of a similar nature 
will be held during the Winter. 








Trenton, N. J. 





A voluntary petition in bankruptcy has 
been filed by B. Teich, Bridgeport, Conn. 
The assets are $4,500 and the liabilities 
$8,009. 

The Whitman Jewelry Co., Paterson, N. J., 
has opened a branch here in the way of 
an attractive “upstairs” jewelry shop at 
33 W. State St., near the new Stacey-Trent 
Hotel. The personnel of the concern includes 
B. B. Whitman, Milton Scheinberg and Max 
Horn. 








Albert R. Kerr, secretary of the Boston 
Jewelers’ Club, sent out notice to the mem- 
bers last week that the annual banquet of 
the club will be held Wednesday evening, 
February 8, 1922, at the Copley Plaza 
Hotel. 
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Lancaster, Pa. 


The J. F. Apple Co. furnished the prize 
medals for the big athletic meet at Mer- 
cersburg Academy on Noy. 5. 

Major Edward F, Guilford of the Hamil- 
ton Watch Co., is a candidate for city 
council on the Citizens’ ticket and was one 
of the speakers at a rally held last week. 

Thieves recently entered the apartments 
of George R. Wilson, with Baily & Holland, 
Uniontown, Pa., and robbed him and his 
wife of all their clothing and some cash. 

In a review of the Lancaster Community 
Service Association’s work since its organ- 
ization in 1904 the name of Charles F. 
Miller, president of the Hamilton Watch . 
Co., appears as director, and in the present 
association appears the name of Mr. Miller’s 
son, Charles L. Miller, as the recording sec- 
retary, with that of Frank C. Beckwith, 
treasurer of the watch company, as one of 
the present members of the board of di- 
rectors. 

Dr. C, H. Horton, for a couple of years 
optometrist for Louis Weber & Son, has 
severed his connection with that establish- 
ment in order to engage in the optometrical 
business for himself. His parlors will be 
opened on N. Prince St., below Orange St. 
He has been succeeded at Weber’s by Neil- 
son W. Pinkerton, jeweler and optician of 
Manheim, Pa., who is now selling the con- 
tents of his jewelry store at Manheim to 
close out that business. 

Miss Dora Benson, Berlin, Md., a daugh- 
ter of Jeweler Benson, has entered the Bow- 
man Technical School as a student in en- 
graving. Her parents accompanied her to 
Lancaster. Tobias Vanston, Stoughton, 
Mass., a vocational student in engraving and 
jewelers’ work, has finished the course and 
gone home, Kalnich Gurtevoy, another voca- 
tional student in watchmaking and engrav- 
ing, has taken a position in Durham, N. C., 
with the Jones & Frasier Co. Roy Horn, 
Strasburg, Pa., has finished a course in en- 
graving and taken a position with John and 
George H. Bliss, Norwich, Conn. R. H. 
Stricker has finished a course in engraving 
and taken a position as engraver for his 
father, W. F. Stricker, Chester, S. C. Ed- 
win Kneeburg has returned to Spencer, N. 
C., and taken a position as watchmaker for 
the Spencer Jewelry Co. David O. Weaver 
of Harrisonburg, Va., has taken a position 
with A. J. Holmes, Lumberton, N. C. 





Notes from West Virginia. 





W. E. Williams has opened up a 
jewelry repair shop in the store of Pais 
& Vecellio, Keystone, W. Va. 

W. S. Martin has sold his jewelry store 
in Oakland, Md., and has located in 
Clarksburg, W. Va. He will be em- 
ployed in one of the jewelry stores of 
Clarksburg. 

Kropff Bros., who conducted a jewelry 
store in Toledo, O., for four years, have 
discontinued their business there and 
have opened a jewelry store in the new 
Batlas building in Morgantown, W. Va. 


B. W. Bishop has engaged in the jewelry 
business at Franklin, Pa. He was formerly 
a watchmaker with E, D. Jordan. 
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These Beautiful Mahogany Fixtures For Sale 


delivered any time after January 1st,—a bargain, $4,500.00 cash. 





These fixtures consist of: 
Nine 8-ft. Wall Cases, Six 10-ft. Floor 
Cases. 
One Horseshoe Case, One National 
Cash Register, Electric; One Small 
National Cash Register. 


One Wrapping Desk, including paper 
and twine rack. 


Trays for all Show Cases. 
These fixtures cost, new, $12,500.00. 
These fixtures are priced to sell quick. 


Impossible to get complete photograph 
on account of width of store. Enlarged 
photographs on request. 





Wire or write, 


A. Y. BOSWELL COMPANY 


123 South Main Street TULSA, OKLAHOMA 














1920-1921 Edition 





THE JEWELERS’ CIRCULAR 


BUYERS’ DIRECTORY 


of the Manufacturers, Importers and Jobbers in the 
JEWELRY AND KINDRED TRADES 
A Handy, Classified List for Buyers. Bound in Limp Cloth, 3 x 6% inches. Fits in Vest Pocket 


ISSUED ANNUALLY PRICE ONE DOLLAR 


Sent postage prepaid to any yearly subscriber of The Jewelers’ Circular at half price, remitting 50c., 
when paying his subscription. 








Copyright, 1921, by 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JOHN STREET, corner Broadway (Phone 1148 Cortland) NEW YORK 





























Emanuel Grafner, of Grafner _Bros., 
the chairman of the jewelers’ com- 
oi in looking after the jewelers’ part 
: the program in helping to raise $150,- 
000 for carrying on the work in this part 
of the country. A considerable sum was 
raised for the army. ; 

The 25th anniversary of the founding 
of the Pittsburgh Association of Credit 
Men was observed last Friday night in 
the Fort Pitt Hotel, when Col. Samuel 
Harden Church, secretary of the Penn- 
sylvania Lines, made an address on “The 
Perils of the Republic.” He included in 
them prohibition, bolshevism, and amal- 
gamation of organizations into one big 
ynion. : 

It will be of interest for jewelers to 
note that the local railroads are selling 

\0-trip tickets to various nearby towns, 
thus placing fares on about a 50 per cent 
lower basis than they have been. This 
action is expected to bring a large num- 
ber of persons to this city from adjacent 
places, both as sightseers and as pur- 
chasers. The tickets are going on sale 
on the various roads Nov. 9. 

Jewelers are asked to be on the look- 
out for raised $1 and $2 bills which are 
in circulation in this territory. The $1 
bills are raised to $10 on the Federal 
Reserve Bank of Cleveland and is done 
by painting in the numerals on the bill. 
The changes are easily detected by look- 
ing at the bill closely. Persons who ob- 
serve bills of this kind being offered are 
requested to communicate with the 
police. 

Judson Wayne Haskell, North East, 
Pa., filed a voluntary petition in bank- 
ruptcy in the United States Court at 
Pittsburgh, last week, listing liabilities of 
$13,897 and assets of $5,977. The sched- 
ules show that his unsecured claims total 
$13,979 and that his stock in trade is 
valued at $5,000. There are debts due 
on open accounts amounting to $977. 
Just what the estate will pay is prob- 
lematical but there is likely to be a 
shrinkage in the assets, when the estate 
is finally sold and the creditors satisfied. 

An unidentified robber a few days ago 
hurled a cobblestone through the plate 
glass window of the jewelry store of 
Albert A. Loebig, 1715 Beaver Ave., 
North Side, and stole jewelry valued at 
about $1,000, according to a report made 
to the police. Included in the loot were 
three gold watches valued at $200, six 
diamond rings valued at $600 and six La 
Vallieres set with small diamonds and 
valued at $250, together with several 
small lockets and bracelets. The cob- 
blestone which shattered the window 
was found in the window. The damage 
to the window was $150. The police have 
no clue to the identity of the robber. 

A. W. Hepler, of W. W. Wattles & 
Son, was last week elected a director of 
the Retail Credit Men’s Association of 
Pittsburgh and this keeps a member of 
the jewelry trade on the board. The 
association is endeavoring to compile 
Statistics showing the collection percent- 
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age of the jewelry trade, as well as other 
mercantile lines. The recent compila- 
tion shows that collections are down 
around 20 per cent, or were in July and 
August, as compared with the same 
months of a year ago. The newly- 
elected president of the association is 
W. B. McConnell, chairman of the State 
membership committee of the National 
Association of Credit Men. 











i PoP” Lote Nr ae 

John F. Brady is confined to his home by 
serious illness. 

Mr. and Mrs. Raymond E, Ostby were 
visitors in New York and vicinity the past 
week. 

William Loeb, of William Loeb & Co., is 
on an extended western trip to the Pacific 
Coast. 

Louis F, Lyons, of the Lyons Mfg. Co., 
has been confined to his house the past 
week by illness, 

Adolph Meyers is owner of the A. M. 
Novelty Co. that has started in business at 
19 Gay St., this city. 

Mr. and Mrs. George H. Holmes have 
closed their country home on Warwick 
Neck and have returned to town, 

Mr. and Mrs. Ralph G. Ostby have closed 
their country place at Warwick Neck and 
returned to town for the Winter. 

The E. A, Eddy Machinery Co. of this 
city has been appointed local agent of the 
-E, J. Manville Machine Co., Waterbury, 
Conn, 

C. G. King & Co., manufacturing jewelers, 
have leased the shop on the third floor of 
the building corner of Elm and Blount Sts., 
occupying the north wing. 

George R, Lucas, of the Hope Optical 
Co., with John E, Ward, of Eastman & 
Co., left last week for a 10 day’s fishing 
and hunting trip in the Moosehead Lake 
section of Maine, 

Henry D. Sharp, of the Brown & Sharpe 
Mfg. Co., was unanimously elected presi- 
dent of the Providence Society for Organiz- 
ing Charity at the annual meeting last 
Wednesday afternoon. 

The final account of Abraham Workman 
as administrator of the estate of the late 
Wolfe Kaplan, showing no balance, was 
filed in the Municipal Court on Friday, 
allowed and ordered recorded. 

A fire broke out in the electroplating 
establishment of W. F. Quarters on the 
second floor at 14 Blount St., but as it was 
confined to a lot of waste paper but slight 
damage was done, a watchman discovering 
the blaze before it had gained much head- 
way. 

Theodore B. Pierce, of the Kinney Co., 
and president of the New England Manufac- 
turing Jewelers’ and Silversmiths’ Associa- 
tion, is a member of the committee appoint- 
ed by Mayor Joseph H. Gainer for the 
registration and classification of the unem- 
ployed in this city. 

Col. H. Anthony Dyer, one of the direc- 
tors of the Tilden-Thurber Corp., was a 
speaker at the luncheon of the Committee 
of 100 of the Providence Chamber of Com- 
merce at the Narragansett Hotel, Thursday 
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noon, on impressions from his _ recent 
several months’ stay in Europe, 

The Providence Leather Goods Co., to be 
located in this city, with a capital stock of 
$25,000, for the purpose of manufacturing 
leather goods and novelties, was granted a 
charter Thursday by Secretary of State 
Parker. The incorporators are: Harry 
Lapin, Samuel Wiener and Sadie E. Burt. 

Among those who attended the get- 
together dinner meeting of the First Light 
Infantry Veteran Association at the Drey- 
fus Hotel last Tuesday evening were: Gen. 
Herbert S. Tanner, Lieut. Gregore Krich- 
baum, of L. Krichbaum & Co.; Lieut, Leo 
Kilkenney, of the Strathmore Mfg. Co., and 
Major Frank L. Barrows, with the Gor- 
ham Mfg. Co. Several valuable books and 
papers were presented the association by 
Major Leander C, Belcher, of the Belcher 
& Loomis Co., and prizes were given Harry 
Klitzner Co. for athletics, 

One of the big features of the Armistice 
Day celebration in this city will be a mili- 
tary parade, for which Rush Sturges has 
been appointed Chief Marshal. Among his 
personal staff just announced are: Capt. 
Edgar R. Barker, of Barker & Barker, 
representing the Spanish War Veterans; 
Lieut.-Col. Ralph S. Hamilton, of Hamil- 
ton & Hamilton, Jr., representing the gen- 
eral staff of the American Expeditionary 
Forces; Frederick B. Thurber, of Tilden- 
Thurber Corp., representing the United 
States Navy, and Major John J, Collins, 
with Ostby & Barton Co., representing the 
Rhode Island National Guard. 








Canada Notes. 


Peter Nelt, jeweler, of Provost, Alta., 
was married to Miss Regina Gramlich, 
Oct. 11. 

The first cargo of German goods of any 
considerable size to reach Canada since the 
war arrived at Montreal on Oct. 26th. It 
consisted principally of toys, but included 
also a quantity of clocks, watches and glass- 
ware. 

A memorial clock tower, dedicated to the 
memory of the Sailors of the British Navy 
and Merchant Marine who fell in the war, 
is being erected in a commanding locality 
on the water front at Montreal. The 
column will be 121 ft. in height with four 
clock faces, and a noonday gun will be fired 
every day from the base of the tower. 

H. G. Mappin, manager of the Montreal 
store of Mappin & Webb, has returned from 
a business trip to England. He states that 
he found no difficulty in buying goods at re- 
duced prices in Sheffield owing to the 
anxiety of most firms to sell. He found 
that a gradual but decided improvement in 
British industrial and financial conditions 
was taking place. 

Shortly after midnight on Oct. 24th, the 
jewelry store of J. M. Connor, 1071 Barton 
St., East, Hamilton, Ont. was robbed by 
burglars, who cut a hole in the plate glass 
window with a diamond and secured eight 
gold watches valued at $200. Two young 
men had been observed by passers-by stand- 
ing in front of the windows about the time 
of the robbery, but they attracted no par- 
ticular attention, and it was not until some 
time afterwards that a police officer noticed 
that the glass had been cut, and gave the 
alarm. 
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GORHAM SERVICE 











to reap the profits of this 


GORHAM SERVICE 
CARD SYSTEM 


HIS system is a simple, costless method 

of increasing sales, founded on the 

principle that if a man has bought once, it 

is easy to get him to buy agasn—if you offer 

him the right thing at the right time. It ts 
free io any retailer as a part of 


(GORHAM SERVICE 


man who was looking to buy a wedding 
or birthday present, you’d be able to 
sell him easily, wouldn't you? 


f you had the chance to talk with a 


Then you want this system, for it puts 
you in touch with dozens of such desirable 


prospects. 


Every time you sell a wedding or birth- 
day present, you put down on one of the 
above cards the purchaser, the article, and 
the occasion. Then fifty weeks later, two 
weeks before the anniversary comes around 
again, you write a personal letter to the 


customer, suggesting gifts for the coming 
anniversary. Your suggestion will come 
to the prospect at a time when he is con- 
sidering a gift, but is yet undecided and 
can be easily influenced to make a purchase 
at your store. 


Make every present you sell be the first 
of a long series of profits. We will give a 
supply of these cards to any retailer, gladly 
and with no strings. All we ask is that 
you give the plan a thorough trial by using 
it to build up and follow up a list of profit- 
able customers. 


Pick up some of the dollars lying right under your hand! 


THE GORHAM INTERESTS 


THE GORHAM Co. 
Providence and New York 


Wo. B. DURGIN Co. 
Concord, N. H. 


WHITING MFe. Co. 
Bridgeport, Conn. 


Wo. B. KERR Co. 
Newark, N. J. 
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HAT the American 

export trade in 
watches and jewelry is 
suffering greatly at the 
present time is manifest from the reports 
continually coming from Washington giv- 
ing the monthly statistics of exports. How 
the watch trade with the foreign countries 
has dropped is very prominently shown in 
the reports of the Bureau of Foreign Com- 
merce issued last week which indicate that 
the total shipments of American watches 
during the month to foreign countries 
amounted to but $55,051. Of this Canada 
absorbed $42,314, England, $9,977 and 
Mexico, $1,152, all the other countries of 
the world together taking watches and 
parts worth $2,613. 

Outside of the three big markets men- 
tioned, Canada, England and Mexico, we 
shipped watches to only 10 countries and 
in amounts over $100 to but four countries, 
Sweden, $200; Switzerland, $110; Panama, 
$262; Argentina, $747. 

As far as jewelry is concerned, the show- 
ing is even worse in total amount, our ex- 
ports during September amounting to but 
$13,039, Canada taking $6,164 and Mexico, 
$3,211 of this amount. Of the little more 
than $3,000 worth shipped to the rest of 
the world, $1,000 of this went to Australia. 

The explanation for the conditions may 
be many but the facts as presented above 
are not encouraging. 


Marks Which Do L hcnieharess it is 
Not Accord With through ignorance 


of the law or simply a 
the Stamping Laws desire to defraud, we 
do not know, but there are a number of 
concerns today who are urging manufac- 
turers to make up goods for them with 
marks that distinctly violate both State and 
National Stamping Laws. THE JEWELERS’ 
CircuLAR is in constant receipt of com- 
munications from manufacturers who re- 
ceive these letters and who ask about the 
legality of the marks in question, thus in- 
dicating that many of the fraudulent marks 
used to help swindle the public are not put 
there by any desire on the part of the man- 
ufacturer but at the demand of a large 
customer. These requests are of various 
kinds running all the way from the stamp- 
ing of “sterling” on the cheapest silver 
novelties with base metal parts, up to the 
stamping of gold ware having base metal 
parts or stiffening parts; but by far the 
greatest number of inquiries have come 
from manufacturers of filled goods whose 
customers want the word “14K.” or 
“18 K.” put thereon in connection with other 
symbols, in such a way as to deceive the 
ultimate purchaser into the idea that he is 
getting gold. One of the commonest re- 
quests of this kind is to have the manufac- 
turer stamp the article “18K 1/10” or 
“14K. 1/12” or some other fraction, the 
fractional numerals to be small and_ this 
not only in cases where the gold would not 
have assayed up to the 14 or 18 karat, 
but also where the proportion of gold to the 
metal would not correspond to the fraction. 

However, irrespective of whether or not 
the fraction correctly designates the pro- 
portion of gold to base metal, or whether 
or not, the gold itself will assay up to the 
14K or 18K mark on it, jewelers should 
know that a stamp such as “18K 1/10” or 


Drop in Our 
Exports of Watches 
and Jewelry 
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“14K 1/12” on so-called “gold filled” goods 
is a distinctly improper mark and one that 
is liable to get both the manufacturer and 
seller of the articles so marked into trouble. 
In the first place, such a mark is in viola- 
tion of the National Stamping Law cover- 
ing goods shipped in interstate commerce, 
which, in Section 4, covering gold-plated 
articles, distinctly provides that no such 
plated ware shall be stamped with any 
word or mark usually employed to indicate 
the fineness of gold unless such mark is ac- 
companied by words “plainly indicating that 
such an article or part thereof is made of 
rolled gold plate, gold plate, or gold electro- 
plate, or is gold filled, as the case may be.” 
The attaching of numerical fractions behind 
a mark used to indicate the quality of gold 
in no way complies with the provision call- 
ing for words indicating that the article is 
“rolled plate” or “gold filled.” 

What is more, such stamping is clearly in 
violation of the gold laws of several States 
as was well shown a few years ago in New 
York in the case of in People vs. Tigner, 
where a jeweler was arrested and con- 
victed for violating the gold law for selling 
wedding rings marked simply “14K 1/10” 
and “14 1/5.” 

To the manufacturer, who is urged by a 
customer to use such marks on his goods 
and to retailers who are urged to sell goods 
containing such marks, we issue this word 
of warning. Such manufacture and such 
sale have been construed as violations of 
the law and the man who marks or handles 
such goods is inviting trouble for himself 
and a chance of prosecution and the loss of 
his reputation. 





HY is it that so 
many manufac- 
turers and _ whole- 
salers will continually 
make the mistake of circularizing their cus- 
tomers or soliciting business for some par- 
ticularly good article in a way that offends 
instead of attracts the recipient of the com- 
munication? That this is done constantly is 
evidenced by the large number of complaints 
received by THE JEWELERS’ CircuLaR from 
retail jewelers receiving these communica- 
tions and it is clear that for every man 
who complains there are dozens, if not 
hundreds, who are equally offended but 
whose reaction expresses itself by throwing 
the communication in the waste basket. In 
the past week we have again received a 
large number of complaints of this kind all 
of them being against manufacturers who, 
is soliciting business, to do it on a postal 
card which contains not only illustrations 
and descriptions of the article offered but 
in plain figures, the wholesale price as well. 
Many times THE JEWELERS’ CIRCULAR has 
called attention to the careless, foolish and 
hurtful practice of printing the wholesale 
price of the article plainly on a postal card 
that goes through several hands before it 
reaches the retail jeweler. Whether or not 
the harm it does to the jeweler’s business is 
as great as he may think it is, there is at 
least some harm done in every case and the 
practice is offensive to the bulk of the 
jewelers who receive such communications. 
For the sake of the extra one cent stamp 
which would permit the sender to put the 
same announcement in a sealed envelope, he 
seems to be willing to offend his customer 
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and to hurt the latter’s trade. TE this is not 
a “penny wise and pound foolish” policy, i 
vi _ oO designate any one that would 

Among the complaints recently received 
was one against a manufacturing and 
wholesale jeweler in New York, one against 
a manufacturing concern of Chicago and th 
third against a San Francisco concern al 
of which were making offers that ordinaril 
would be attractive to the jeweler, or 4 
least worthy of consideration ; but the effect 
of these offers were spoiled by the anger 
engendered in the recipient when he saw 
that the special prices quoted to him were 
made public to the world through being 
printed openly on a postal. We learned 
from the complaints that some of these 
manufacturers have not only sold goods to 
certain good houses as a result of their cir. 
culars, but have lost regular customers who 
were so mad at their act that they state they 
will never again deal with a house sending 
out such announcements. 

We cannot believe that this foolish and 
hurtful method of advertising is indulged in 
purposely or for the sake of saving a small 
amount of postage. No good business 
house could for a moment, think of weigh- 
ing the saving against the amount of bad 
will which they create in doing so. It must 
be carelessness, but it is carelessness of a 
very serious character and one of which no 
enterprising house should be guilty. We 
have found in the past, that sometimes it is 
only necessary to call attention to the effects 
of the practice in order to have it stopped, 
but the harm is then done and reformation 
in the mode of sending circulars does not 
either win back the customers lost to the 
house or make up for the injury done to the 
retail trade through the general publication 
of wholesale prices. 

For this reason, we urge the manufac- 
turers sending out announcements to see to 
it that, for their own sake and the sake of 
the customer, that such announcements are 
always sent out in sealed envelopes when- 
ever they contain wholesale prices. The 
particular attention of the advertising man 
or concern that gets up such announcements 
should be called to the harm that may come 
from attempting to save the extra cent post- 
age. 

We also feel that it would not be a bad 
thing for the secretaries of the retail jewel- 
ers’ associations to keep a list of firms who 
have been careless in such announcements 
and have this list either read at the annual 
meetings or made available to members who 
wish to know the names of houses who have 
showed such little interest in their cus- 
tomers’ welfare. 








Market Prices for Silver Bars 


The following are the quotation for silver 
bars in London’and New York as reported 
for the past week: 


Domestic 

Selling Price Silver 

London U. S. Govt. Standard: 
Date Official. Assay Bars, Price. 
OE Ries 39% 71% 99%; 
i ee 395% 71% 9914 
(lo Ae) See ee 40 72% 99 
i ae. ror te 40% 73% 99% 
OR; BOs wes ee 41% 73% 99% 


(0 ae} Urine: 40% 73% 99% 
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L. L. Ferguson, formerly an optician at 
170 Broadway and well known in the 
jewelry trade, has re-established himself in 
business at 198 Broadway. 

Saul L. Solomon & Bro., wholesale deal- 
ers in watch materials and tools, have dis- 
continued their branch at 245 W. 47th St., 
and hereafter will continue their business 
through their main office at 21-23 Maiden 
Lane. 

Samuel Lenkowsky, of Samuel Lenkow- 
sky & Son, importers of diamonds, 71 Nas- 
sau St., was expected to arrive yesterday 
(T uesday), on the steamship Olympic after 
an extensive trip to the European diamond 
markets. 

Louis D. Schwartz, formerly an assistant 
United States District Attorney and who 
so successfully handled the Shonfeld case, 
has resumed the private practice of law as 
a member of the firm of Schwartz & Jakob- 
son, 150 Nassau St. 

The DeWitt-LaFrance Co., Cambridge, 
Mass., manufacturers of pencils, announced 
last week the appointment of C. I. Prouty, 
recently sales manager, as vice-president, 
with headquarters in the Bush Terminal 
Sales building, 42nd St. 

James L, Hand, jewelry auctioneer, 14 
Maiden Lane, is conducting a sale at New 
Brunswick, N. J., for Holt’s, Inc., Newark, 
The Holt concern has a branch store at 
New Brunswick and is testing the power 
of a city ordinance against jewelry auctions. 

Eugene C. Busson, of Powers & Mayer, 
Inc., 58 W. 40th St., returned last week on 
the Olympic from a visit to the markets 
abroad. While in Europe Mr. Busson states 
he found the market for diamonds and 
precious stones firm, and also noted a great 
scarcity in fine quality emeralds and sap- 
phires. 

An order dated Oct. 20 but which was 
not filed until last Thursday, appointed 
Joseph H. Frier as receiver for John Schu- 
macher, manufacturing jeweler, 1 Maiden 
Lane, and against whom an involuntary peti- 
tion in bankruptcy was filed last month. The 
order was signed by Judge Hand and places 
the receiver’s bond at $10,000. 

The assets of Felicetta Taliercio, trading 
as the Taliercio Co., coral and cameos, 82 
Nassau St., will be sold at public auction on 
Wednesday, Nov. 9, at 2 p. m. At the sale, 
which will be held on the premises of the 
concern the following items will be offered: 
Coral and shell cameos, machinery, fixtures, 
etc. This concern made a general assign- 
ment some time ago, at which time Maurice 
P. Davidsoh was named as the assignee. 

Friends of Meyer D. Rothschild, chair- 
man of the Jewelers’ War Revenue Tax 
Committee, who is now making a tour of 
the Orient, accompanied by his wife, re- 
ceived word from him last week to the effect 
that he was having a wonderful time. Mr. 
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Rothschild wrote from China and was then 
in Peking and looked forward with interest 
to a visit to middle and southern China, 
Accompanying some of his communications 
was a photograph showing this well known 
jeweler seated on a mule in front of the 
Ming Tombs, near Nankin. 


Among the visitors received at the White 
House last week were Mr. and Mrs. Charles 
H. Layng, of 389 Fifth Ave., Brooklyn. Mr. 
Layng is a wholesale dealer in diamonds, 
watches and jewelry at 23 Maiden Lane. 
Mr, and Mrs. Layng took to Washing- 
ton to show the President a collection of 
500 cut and uncut sapphires, valued at 
$100,000, which have been named the ““Hard- 
ing Blue Jewels.” The stones, the largest of 
which is 44 carats, are of a pale flawless 
blue. They are imported from Ceylon. 
These are said to be the only set of precious 
stones ever named after a President. 

Last Saturday in the United States Dis- 
trict Court this city an involuntary petition 
in bankruptcy was filed against Samuel 
Kalina and Leo Nesselroth, doing business 
as Kalina & Nesselroth, manufacturing 
jewelers, 45 Lispenard St. The petitioning 
creditors are Bayer & Pretzfelder, with a 
claim for $189; Whitelaw Bros., $1,468, and 
Hipp Didisheim Co., Inc., $321. The liabili- 
ties are reported to total approximately, 
$21,000, while the assets are alleged to be 
worth $10,000. It is claimed in the petition 
that on Oct. 28 last the members of the 
firm admitted their inability to pay their 
debts and expressed their willingness to be 
adjudged bankrupts. 

Schedules in bankruptcy were filed in the 
United States District Court, this city, last 
Wednesday by Saul Smigrod, Inc., manu- 
facturing jewelers, 49 Maiden Lane. The 
concern according to the schedules have lia- 
bilities of $289,942.76, which amount con- 
stitutes wages $129, secured claims $44,667 
and accommodation paper $52,187.89. The 
assets total $91,022 and consist of bills, 
promissory notes and securities, $600; stock 
in trade, $30,000; machinery, tools, etc. 
$2,500; debts due on open accounts, $45,000; 
stocks, negotiable, bonds, etc., $5,000; un- 
liquidated claims, $6,000, and property in 
reversion, remainder and trust, $1,922. In- 
voluntary bankruptcy proceedings were in- 
stituted against this concern on Sept. 14, 
last. 

Surrogate Cohalan has signed an order 
removing Charles W. Becker, now ill in 
St. Luke’s Hospital, and Edward A. Ho- 
mer, of Auburndale, L. I., as administrators 
of the estate of Ernest E. Eble, retail 
jeweler and antique dealer in W. 42nd St., 
who died Dec. 26, 1918. The application 
was made by a brother, Eugene Eble, of 
3920 Broadway. Mr. Eble charged that the 
administrators had mismanaged his brother’s 
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estate, and that Becker, who was manager of 
the store, had disposed of jewelry from the 
show case and not accounted for the same. 
Becker was also charged with crediting 
himself with back salary and with paying 
a dentist’s bill owed by someone other than 
the dead jeweler. The Surrogate removed 
the administrators after reading the report 
of a referee finding that Becker was not 
entitled to back salary. They were directed 
to pay $502 as the cost of the reference and 
gave a check for this amount which was 
worthless because the bank on which it was 
drawn contained no money to their credit. 
This transaction was also a ground for the 
removal. 

Sales in the jewelry, silverware, luggage 
and leather goods division of the Bush Ter- 
minal Sales building, showed an increase in 
the first eight months of 1921 over the cor- 
responding period of 1920 of 73 per cent. 
Sales in September, 1921, exceed those of 
1920 by 81 per cent. Among out-of-town 
jewelry and silverware buyers who visited 
the Bush Terminal Sales building during 
the past few days are the following: Mr. 
Goldberg, Goldberg’s Department Store, 
Trenton, N. J.; Mr. McLoud, Jordan-Marsh 
& Co., Boston, Mass.; Mr. Stearne, Stearne 
& Sons, Wilkes-Barre, Pa.; Sanger Bros., 
Dallas, Tex.; Mr. Rueff, Frederick & Nel- 
son, Seattle, Wash.; Miss E. M. Johnston, 
Elyria, O.; Miss R. Fishel, the John Shil- 


lito Co., Cincinnati, O.; Mr. Kohn, Hochs- 
child, Kohn & Co., Baltimore, Md.; Mr. 
J. L. Hudson Cr., Detroit, Mich.; Mr. 


Hobbs, T. Eaton Co., Winnipeg, Can.; H 
S. Seibel, Saginaw, Mich.; Miss D. Thieme, 
W. M. Burdine, Miami, Fla.; The Ladies’ 
Shop, Norton, Va.; T. J. Duly, St. Johns, 
Newfoundland; Mr. Shapiro, L. Magnin 
Co., San Francisco, Cal.; Irving Young, 
Roanoke, Va.; Miss Marcy, F. & R. Laz- 
arus Co., Columbus, O.; Mr. Drake, A. Pol- 


sky Co., Akron, O.; Madame Charlotte, 
Daytona, Fla.; Mr. Patterson, Sault St. 
Marie, Ont.; G. W. Loar & Co., Grafton, 
W. Va.; Edwards, Haldeman Co., Detroit, 
Mich.; C. H. Hovey, Boston, Mass.; Mr. 
Shereh, Davenport, D. G. Co., Ottawa, 
Kans.; J. Rubel, Okolola, Miss.; B. Fro- 
man Co., Rochester, N. Y.; Harrison Jay 


Hays, Pittsburgh, Pa. 

Involuntary bankruptcy proceedings were 
instituted in the United States District 
Court, this city, last Monday, against the 
Bartlett Mfg. Co., Inc., dealer in clocks, 
33 Union Square. The following creditors 
filed the petition: Yale Novelty Co., $419.25; 
Ruby Benjamin, $497.25, and Herman Witt, 
$82.38. The firm, it is claimed, has assets 
of $2,500, while the liabilities total $30,000. 
Yesterday (Tuesday) morning, an order, 
signed by Judge Hand, was filed appointing 





(Continued on page 127) 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 





Representative Watch Jobbers 
are Solidarity Jobbers 


sonny. guexwoo> SOLIDARITY WATCH CASE CO. +22 


OSCAR »» B OVER GEOR GEBER 
Be oa 15 Maiden Lane, New York SHIRTY. YEARS) Asst. Tevet emits 
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Mary G. Potter as receiver under a bond 
of $1,000. ; : 

H. O. McCormack, vice-president and 
general manager of the house of T. C. 
Tanke, Buffalo, N. Y., was in the metropolis 
last week on a buying trip and also paid a 
visit to Philadelphia and Washington to 
visit his son and daughter, who are at 
schools in those cities. Mr. McCormack’s 
trip was hastened on account of the threat 
of the strike, which forced him to miss the 
formation of the 24-K Club in Buffalo, in 
which he had been greatly interested, 





STAMPING LAW CAMPAIGN 


One New York Jeweler Fined $200 and 
Another Held in $100 Bail for Trial on 
Charges of Violating the Law 


Sixty days’ in jail or $200 fine was the 
sentence imposed last Monday upon Adolph 
Pusrin, 55 Chrystie St., New York, who, 
on Oct. 25, was convicted of violating the 
New York State Gold Stamping Law. The 
defendant chose to pay the fine. 

Mr. Pusrin is prominent on the East Side 
and for some time has been active in asso- 
ciation work in that part of the city. The 
complaint on which he was convicted was 
brought about through the campaign being 
waged on alleged violators of the Stamping 
Law by the Good and Welfare Committee 
of the National Jewelers Board of Trade 
and other organizations in the industry. 

As previously reported in these columns 
the complaint against Pusrin charged him 
with selling a ring marked “14-K” which, 
it was testified at the trial, assayed less than 
11 karats. The purchase of the ring was 
made by Thomas Morgan,-inspector in the 
office of the Mayor’s Bureau of Weights and 
Measures, while George R. Commings, Chief 
Assayer of the United States Assay Office, 
New York, made the assay. The defendant 
testified at the trial that inasmuch as the 
ring had been purchased from a manu- 
facturer and that they had made a stone 
test and found the assay correct, he be- 
lieved everything all right. 

In passing sentence Judges Murphy, 
Vorhees and McInerny took into considera- 
tion the fact that this had been Mr. Pusrin’s 
first offense. 

A hearing in the case against Samuel 
Weingarten was held last Thursday before 
Judge Levine in the 54th St. Magistrate’s 
Court, after which the defendant was held 
for trial. Weingarten is charged with sell- 
ing to Inspector Morgan a ring marked 
“14-K” which Assayer Commings testified 
assaved less than 12 karats. 

Although the defendant did not testify it 
was claimed by his attorney that he had 
no knowledge that ring assayed less than 
the mark stamped thereon. Bail of $100 
was continued, however, and the defendant 
was held for trial, 








M. N. Meiner will open a jewelry store 
at Blytheville, Ark. 
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Death of Henry Labouseur 


Henry Labouseur, for 25 years with 
Joseph Fahys & Co., 15 Maiden Lane, New 
York, died last Saturday at his home, 93 
Reservoir St., Jersey City, N. J. Burial 
took place yesterday (Tuesday) in a Jersey 
City Cemetery. 

Mr. Labouseur was born in New Jersey 
on Jan. 7, 1881. At the age of 15 years he 
obtained a position with Joseph Fahys & 
Co., with which concern he remained until 
his death. Through hard work and close 
attention to business Mr. Labouseur was 
advanced and about five years ago was sent 
on the road. He covered the territory east 
of Chicago and for a short time also repre- 
sented the Alvin Silver Co., going as far 
west as Denver. 

Several years ago Mr. Labouseur’s health 
began to fail and in an effort to regain it 
his concern sent him to Liberty, N. Y. After 
spending some time there he came back to 
New York and until last April continued 
his duties with the Fahys concern. Since 
April he had remained at his home in Jersey 
City, where death finally overtook him. 

Mr. Labouseur was well known in the 
trade during his travels made many 
friends who will learn with regret of his 
passing. He was one of the founders of 
the old Jewelers’ Bowling League and at 
the time of his death was affiliated with the 
Jewelers’ Fraternal Association and the Jr. 
O. U. A. M. 

Deceased is survived by a widow, two 
children and a mother. 





Adjustment Committee Organized in Chi- 
cago Will Work in Co-operation with 
New York Committee of National 
Jewelers Board of Trade 
The formation of an adjustment com- 
mittee in Chicago was announced several 
days ago at the executive offices of the 
National Jewelers Board of Trade, New 
York. The work of this committee will 
be similar to that of the one formed four 
years ago in New York, which has been 
doing such commendable work for the trade. 
Although in existence only a short time 
the Chicago committee is already function- 
ing and is at present handling an important 
case. The committee had hardly been 
formed when an application was received 
from a western debtor seeking an adjust- 
ment of his financial affairs. The matter is 
now under investigation and when completed 
will be analyzed by the committee and then 
set before the creditors, probably with 

recommendations. 

In conjunction with its duties of adjust- 
ing matters for concern in their territory, 
the Chicago committee will also work with 
the national adjustment committee of the 
board. During its four years of existence 
the New York committee, which has con- 
sidered cases from practically all parts of 
the country, has accomplished good work 
and through its excellent manner in hand- 
ling cases for many debtors has become 
well known in the trade. 

The Chicago committee, as announced 
several days ago, consists of Charles Ross, 
Waterbury Clock Co., chairman; P. T. 
White, Otto Young & Co.; Sol H. Hess, 
Rettig, Hess & Madsen; J. G. Swartchild, 
Swartchild & Co.; William Juergens, Juer- 
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gens & Andersen Co.; Frank Milhening, J. 
Milhening, Inc.; A. C. Becken, A. C. Becken 
Co.; Sal Kaiser, C. P. Dongan, International 
Silver Co.; M. M. Hart, Hart Jewelry Co.; 
A. L, Ellbogen, Stein & Ellbogen Co.; 
Fred G. Thearle, C, H. Knights-Thearle 
Co. 





SHOW WINDOW LOOTED 


Burglars Use “Jimmy” to Force Entrance 
to Huntington, W. Va., Jewelry Store 
and Escape with Loot Valued at $3,500 


Huntincton, W. Va., Oct. 25—A dar- 
ing diamond robbery, on Huntington’s busi- 
est street, startled local business circles early 
Tuesday morning. The Kay Jewelry Co., 
321 9th St. five doors from the livest 
street corner in town and two squares from 
the police station, was entered and robbed 
during the early morning hours. Thirty- 
five hundred dollars, actual cost of diamonds 
and gold watches stolen, represents the 
company’s loss, 

Several deep “jimmy” marks, embedded 
in the hard wood of the front door of the 
store foretold a forced entrance when Sam 
Fox and Albert Yaco, local representa- 
tives of the company, arrived at their 
place of business at 8:30 A. M. 

The entire front display of diamonds and 
watches in the window was carried away. 
The thieves evidently knew what articles 
were the most valuable and had probably 
spent considerable time before the robbery 
in casually inspecting the contents of the 
window from the pavement. 

The door was “jimmied” by a regular 
burglar’s instrument. It was constructed 
in the shape of a crow-bar and by the few 
marks on the door it was evidently highly 
efficient as very little forced pressure was 
required to break open the lock. Only two 
sets of impressions in the hard wood of 
the door were in evidence. 

The “jimmy” by which entrance was 
effected was found lying on the floor of 
the show window, behind the display racks. 
It was taken in hand by local police and 
detectives who were immediately called to 
the scene on discovery of the robbery. 
Officials connected with the local police de- 
partment are conducting an investigation. 

The robbers played a bold hand. The 
window from which the diamonds and 
watches were removed is directly on the 
pavement on 9th St. and is about the 
same height of an average person’s eyes. 
A passerby would have noticed the least 
movement in the window and there is occa- 
sional traffic on 9th St. through all hours 
every night. The police believe that the 
robbery was timed to the minute and that 
more than one thief is implicated. Indi- 
cations point to a _ possible “look-out,” 
standing or walking in the immediate vi- 
cinity and working in conjunction with 
those who entered the store. 

Mr. Fox, the manager, had arranged to 
purchase a safe in which to keep the jewelry 
stock but shipment had been delayed. A 
local firm, handling the order, had sup- 
plied a substitute safe until the purchased 
safe arrived here. This safe had been de- 
livered to the store Monday afternoon but 
the combination was missing and Mr. Fox 
could not locate the local firm’s manager 
to secure papers with the safe figures. 
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Special Offerings 


Complete 
26 Piece 


La France 


+4 00 In Moire Case ....... $7.35 
In Oak Case ........ 8.00 


Same Price 





$4.00 


NET 
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Sheffield Plate Basket Burnished, 1881 Rogers Al 


Octagon, Pierced border, swing 
handle. Height, 1914 inches. 


Schmukler’s Silverware Dept., Inc. 


133-9 Canal St. New York 


























Storekeepers and Dealers, Attention’ 


BROOKLYN PURCHASING SYNDICATE 


FRANK WALKER, Auctioneer 





Will sell, beginning Monday, Nov. 7, and continuing Tuesday, Nov. 8, each day at 10:30 a. M., at our 
spacious salesrooms building, 610 Broadway, Brooklyn, foot of Lorimer St. “L” Station: 

$125,000 inventory choicest and select stock of mounted and unmounted diamonds, such as Jaeger, Wes- 
selton and Crystal in medium and large size stones, mounted in rings, earrings and lavallieres, flexible brace- 
lets, scarf pins of the choicest designs. A complete selection of ladies’ and gents’ watches and watch bracelets 
in platinum, 14 and 18 karat gold, 15,000 dwt. of rings, chains, platinum mountings and gold jewelry of every 
description. 

25,000 ozs. of sterling silverware in chests and individual pieces. Sheffield and Rogers silver-plated ware. 
Fancy holiday goods, a high grade line of filled jewelry findings, including 3 elegant jeweler’s plate glass 
showcases, boxes, trays, jeweler’s scales, combination safe and hundreds of other items too numerous to 
describe, all to be sold without reserve. 

Special opportunity to obtain high-class goods for the coming Holidays. 

The above having been removed from one of the most prominent jewelers for convenience of sale and must 
be seen to be appreciated. Inspection invited Friday, Nov. 4, and Saturday, Nov. 5, at the above address, from 
10 a. M. to 4 Pp. M. Numerated catalogs furnished. 


Brooklyn Purchasing Syndicate 


FRANK WALKER, Auctioneer Telephone Stagg 1757 
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Roy Dearbourne is on his vacation in 
Duxbury, after a week’s recreation in Maine. 

Walter Harris, of Harris & Lawton, is 
at Eagle Lake, Me., near the Canadian bor- 
der, on his annual tour. 

Myrton Lovell, who possesses a tenor 
yoice of unusual sweetness, has organized a 
male quartet under the name of the Mozart 
Quartet. 

The foremen of the Waltham Watch Co. 
held a banquet in the clubrooms last week, 
Treasurer Harry L. Brown presiding. 
There were 85 present. 

The M. & V. Co., Jewelers’ building, is 
making extensive improvement in its prem- 
jses, adding much floor space and equipping 
their quarters with new furniture. 

Miss Lurena B. Horton, bookkeeper for 
Russell & Sime, underwent an operation for 
appendicitis and now is convalescent. It is 
hoped that she will be back in business 
shortly. 

H. A. Martin has returned from an ex- 
tended trip in Vermont and New York 
State. He made the tour in the company 
of H. Sleeper. A trip among the Green 
Mountains was especially enjoyable. 

Mr. and Mrs. Fred H. Joslyn, Randolph, 
Vt., recently celebrated the 50th anniversary 
of their wedding day. About 160 friends 
participated in the celebration. The enter- 
tainment consisted of a musicale and refresh- 
ments. 

The city council has voted $57,000 for the 
widening of Washington St., between Har- 
vard Pl. and Ordway PI., one of the districts 
in which many of the old-time jewelers and 
watchmakers are located. These will have 
to seek new quarters. 

Sarah Conley, of the diamond department 
of the Smith, Patterson Co., has sufficiently 
recovered from a long illness to be able to 
sit up. She has been at home since August 
under medical treatment and it is hoped that 
before long she will be able to get out once 
more. 

Maurice B. Adelson, 284 Tremont St., has 
made an assignment to Nathan Ullian, at- 
torney, 18 Tremont St., for the benefit of 
creditors. The liabilities are estimated at 
$6,500 and the assets under a forced sale 
at $1,000. Mr. Adelson offers 15 per cent. 
in cash and 5 per cent. in a promissory note, 
payable Jan. 1, 1922. 

The annual banquet and reunion of the 
Maximus Club of the Smith, Patterson Co. 
were held at the Thorndike Hotel, Oct. 31. 
Joseph Manning presided, and the company 
of members and guests enjoyed an exquisite 
dinner and social hour. The guests were 
Raymond L. Muir, Harry Armstrong and 
Charles G. Swenning. A feature was the 
Hallowe’en decorations. A theater party 
followed. 

James A. Harrington, a Spencer jeweler 
well known in Boston, committed suicide 
by shooting himself in the head Oct. 25. 
The medical examiner said the deed was 
committed about midnight and that the vic- 
tim’s mind probably had been depressed by 
business cares. Mr. Harrington left his 
home about 7.45 in the evening, telling his 
wife he had a business appointment at his 
store. Not finding him at home the next 
morning, Mrs. Harrington, with her daugh- 
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ter, went to the store and found the hus- 
band lying dead on the floor. He was 45 
years old and had lived in Spencer most of 
the time. He was a member of Spencer 
Lodge, A. F. & A. M., Spencerian Chapter, 
O. E. S., Good Will and Harmony Rebekak 
Lodges, I. O. O. F. 








TRADE CONDITIONS 


Business with the Louisville retailers continues 
fairly active for this season of the year, and some 
of the larger retailer’s reports indicate that it looks 
iike an early year in holiday buying, as there has 
been early inqury. Reports on unemployment in 
Louisville show that during a full week only 1,018 
people applied to the Emergency Employment Com- 
mittee, of the local business men, for work, and 
that many of these were given jobs at once. This 
indicates that no hard times are at hand. 





Dr. J. Earl Reilly, who has been with the 
Merry Optical Co., Louisville, for two years, 
has opened an optician store at 706 S. 
Shelby St., near Broadway. 

R. C. Cooper is a watchmaker who has 
recently been added to the force at Matt 
Irion & Sons. The latter company has been 
crowded with watch work and a little short 
handed for some time past. 

As a result of the recent withdrawal of 
W. H. Chiquelin from the trade watch work 
shop of Rowe & Chiquelin, the style of the 
concern has been changed to O. K. Rowe. 
Mr. Chiquelin returned to Lemon & Son. 

L. Wechter, of the Radius Diamond Co., 
Louisville, will leave within a few days for 
Chicago, where he plans to spend a week or 
so in looking after some business affairs 
there, and in buying stock for his holiday 
trade. 

News was received from Harlan, Ky., a 
few days ago to the effect that Mrs. Cath- 
erine Russell Marks, of that place, had lost 
a young son. Mrs. Marks is in business in 
Harlan, and is also secretary of the Ken- 
tucky Association of Optometrists. 

A report from Bowling Green, Ky., is to 
the effect that on Oct. 26 a plate glass win- 
dow was smashed at the jewelry store of 
Hartig & Binzel. Ten gold watches, three 
small diamond rings, two Shriner pins, and 
merchandise valued at $600 were taken. A 
burlap sack had been tied around a rock. 
Dr. S. J. Martin, living over the store, 
heard a crash, and later heard an automo- 
bile drive away, but thought nothing of it. 
Several empty boxes, which had contained 
part of the loot, were later found on the 
Louisville & Nashville R.R.’s right of way, 
between Bowling Green: and Bristow. 








Rochester, N. Y. 





S. D. Burritt, Main St. E., has joined a 
party of hunters in the Adirondacks for a 
two weeks’ vacation. He expects to return 
about Nov. 9. 

The regular monthly meeting of the 
Rochester Retail Jewelers’ Association will 
be held Thursday evening, Nov. 11, at the 
Powers Hotel. President E. A. Handy 
desires a full attendance. Dinner served at 
6.45 P, M. 

Charles F, Leith is carrying on the busi- 
ness of Leith & Martin in the Chamber of 
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Commerce building, repairing and making 
jewelry. He has had many years’ experi- 
ence in setting and resetting precious stones 
and designing jewelry. John Carson and 
J. Baldassare have been placed with him 
recently to learn the jewelry business. They 
are war veterans desiring to learn the busi- 
ness and located with Mr, Leith under the 
federal supervision. The young men em- 
ployed in his place gain a thorough knowl- 
edge of the business and become practical 
jewelers with much experience. Five em- 
ployes formerly with Mr, Leith are now 
in business for themselves in this city. 











TRADE CONDITIONS 


Some Newark manufacturing jewelers report 
business a little livelier the last two or three weeks. 
Others say it is spotty, a few good days being fol- 
lowed by bad days. From now on, however, they 
expect business to pick up, as salesmen report re- 
tailers’ stocks are low, and though the holiday 
trade this year may not equal that of some of the 
recent good years, a fairly good trade is expected. 
Retailers report customers are already having goods 
set aside for Christmas. 





The American Pearl Button Co. is the 
trade name filed for the pearl business con- 
ducted at 680 Schuyler Ave., Arlington, by 
Rudolph and Josephine Strand of the same 
address. 

T. C. Glaser & Co. is the trade name 
which has been filed for the jewelry manu- 
facturing business conducted at 93 Lafay- 
ette St., by Theodore C, Glaser of 134 New 
York Ave, 

The October meeting of the New Jersey 
State Retail Jewelers’ Association was held 
in Achtel-Stetters. The business meeting 
followed a dinner. Plans for the Fall and 
Winter were discussed. 

Among the names drawn by the Jury 
Commissioners, from which will be selected 
the 23 men who will serve on the grand 
jury for the second half of the September 
term, were those of Harry A, Bliss and 
Chester R. Hoag. 

Ralph Goble is visiting the trade in the 
South Atlantic States in the interest of 
Champenois & Co., manufacturing jewelers 
at 50 Walnut St. F. R, Krugler is on a 
trip which includes visits to the trade 
through the middle west. Edgar Cham- 
penois is covering trade in the eastern terri- 
tory. 

Mayor Alexander Archibald headed a 
delegation of Newark officials who attended 
the national convention in Baltimore of the 
American Society for Municipal Improve- 
ments. The mayor was invited to address 
the convention on the question of unem- 
ployment. Mayor Archibald is president 
of the Archibald-Klement Co., manufactur- 
ers of silver deposit ware, trophies, etc., 
at East Kinney and Orchard Sts, 








Gus, A. Schlechter, a well-known jeweler 
at Reading, Pa., whose store is at 38 N. 
9th St. that city, was the recipient of a 
testimonial from his brother jewelers re- 
cently on his birthday, Oct. 24. This ex- 
pression of good will on the part of Mr. 
Schlechter’s fellow merchants was the sub- 
ject of considerable publicity in the local 
papers. 
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Chicago Notes. 





Edwin Hiller, New York, spent the past 
week in Chicago calling on the trade. 

C. P. Kionka, Goddard building, returned 
last week from a short business tirp to 
Milwaukee. 

Oliver Artes, of the Keystone Watch Case 
Co., has returned from a trip through the 
northwest. 

A. L. Gottlieb left recently for Eugene, 
Ore, where he is conducting a sale for 
Seth E, Laraway. 

A. J. Schild, representing Scott Bros., 
left last week on a two months’ business 
trip through Iowa. 

J. DeMariano, Columbus Vaults, returned 
last week from a long trip through the west 
and south. 

J. H. Ruttan returned last week from a 
short business trip through Wisconsin. He 
reports business fair, 

L. Adelsdorf, of Goldsmith Bros., is 
spending several weeks at Excelsior 
Springs, Mo., resting. 

Briggs & Reid, left last week for Moline, 
Ill, where they commenced a sale on Satur- 
day of the stock of H. R. Cox. 

C. W. Thomas, of Allsopp Bros., will 
leave the first part of next week on a trip 
to Detroit, Cleveland and the east. 

Harry Cook, of the home office of Joseph 
Fahys & Co., spent several days here last 
week visiting at the Chicago office. 

Andrew Sallade, of J. F. Newman, Inc., 
returned last week from a successful busi- 
ness trip through his southern territory. 
Charles F, Hartshorn, who returned last 
week from a trip through his eastern terri- 
tory, reports business fair in that section. 
William Buhl, representing L, H. Keller 
& Co., New York, spent a few days here 
last week en route to his western territory. 
F. H. Dillingham, Chicago manager of 
the Farrington Case Co., returned last week 
from a three weeks’ trip through the north- 
west, 

C. E. Pettit, Chicago manager for B. A. 
Ballou & Co., left last week for the home 
office at Providence, to attend a sales con- 
ference. 

James A, McCullough, Chicago manager 
for Paye & Baker Mfg. Co., has returned 
from a three weeks’ trip over his western 
territory.” 

P. Virag & Co., 127 N. Dearborn St., has 
discontinued his watch and clock repairing 
business but will continue to do some work 
at his home, 

Edward Boes, jewelry buyer for Despres, 
Bridges & Noel, returned last week from 
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New Orleans, where he spent a few weeks 
resting and fishing, 

C, W. Hall, special New York represen- 
tative for the hotel department of the In- 
ternational Silver Co., spent the past week 
in Chicago visiting. 

V. F. Leseritz, of the Blauer-Goldstone 
Co., has returned from a trip through Wis- 
consin and Minnesota and is now making 
a trip through Ohio and Michigan, 

Oscar J. Hoberg, Sioux City, Ia., stopped 
off in Chicago for a day last week en route 
to Washington, D, C., where he went to 
attend a conclave of the Consistory. 

R. W. Furst, formerly associated with 
P. Virag & Co., will open a shop in suite 
634, 127 N. Dearborn St., where he will do 
watch and clock repairing for the trade. 

S. Leubusher and W. C. Schumann, of 
the Leubusher-Schumann & Co., spent the 
past week in Chicago replenishing their 
stock before starting out on their respective 
territories, 

Max and Ernest Levy, Reliance building, 
have returned from New York, where they 
went to attend the funeral of their brother 
Albert, who passed away after an illness 
of 20 months. 

Victor A. Gruber, who was connected 
with the Hadorn Engraving Co, for the 
past 14 years, has opened an office in suite 
607 Columbus building, where he will do 
engraving for the trade. 

Joseph Limbach, accompanied by his wife, 
has left for California, where they expect 


.to make their home permanently. Mr, Lim- 


bach severed all his connections here and 
has as yet not decided what he will do. 

M. G. Grousd, formerly located on the 
8th floor of the Garrick building, is now 
located on the 12th floor of the same build- 
ing, where he has larger quarters and is in 
a better position to handle his increased 
business, 

The Community Co., doing a retail busi- 
ness at 17-25 N. State St. has made an 
assignment to a creditor’s committee. It is 
stated that the liabilities are about $4,000 
and that the assets will realize about $2,000. 
The Community Co. is a corporation with an 
authorized capital stock of $2,500. 

George Wiedbusch, formerly connected 
with L. H. Schafer & Co., has associated 
himself with the C. H. Knights-Thearle Co., 
and will represent the latter in Michigan, 
the territory formerly covered by S. E. 
Croft. Mr. Wiedbusch left last week for 
a three weeks’ trip over this territory. 

It was reported here that C. W. Meyers, 
Pacific Coast representative for Benj. Allen 
& Co., was taken from Ritzville, Wash., to 








November 2, 1921 


Seattle, Wash., where he underwent an 
operation at the Swedish Hospital and is 
in a serious condition. Mr, Meyers had 
been ill for about three weeks at Ritzville 
and was on the road to recovery when he 
suffered a relapse. 

Friends have expressed their sympathy 
last week to Martin Lenz, on account of the 
death of his mother, Mrs, Henrietta L. Lenz, 
who passed away at the Lakeside Hospital, 
after an operation. Funeral was held from 
her home at 544 Oakwood Blvd., and burial 
was at Oakwoods Cemetery, on Oct 21. 
Mrs, Lenz was 70 years of age, and is sur- 
vived by eight sons and one daughter. 

Sympathy was extended last week to 
Robert F. Prochnow, president of the Fort 
Dearborn Watch & Clock Co., on account 
of the death of his wife, Emma, who 
passed away suddenly last week after an 
illness of 18 months. The funeral was held 
from her home, 1343 Greenleaf Ave. on 
Oct. 22, and burial was at Rose Hill Ceme- 
tery. Mrs, Prochnow was 51 years old, 
and is survived by her husband and two 
daughters. 

Creditors of Louis Kohn, bankrupt, re- 
ceived word last week from Sidney C. 
Eastman, referee in bankruptcy, that he 
will direct the payment of the first dividend 
on all claims against Mr. Kohn, which have 
been proved and allowed. The matter will 
come up before Referee Eastman at his of- 
fice, Room 907, Monadnock Block, 53 Jack- 
son Blvd., Nov. 10, at 10 a. m., at which 
time he will hear the receiver’s final report. 
In this the receiver asks for $116 in fees 
and the receiver’s attorney for fees of $300. 
Creditors have the right to attend this hear- 
ing if they care to do so. 

Victor BE. Hume, manufacturers’ selling 
agent, who has just returned from a busi- 
ness trip through the south-west and south, 
as far as Memphis, reports fairly satisfac- 
tory conditions in those territories. While in 
St. Louis, at the Statler Hotel, an attempt 
was made to break into his trunk on the 
afternoon of Oct. 13. Mr. Hume left his 
room at 1.30 to call on a customer and re- 
turned about 2.20, and discovered that the 
trunk had been turned around so that the 
locks faced the wall. Upon further in- 
vestigation he found that one of the locks 
was badly bent, but the sneak thief had 
been unable to force the lock out. 

At the last regular meeting of the credit 
men of the Chicago Jewelers’ Association, 
held on Tuesday of last week, in Booth B, 
of Marshall Field’s Annex, J. F. O’Keefe, 
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Chicago Notes. 
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sai of the Chicago Association of 

eit Men addressed the meeting, choosing 

for his topic “The Importance and Practical 

Results Obtained by Sub-division Work.” 
The meeting was well attended. 

George Dilger, formerly located at 1704 
W. Chicago Ave., moved recently to 3554 
W. North Ave. 

M. M. Hart, of the Hart Jewelry Co., 
went to French — last week to spend a 

ays playing golf. 
og hed Lipschultz, 4346 W. North Ave., 
bought out Charles Christiansen, recently. 
Mr. Lipschultz was formerly connected with 
It & Co. 
a Overstreet, Sullivan, Ill, son of 
Ben, Overstreet, of Paxton, IIl., was mar- 
ried recently to Miss Louise Hancock, of 
Sullivan, Ill. The bride and groom spent 
several days in Chicago last week on a 
honeymoon, 

William A, Schlossman, who has covered 
the middle west for 25 years, and for the 
last 12 years with diamonds exclusively, 
has joined the organization of Arnstein 
Bro. & Co. and will make his headquarters 
at the Chicago office, in the Columbus 
Memorial building, 31 N. State St. 

Representatives in the trade who visit 
Chicago will learn with regret of the death 
of William E. Reimers, late manager of the 
Palmer House. While driving his car along 
one of the roads near here recently the car 
skidded into the ditch and he was killed 
instantly. Mr, Reimers grew up in the 
Palmer House and was very popular with 
the jewelry salesman who visit this city. 

The Central Trust Co, were appointed 
receivers last week for Oswald Lundin, 
2558 N. Clark St. Louis Goldman had been 
named in the assignment for the benefit of 
the creditors, but owing to the fact that 
several creditors threatened to make a levy, 
it was found necessary to throw Lundin 
into bankruptcy to prevent preferences. 
The value of the assets are uncertain as 
the stock is badly depleted and fixtures are 
under a chattel mortgage. The liabilities 
amount to approximately $8,000. 
Announcement was made last week by the 

Service Jewelry Co., 5 S, Wabash Ave., 
that the wholesale and manufacturing de- 
partments would be divorced and only the 
wholesale department would use the name 
of Service Jewelry Co. The manufactur- 
ing and repair department has been taken 
over by Al Zerfass, president and founder 
of the company. This business will be con- 
ducted by him with the same workers as 
formerly, at 5 S. Wabash Ave. and will 
be operated as the A to Z Manufacturers. 

The Crystal Ball Room of the Blackstone 

Hotel was the scene of a very beautiful 
wedding on Tuesday of last week, at which 
time Herbert J. Buchsbaum was married to 
Miss Irma Bomash. About 125 guests at- 
tended the wedding and dinner, and more 
than 300 were present at the reception which 
immediately followed the dinner. Mr. 
Buchsbaum is the son of S, Buchsbaum 
and is general sales manager of S. Buchs- 
baum & Co., in the Masonic Temple. The 
bride is the daughter of Louis Bomash, 
president of the Independence State Bank. 
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The happy couple left immediately for an 
extended wedding trip through the west 
and will return by way of New Orleans 
and the south early in December. 

Among the out-of-town buyers in Chicago 
last week were: Frank Eastman, Peters- 
burg, Ill.; Mr. and Mrs. Harry Vasel, of 
Vasel & Vass, Centralia, Ill; R. R. Mix, 
Elkhart, Ind.; Fred Brodegaard, Omaha, 
Nebr.; Elmer Leach, Leach Bros., Beau- 
mont, Tex.; R. D. Wingert, Bloomington, 
Ind.; C. E, Hodgen, of Knot Lock Mfg. 
Co., Kokomo, Ind.; H. S. Hurlbut, of the 
McFee Jewelry Co, Ashville, N. C.; W. H. 
Stevens and wife, Washington, Ia.; Harry 
(Goldstein, Peoria, Ill.; J. H. Carithers, 
Canton, Ill.; Robert Jenkins, Amboy, IIl1.; 
C, O. Krebs, Waukegan, IIl.; Miss Agnes 
Dwyers, of Dwyers & Andersen, Rockford, 
Ill.; G. E, Combs, Villa Grove, Ill.; Frank 
Mayworm, Hancock, Mich.; Mrs, Arnold, 
of Arnold Jewelry Co., Pine Bluff, Ark.; 
J. M. Custer, Aurora, IIl, 





Evansville, Ind. 





TRADE CONDITIONS 


Trade with the retail jewelers of Evansville 
has been coming along very well during the 
past week or two. Some of the retailers re- 
port that their trade has been as good. if not 
better than it was during the Fall of last year 
and that they are looking for a good business 
the balance of the year. Collections are hold- 
ing their own very well and general trade con- 
ditions continue to improve. 


cee 


A pearl was found by a mussel digger 
in the Wabash River near Sullivan, Ind., 
a few days ago that has a value of about 
$150, it is said, 

Charles F. Artes, of the Charles F. 
Artes Co., Inc., of 327 Main St. has re- 
turned from a business trip to Indian- 
apolis. 

Mr. Herman Vollmer, well known re- 
tail jeweler of Princeton, Ind. was in 
Evansville on a business mission a few 
days ago. He has been doing a very 
good business during the past month. 

E. A, Rhodes, retail jeweler at Chris- 
ney, Ind., was a business visitor in Evans- 
ville a few days ago and reported that 
trade in his section had been very good 
during the past two months and he is 
looking for a fine holiday trade. 

Retail jewelers in Evansville are taking 
an active part in the city campaign that 
is being waged here and which is one 
of the most exciting in the history of 
Evansville. There are four tickets: in 
the field. The election will be held on 
Tuesday, Nov. 8. - 

Moses Gans, formerly vice-president 
and general manager of I. Gans & Co., 
which concern passed to the hands of 
Raphael Bros. two or three years ago, 
has returned from a trip on the road. 
Mr. Gans now represents a large notions 
house in New York and reports trade 
conditions greatly improved over a few 
months ago. 

The jewelers report that repair busi- 
ness has been very good this Fall and 
that they have no room to complain 
along this line. They say that when 
times are below normal many people 
have their old watches repaired and 
worked over, where on the other hand 
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when times are unusually prosperous the 
average man buys a new watch. 

Articles of incorporation have been 
filed in the recorder’s office of Posey 
County for the Schlomer Jewelry Co. at 
Mt. Vernon, Ind. Joseph Schlomer and 
his son, Clarence, are named as princi- 
pal stockholders in the company. Dur- 
ing the illness of his father, Clarence 
Schlomer has been conducting the busi- 
ness at Mt. Vernon, which has _ been 
established in that city for a number of 
years. 

The Retail Jewelry Dealers’ Associa- 
tion of this city has not held a meeting 
for some time past. A well known mem- 
ber of the association said the other day 
that the members would arrange a get- 
together meeting within a short time and 
at the meeting several things of interest 
to the trade in this city will be gone 
over. Most of the retail jewelers of 
Evansville are members of the asso- 
ciation. 

Chris, Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers of 
this city, reports that his trade on the 
road has been splendid and that the vol- 
ume of busines this Fall compares favor- 
ably to that of the corresponding period 
of last year. He is looking for a fine 
holiday trade. Mr. Hewig has been con- 
nected with the Bitterman firm for a 
number of years and is well and favor- 
ably known to the trade. 

Reports from jewelers in Vincennes, 
Ind., Washington, Ind., Mt. Vernon, Ind., 
Rockport, Ind., Cannelton, Ind., Hender- 
son, Ky., Pembroke, Ky., Providenee, 
Ky., Hopkinsville, Ky., Owensboro, Ky., 
and other towns in southern Indiana and 
western and northern Kentucky say that Fall 
trade has been exceptionally good consider- 
ing the so-called depression in the business 
world, and they are looking forward to 
a very good business the balance of the 
year. 





Trade Gossip. 





The Jewelers Security Alliance has issued 
booklet No. 30 intended especially for mem- 
bers of the Alliance. It will be sent upon 
request to jewelers, who are not members 
of the Alliance. It contains much informa- 
tion of value to jewelers. 

* * * 


A new Masonic charm of great beauty is 
creating considerable comment in Masonic 
circles throughout the United States. It is 
the invention of a Providence man and is 
being manufactured by a well-known con- 
cern of the same city in large quantities to 
meet the demands for it. It was designed 
to take the place of the centuries old: three- 
leaf type which usually carries from four to 
six symbols, emblematical of the various 
degrees of Free Masonry. The new charm, 
or King Solomon Charm, consists of five 
folding parts which when opened reveals 
some eight or ten different emblems, pic- 
turing the progress of Masonry by suc- 
cessive degrees from the Blue Lodge up to 
and including the Thirty-Second Degree. 
When in an open position the King Solomon 
Charm presents a wonderful array of colors; . 
when closed the charm is even more com- 
pact than the old style of three-leaf charm. 








H. M. Brod, of Brod & Co., called on the 
trade this week. 

C. M..Kreamer has opened a shop at 302 
Waldheim building. 

B. Stiffelman, of Stiffelman & Cohen, will 
leave Nov. 1 for a trip through the south. 

Ben Kuhr is again with the Cady & Olm- 
stead Jewelry Co. after an absence of 
several months from the city. 

Julius. Krueger, who was formerly in 
business in Kansas City, Kans., is now with 
the Porter & Wiser Jewelry Co. 

Dix Edwards has been very busy for the 
past few weeks. He is one of the directors 
of the flying meet to be held here in con. 
nection with the American Legion conven- 
tion, 

A handsome ring, to be presented to 
General Jacques, by the Belgian societies of 
Kansas City, has been made by Jaccard’s. 
The ring is a massive affair of gold, with 
the Belgian coat-of-arms, with an American 
eagle on each side. 

Lewis & Sommers, manufacturing jewelers, 
have opened a shop in the Boley building. 
Mr. Lewis was formerly with the Margolis 
Jewelry Co. and later with the Meyer 
Jewelry Co. Mr. Sommers was also for- 
merly with the Meyer Jewelry Co. 

The Cady & Olmstead Jewelry Co. has 
25,000 miniature pins made from designs 
of the Pershing and Diaz swords. These 
pins will be on sale in various parts of 
the city during the Legion convention. C. 
P, Woodbury is a member of the committee 
appointed to present a sword to General 
Diaz, 

S. Randazzo and A. Monachesi were 
among the citizens selected to welcome 
General Diaz, the Italian hero, on his ar- 
rival in the city Oct. 30. Twenty-five 
Italian societies attended a concert by Titta 
_ Ruffo in the afternoon. Later there was a 
banquet in the Hotel Baltimore when a 
sword was presented to the distinguished 
visitor. 

Among the recent visitors in the city 
were: M, A. Lewis, Bonner Springs, Kans. ; 
W. H. Haas, Bethany, Mo.; H. O. Hard- 
esty, Jennings, Kans.; Frank Bangs, Salina, 
Kans.; W. J. Fowler, Altoona, Kans.; 
Harry Beatte and Fred Beatte, Woodward, 
Okla.; H. C. Hansen, St. Mary’s, Kans.; 
Orville Shrack and Sam Shrack, Pratt, 
Kans.; H. J. McCracken, Bolivar, Mo.; J. 
O. Watkins, Billings, Mo.; A. Blanton, 
Paris, Mo.; W. E. Pennell, Trenton, Mo.; 
A. Zurcher, Marceline, Mo.; F. S. Shep- 
pard, Clarence, Mo; W. T. Dimmitt, Shelby- 
ville, Mo.; Mr. Burke, Mountain Grove, 
Mo. 

The Jaccard Jewelry Corporation has 
been designated as the official store for the 
sale of American Legion jewelry. This 
appointment was made by the national com- 
mittee of the Legion at headquarters in 
Indianapolis, Ind. One store in each city 
is allowed to sell the official jewelry. This 
firm has now on display $25,000 worth of 
these goods. Thursday, Oct. 27, a booth 
was opened in. the Hotel Baltimore as a 
temporary branch of the Jaccard store. This 
was maintained during the convention. 





THE JEWELERS’ 


American Legion jewelry of all kinds was 
on display in this booth. Walter B. Jac- 
card, who is a member of Fitzsimmons Post, 
was instrumental in securing this appoint- 
ment for Kansas City. Gilbert Jaccard is a 
member of William T. Bland Post, Ameri- 
man Legion. 











Mayo Loeb returned from a road trip 
Thursday, to take part in some chapter 
work by the Masonic lodge to which he 
belongs. 

A. Weiner, of the Logan Jewelry Co., 
Logan, W. Va., spent several days in 
the city as the guest of Greenwold, 
Hirsch & Grift. 

Visitors during the week included 
Harry Cramer, Sterling Jewelry Co., 
Dayton, and Mr. Cohn, of the General 
Specialty Co., Middletown. 

A. & J. Plaut have been seeking a new 
and larger location for their business and 
an announcement of their move is ex- 
pected within a short time. 

The jewelers’ bowling team has 
dropped from the first division of the 
Hamilton County League and now heads 
the nine teams in the lower division. 
They have so far won 8 games and 
lost 10. 

The firm of Lindenberg & Fox has 
been reorganized into a stock company 
under the name of the Lindenberg-Fox 
Co. Officers of the new firm are H. A. 
Lindenberg, president; E, J. Fox, vice- 
president and treasurer, and Theodore 
Von Handorf, secretary. 

The regular monthly meeting of the 
Cincinnati Wholesale Jewelers’ Associa- 
tion was held at the Chamber of Com- 
merce Thursday. After talking over the 
new tax plan, the association went on 
record in favor of the Smoot plan. Julius 
Hahn, president, presided. 

The Lindenberg-Fox Co. has added 
two new road salesmen to their list in 
Charles Disbecker and Adolph Otten- 
slosser, who traveled for another Cincin- 
nati house until recently. The men will 
remain in the same territories they have 
been working for their former employer. 

Comment upon the display of the 
Oskamp Jewelry Co., shown in their new 
show windows when the Dixie Terminal 
building was opened, was flattering. The 
jewelry display was viewed by thousands 
of people and many even entered the 
store to personally express their appre- 
ciation of the attractive windows. 

Condolences were extended John Sel- 
meier, Cincinnati jeweler, Thursday, Oct. 
27, when his associates learned of the 
death late Wednesday of his mother, 
Mrs. Sophie Selmeier, 84, at her home, 
638 West 5th St., Covington, Ky. Mrs. 
Selmeier was a widow and had lived in 
Covington for 50 years. Besides the son 
in the jewelry business, she is survived 
by three other sons and two daughters. 
Funeral services were held Saturday 
afternoon. 

Walter Mayer, of Wallenstein, Mayer 
& Co., is very much encouraged over 
reports from road men traveling in the 
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south. The cause for the good feeling 
is the number of orders being received 
for business which Mr. Mayer attributes 
entirely to the situation in cotton, which 
has greatly improved with the advance 
in price. The entire south apparently js 
feeling the increased prosperity, accord. 
ing to Mr. Mayer, as the increased busj- 
ness is noted from all portions, 

Louis Homan, of the Homan Mfg. Co, 
paid $75,000 for property adjoining the 
home of Harry Leyman, said to be the 
most expensive and beautiful house in 
the city. The house on the property 
purchased by Mr. Homan is on Grandin 
Road, and is a brick structure situated 
on an ll-acre tract. Mr. Homan gave 
as part payment the home he now occu- 
pies on Walnut Hills, which sold for 
$35,000. He expects to move into the 
new place shortly. 

Government officials have seized 60 
diamonds, averaging three carats in size, 
which they claim were brought into the 
country by a man and woman living in 
Avondale without paying the duty on 
them. It is expected that the next step 
by the federal officers will be the confis- 
cation of the gems. The gems were re- 
covered by treasury agents, who traced 
them from New York, where, it is 
charged, they were smuggled into the 
country during September. The agents 
said recovery became possible because 
the woman could not resist the tempta- 
tion to wear the valuable diamonds. The 
man denied that he attempted to evade 
customs charges. The federal officers 
declare the stones were not declared at 
the New York customs office and they 
have the right to seize such property. 
They would not reveal the names of 
either the man or woman, 
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F. S. Pickles, of the Robbins Jewelry 
Co., in the Arcade building, who has been 
quite ill for the past four weeks, has re- 
turned to his business, and is ready for 
the approaching Christmas trade. . 

R, F. Kroeger, of the Sarter & Kroeger 
Jewelry Co., with offices in the Arcade 
building, will leave early next week on 
a southern trip, and his partner, Mr. 
Sarter, will start out at the same time on 
a trip through the western territory. 

Several representatives of eastern man- 
ufacturers and wholesalers have visited 
the local trade recently.’ “Among the best 
known have been E. G. Adtet,’ Chicago, 
who represents the New York house of 
the Bonner Mfg. Co., manufacturer of 
diamond mountings, and Mr. Blatt, of 
Jacobson Bros., New York, dealers in 
diamonds. 

A local jeweler has been charged with 
receiving stolen jewelry in connection 
with the indictments returned by the 
Grand Jury against James Caravalla, 
known as “The Lone Wolf,” who. con- 
fessed to having entered 100 St.. Louis 
homes within the past year and stealing 
$10,000 worth of jewelry, which he sold 
to Caravalla. 
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Edward W. Parker, jeweler at La Crosse 
and also owner of a retail store at Madison, 
was 2 Milwaukee visitor last week. Mr. 
Parker drove here in his new car. 

Oscar Lee, Blair, Wis., is now located in 
his new jewelry store in that city. Besides 
providing additional facilities for his jewel- 
ry line Mr. Lee has been able to install a 
talking machine department which he is de- 
yeloping particularly for the holiday trade. 

More central location to the heart of the 
retail business district at Glidden, Wis., has 
been secured by J. L. Aikins of that place. 
The jewelry business of Mr. Aikens has been 
moved into the new location and the store 
has been fitted up with modern display and 
sales facilities. 

Olin & Conrad, jewelers, located on Mil- 
waukee St., Janesville, Wis., are installing a 
complete stock of American Legion em- 
blems. This firm has been appointed official 
post jewelers for the legion and are prepar- 
ing to serve the wants of ex-service men 
in and around Janesville. 

Better display facilities in show windows, 
larger sales space and more shop room are 
provided in the new store that has been 
occupied by Otto Arnold at Shell Lake, Wis. 
The business has grown to such an extent 
that the former quarters became inadequate, 
while the new location will provide for fu- 
ture expansion. 

Cyril Saicheck, employed as jeweler by 
R, Seidel in the manufacturing department 
recently disposed of to Bringe Bros., has ac- 
quired the manufacturing jewelry business 
of Leo Seidel in the Gayety Theater build- 
ing at 3d and Wells Sts. Mr. Seidel will 
leave shortly for a trip to Europe, where 
he will look after business interests. 

According to information received in Mil- 
waukee, L. D. Dana, prominent jeweler at 
Antigo, Wis., who also operates a store at 
Marshfield, Wis., has decided to establish a 
branch at La Crosse, Wis. The new store 
will. feature, in addition to jewelry, high- 
grade novelties and be conducted on the 
order of a gift shop, similar to the Marsh- 
field store. 

H. S. Bostock is occupying new quarters 
in the Kreuger building on Main St., Madi- 
son, Wis., with his optical business. Mr. 
Bostock has had five years of experience in 
this line and has provided the latest type 
of optical equipment for the new establish- 
ment, The examining room is fitted with 
white enamel to harmonize with the finish 
of the room. 

August and Edward Spaeth, jewelers and 
watchmakers with the Boszhardt-Possin Co., 
motored to Rice Lake, Wis., where they 
joined R, L. Schlick, local jeweler, on a 
hunting and fishing expedition to Long 
Lake. As motorists they did themselves 
proud in the long drive, but judging from 
the number. of birds they brought back there 
is still some question of whether they are 
better hunters than motorists. 

C. J. Meyer, road representative of the 
Boszhardt-Possin Co., has returned from 
an extended business trip through Wisconsin 
and Minnesota territory. Mr. Meyer says 
that in agricultural communities business 
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conditions are improving and retail jewelers 
look forward to a successful Fall and Win- 
ter business, In the smaller industrial cen- 
ters the situation is also more favorable with 
the revival of factory activities. 

Lieut. Gorden Warnke, associated with 
E. H. Warnke & Co., manufacturing jewel- 
ers, is now acting captain of Headquarters 
troop of the national guard cavalry in this 
city during the absence of the captain at a 
military training camp. Lieut. Warnke led 
his troops in a sham battle near Whitefish 
Bay Sunday afternoon against Troop B. 
Paper hand grenades were used and the bat- 
tle provided much entertainment and con- 
siderable military training. 

Milwaukee will entertain the next annual 
convention of the Associated Advertising 
Clubs of the World, which will meet here 
next June. Jewelers have joined with other 
business men in making this important event 
a great success, The opening gun for this 
convention will be fired on Monday, Oct. 31, 
when a dinner will be given at the Hotel 
Pfister Fern room in honor of Charles H. 
McIntosh, president of the Associated Ad- 
vertising Clubs of the World. 

Visitors calling on the local jewelry trade 
during the past week included a large num- 
ber of jewelers from all parts of the State. 
Among the callers here were Dr. C. P. 
Riley, Oxford; Thomas Bruhy, West Bend; 
E. F. Waldhier, Juneau; W. J. Kellenbenz, 
St. Nazianz; Edward Parker, La Crosse; 
Robert Nicoll, Kenosha; A. P. Wilde, South 
Milwaukee; Julius Jappe, Racine; B. Panik, 
Cudahy; J. Brehley, Cudahy; M. J. Karst, 
Racine, and Schneider Bros., Burlington. 

Marshfield, Wis., will witness the opening 
of one of the most beautiful retail jewelry 
stores in Wisconsin on Nov. 1, when the 
formal opening of the new store of E. F. 
Mechler & Son will be held. The firm pur- 
chased the former National Bank building at 
Marshfield some time ago and the structure 
has been ocmpletely overhauled and equipped 
with fixtures especially adapted for the 
jewelry business, Display and sales facili- 
ties along most modern lines are being pro- 
vided. 

Announcement has been made of the mar- 
riage of Miss Mayme M. Hansen and Mel- 
vin Anshus of Menomonie, Wis., on Wed- 
nesday, Oct. 19, the ceremony having been 
performed by Rev. C. E. Haavik at the 
parsonage of Our Savior’s Lutheran Church 
in that city. After a wedding dinner the 
young couple departed on a honeymoon trip 
which included a visit to Esterville, Ia., 
the former home of the bride. Mr, Anshus 
is associated with his brother, Carl, in the 
jewelry business at Menomonie. 

Alfred W. Fuchs, conducting a jewelry 
store at 1403 Green Bay Ave., and one of 
the prominent business men of that section 
of the city, was honored by election as 
president of the Green Bay Avenue Ad- 
vancement Association at the annual meet- 
ing on Tuesday evening. Mr. Fuchs has 
been active in the work of the trade organ- 
ization for many years and his election is a 
well merited recognition of his efforts. He 
is also prominent in activities of local and 
State jewelry circles, Erwin Fuchs was 
elected a director. 

The formal opening of the new Pelzer 
Jewelry Store at Waupun, Wis., took place 
on Saturday. Dainty personal invitations 
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were sent by mail to a large list of residents . 
and newspaper space was also used. As a 
result a large number of visitors called. at 
the store. Each lady was presented with a 
carnation and every child with a story book. 
The new store is very artistically arranged 
and the attractive stock of jewelry, watches, 
ivory ware, painted china and fancy glass 
displayed in an inviting manner. H, E. 
Pelzer, owner of the store, who maintains 
a jewelry business at Hartford, was present 
at the opening to assist his brother who is 
local manager. 

Wisconsin jewelers using outdoor adver- 
tising, such as fence board and rock signs, 
are facing the possibility of having such 
signs abolished. The last State legistature 
provided {authority {to county boards to 
adopt county ordinances permitting the high- 
way commissioner to destroy all existing 
signs and prevent the erection of others. 
Since many counties have built fine concrete 
highways the roads and corners are littered 
with advertising signs, traffic notices with 
advertisements and various other sign 
schemes. Many of these are eyesores and 
for that reason all outdoor signs are 
to be done away with. The Wis- 
consin Federation of Women’s Clubs has 
launched a campaign against billboards along 
highways and suggestion made that adver- 
itsers be restrained to use newspaper ad- 
vertising as the legitimate means for such 
propaganda. 





Notes from Alaska. 





F. C. Lawrence, formerly located at First 
Ave., S., Seattle, is now located in the jew- 
elry business at Hyder, Alaska, 

Mr. Wheeler, of the Valdez Drug Co., 
Valdez, Alaska, has been on a vacation with 
his wife and is now back at Valdez. 

Mr. Berthelson, formerly of Berthelson & 
Pruell, has sold his interests to Mr. Pruell 
and is in Seattle on an indefinite vacation. 

Mrs, Fred Carlquist, Anchorage, has re- 
turned to that city after a trip to Washing- 
ton, where she was called by the*illness of 
her mother. 

Mr, and Mrs. I. J. Sharick, jewelers of 
Juneau, Alaska, have returned to their home 
in Juneau after a very pleasant visit to the 
Pacific Coast States. 

Miss Martha Findley, formerly of the 
Yellowstone Park chain of: curio stores will 
manage Kirmse’s jewelry and curiosity store 
at Ketchikan this Winter. 

Mr. and Mrs. Max Smith, owners of 
Kirmse’s jewelry and curiosity store of 
Ketchikan and Skagway, are touring Cali- 
fornia in their car and will return to Alas- 
ka in the Spring. 

Mr. Brown, of Avakoff & Brown, who 
have two stores in Alaska, located at Fair- 
banks and Anchorage, has left the Anchor- 
age store for Fairbanks, where he will be 
located this Winter. Mr. Avakoff will be 
in Fairbanks in a short time to take care of 
that store, 





Burglars who last week attempted to 
enter the jewelry store of L. Rinne, May- 
ville, N. Y., were frightened away before 
they could take anything. They smashed 
the plate glass in the door. The crash 
awakened Mr. Rinne, who chased the thieves. | 















taken a position in the office of S. P. Day- 
ton, 514 Title Guarantee building. 

The stock of Harry Komer, doing busi- 
ness .as the Komer Jewelry Co., in the 
Grosse building on W., 6th St., is being sold. 

Mrs. J. Wesley, Phoenix, Ariz., who has 
been, with her three children, spending the 
Summer at Ocean Park, has returned to her 
Arizona home. 

T. A. Westmyer, formerly a well known 
watchmaker of Wheeling, W. Va., has taken 
a position in the watch department of Fea- 
gans & Co., of this city. 

Mr. Rogers, of the local office of A. I. 
Hall & Son, is home after a business trip 
on the road. He reports evidences of im- 
proving business conditions. 

James D. Dougherty, formerly of Wall & 
Dougherty, Ltd. prominent jewelers of 
Honolulu, who came here recently, has be- 
come associated with Brock & Co. 

The following out-of-town jewelers have 
been here recently: E. C. Kendrick, Ven- 
ice; J. H. Niemes, Artesia; F. E. Wolfarth, 
Covinia; J. E, Hillenbrand, San Fernando; 
A. Cohen, Anaheim; W. G. Barks, Mon- 
rovia; M. Fornes, Venice. 

William T, Burkhardt is out of the hos- 
pital where he has-been confined for two 
months as the result of an accident which 
he suffered. He has not fully recovered, 
but expects to be in his office in the Title 
Guarantee building in a short time. 

Elmer Zimmer, traveling for the E. 
Bastheim Co.; has returned from a trip to 
Arizona and New Mexico. He reports bus- 
iness conditions improving, and a better 
feeling prevailing than he found on his last 
previous trip earlier in the year. Herbert 
S. Brandt of the same company has re- 
turned from a successful trip through north- 
ern and central California. 

J. Abramson, 404 S. Broadway, has re- 
turned home after a week spent at Murrie- 
ta Hot Springs for the benefit of his health. 
Although somewhat improved, he is still 
suffering considerably, and would not have 
returned home but for the fact that Mrs. 
Abramson, who has been in Europe for 
about nine months past, is expected home 
in a few days and Mr. Abramson wished to 
be here to greet her, 

A. Weintraub, 5th and Main Sts., will be 
compelled to remove from his present lo- 
cation soon on account of the razing of the 
building in which he is located to make way 
for the construction of a large hotel. Mr. 
Weintraub had a lease for nine years, but 
unfortunately for him it contained a clause 
by which the lease was to be canceled on 60 
days’ notice if the building should be re- 
placed by another. The 60 days’ notice has 
already been served upon him, 

J. C. Culbertson, who is recognized as an 
expert instructor in horology, has been em- 
ployed by the Southwest School of Indus- 
trial Arts, 426 Metropolitan building, to 
head the department of horology. Mr. Cul- 
bertson has been made secretary of the 
Horological Society of the West. An ef- 
fort is being made to get official recogni- 
tion of the horological work in the school, to 
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the end that a degree indicating attainment 
in horological science be conferred. 

The Jewelry Crafts Association has, 
through a committee, prepared a form for 
a small pamphlet to contain cards of the 
concerns engaged in the crafts represented, 
namely, platinum and jewelry work, dia- 
mond cutting exclusively, lapidaries, en- 
graving exclusively, watchmakers and re- 
finers. The pamphlet is to be handsomely 
printed on good paper, and copies are to be 
sent to all jewelers in California, Washing- 
ton, Oregon, Idaho, Utah, Nevada, New 
Mexico, Arizona, Colorado and Montana. 
Conspicuously printed at the top of the first 
page is the tegend: “Send to Los Angeles 
for your jewelry and platinum work.” It is 
expected that most, if not all members of 
the association will be represented by the 
card, and that the result will be a boost for 
the jewelry crafts of Los Angeles. 





Des Moines, Ia. 





C. G. Wycoff is now conducting a jewelry 
store at Anita. He is located in the For- 
dyce building, 

J. M. Harris has opened a jewelry store 
at the corner of Sixth Ave. and 10th St, 
Cedar Rapids. 

S. O. Wall of St. Paul now has charge 
of the watch and jewelry department of 
the C. B. Laub store at Cresco. 

B. C. Carter, Forsythe, Mont., has ac- 
cepted a position as head of the jewelry 
and repair department of the Carter & 
Herman drug store at Waukon. 

N. D. Goff, Clinton, has presented the 
Soldiers’ and Sailors’ Memorial Labor 
Temple Association with a fine clock to be 
placed in the new edifice on 2nd St. 

Patrons are congratulating Fred Beau- 
champ of Rockwell City on the appearance 
of his jewelry store since he had a new 
front installed and the interior remodeled 
and enlarged. Growth of the business made 
the improvements imperative. 

E. E. Chandler of Boone recently cele- 
brated his 52nd year in the jewelry busi- 
ness in that city. His record for continuous 
business in the same place is thought to be 
unique in the history of the jewelry trade 
in Iowa. Mr. Chandler enjoys good health 
and is at the store every day. 

N. S. Kipp, Griswold jeweler, is now a 
grocer. He took over the Clark & Scott 
grocery store in a deal in which Mr, Clark 
became proprietor of the jewelry store. Mr. 
Clark will have as his assistant H. L. 
Barkus, who has had charge of the repair 
department of the jewelry store under Mr. 
Kipp. 

Tama business men and residents in 
general are bewailing the fact that Irwin 
C. Thomas has decided to sell his jewelry 
stock and quit the business. This will leave 
Tama without a jewelry store and will prob- 
ably mean the removal of Mr. Thomas from 
that city. Mr. Thomas will remain in Tama 
for the present. 

Auto bandits bound and gagged S. Kamen 
in his store at 518 Walnut St., Des Moines, 
last week and escaped with jewelry which 
the proprietor declared is worth at least 
$20,000. No trace of the bandits has been 
found. However, several empty trays were 
discovered in a field near Des Moines. The 
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robbery was perpetrated early in the morn. 
ing, just after Mr. Kamen had opened the 
store, 

C. R. Coon, of C. R. Coon & Co., Chero. 
kee, has just purchased the interest of his 
partner, R, P. Williams, and will become 
sole owner of the jewelry store, Mr 
Williams has accepted the management of 
the Nelson music store in the same city, 
He has been giving a large part of his time 
to the music store recently. 

Window smashers, automobile bandits 
and burglars have operated extensively in 
Iowa during the past month. The Heij. 
McClimans store at 210 Harrison St, 
Davenport, lost $2,500 worth of diamonds 
the night of Oct. 17, when the plate 
glass display window was smashed and three 
trays of gems removed. Nobody saw or 
heard the smashers. 

Miss Amanda Raecker of Waverly, who 
was employed as a sales lady in the local 
jewelry store for several years, during 
which time she worked for three proprie- 
tors, has given up her position, and will 
take a vacation. She was employed by G, 
S. Barber, by R. C. Wells, who bought out 
the Barber stock, and later by A, R. Brand- 
enburg, the present owner, who took pos- 
session last month. 

W. W. Baker, Iowa Falls jeweler, made 
himself popular with the kiddies when he 
offered a gold clasp pin to any boy or girl 
who rode a pony in the parade at the Fall 
festival in that city. Thirty-four young- 
sters accepted Mr. Baker’s offer, and that 
number of pins were presented by the sec- 
retary of the Chamber of Commerce. Mr, 
Baker engraved the pins free of charge with 
the name of each recipient, 

H, J. Thiel of Chicago, formerly con- 
nected with the jewelry department of 
Marshall Field, has purchased the F. W. 
Swan jewelry store at Muscatine and has 
taken possession of the stock. He plans to 
remodel the store room and redecorate the 
interior. The store has been under the 
supervision of Dr, M, A. Barr, who was 
appointed executor following the tragic 
death of Mr. Swan last July. 

By the terms of a deal just completed at 
Red Oak, the Evans jewelry store passes 
from the hands of the Evans family and 
becomes the property of J. W. Coon, Man- 
chester. The store was established by the 
late W. H. Evans in 1871. He was suc- 
ceeded several years ago by his son, W. 
Ed Evans, who now retires from the 
business. The firm was one of the oldest 
in Red Oak. Mr. Coon has moved to the 
city and has taken possession of the store. 








Figures issued from the census bureau 
in Washington showed that Attleboro is 
credited with having 6,700 wage earners, 
$9,042,000 in salaries and wages and $34,- 
472,000 as the manufactured product for 
the year. The value of the product 
compares with $22,507,000 in the previous 
year and a gain of 147 per cent in the 
past five years. This percentage gives 
Attleboro a foremost place among the 
cities of Massachusetts in regards to 
percentage of increase. The census con- 
tains the following interesting facts; 


number of establishments, 144; persons 
engaged in manufactures, 7,748; capital, 
$22,632,000; value of products, $34,472,000. 
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L. Hirschman, of Hirschman & Co., is 
expected back from a trip to New York. 

George W. Hopkins is in Denver, Colo., 
having visited northwest Points for H. J. 

Gute& Co. 

Herbert Weinshenk, of Mayer & Wein- 
shenk, has just returned from a trip through 
northern California. 

Bob Rowe, of A. I. Hall & Son, has left 
for his Fall trip through the northwest. H. 
V. Sweasy has left for the south, 

The Edward J. Gensler Co. is holding an 
auction sale at its store, 1106 Market St. 
and a very good business is reported, 

Waiter Green, of Carrau & Green, has 
just returned from a trip to Boston, Mass., 
on which he was accompanied by his wife. 

Clyde J. Schoenfeld is in the Sacramen- 
to Valley for William Davidson. Farmers 
have harvested their crops in the valley and 
things look favorable for business. 

H. J. Gute, of H. J. Gute & Co., now 
has visions of wealth. He is a member of 
an oil concern in Texas and, in prospecting 
for oil, they have just struck a five-foot 
stratum of coal, Mr. Gute says. 

Mr, Paulsen of H. C. Paulsen, Sonora, is 
in town. He brought with him a large col- 
lection of nuggets, set in crystals, from the 
mines in the vicinity of Sonoma, They 
were much admired and Mr. Paulsen found 
a ready sale for the whole collection, 

Victor Black, of Victor Black & Co.,, 
Providence, R. I., has returned home after 
visiting the trade here and in Los Angeles, 
on his first trip to the Coast. Jno, S. Ad- 
ler, Mr. Black’s representative, states that 
he was very much pleased with his visit. 

Mrs. Weisen, wife of Otto Weisen, of 
Weisen Monk, Sacramento, is in town to 
attend the Shrine Circus, which promises to 
go far toward raising the $1,000,000 enter- 
tainment fund desired for the National 
Shrine convention, next Summer. The vast 
Municipal Auditorium cannot accommodate 
all the crowds. 

Thomas O’Neil has just returned from a 
trip through the San Joaquin and home via 
the Coast and reports that conditions are 
good. Fresno grape-growers have been get- 
ting prices this year that would have seemed 
almost fantastic in pre-prohibition days. A. 
Hi Rude is on a northern California trip 
for Mr. Hammond. 

Artistic displays of jewelry, combined with 
nautical instruments, are arousing much in- 
terest from those in the financial district 
who have occasion to pass the store of 
George E. Butler, at California and Sansome 
Sts. These displays, which are changed 
weekly, are the work of Dan C, Butler, son 
of George E. Butler. 

Claude Jolly, president and treasurer of 
the Diamond Cut Glass Co., Seattle, is 
calling on the San Francisco jewelers. He 
said that the opening up of the lumber in- 
dustry has improved conditions in the north- 
west. Last July it was impossible to do 
any business in such places as Gray’s Har- 
bor, but on his last trip it was. 

T, J. Bruner, of the T. J. Bruner Co., has 
left for Los Angeles after spending some 
time at the firm’s offices in the Mutual Bank 
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building, where William E. Hyde is the lo- 
cal representative. Oscar Forslund well- 
known to the trade, has just joined the local 
Bruner staff as Bay City’s salesman. The 
headquarters of the firm are in Omaha, 
Nebr. 

Inquiries made among local wholesalers 
leads to the belief that a state of caution, 
tinged with much hopefulness regarding the 
coming season, exists among California re- 
tail jewelers. The trade is buying from 
hand-to-mouth, so to speak, and the largest 
purchases seem to be of novelty items and 
wrist watches. “Jewelers are keeping their 
stock down,” said one manufacturers’ rep- 
resentative. 

Manufacturers’ representatives, calling on 
the trade this week are: Edwin L. Stern, 
representing Jacques Kreisler & Co. New 
York; Mack H, Levy of Levy, Wander, 
Inc., New York; Nathan Stern, of Stern 
Bros. & Co., N. Y.; Mr. Selonek of the 
Karpeles Co., Providence, R. I., and Walter 
Marble, who represents Bugbee & Niles of 
North Attleboro, and the Finberg Mfg. Co., 
Attleboro. Mr. Marble has been on a short 
trip south, 

The formation of another arbitration com- 
mittee caused J. H. Spiro to say that it 
does not look as if building trades condi- 
tions were permanently settled here. Mr. 
Spiro usually makes a study of trade con- 
ditions on his numerous trips. “San Fran- 
cisco and Seattle, with the finest harbor 
facilities on the Coast are held back by la- 
bor conditions,” he said. “Portland, more 
than 100 miles from the ocean and Los An- 
geles with its artificial harbor, are forging 
ahead, because they have no labor compli- 
cations.” 

Retail jewelers, on trips of business and 
pleasure, noted in town during the past few 
days are: Y. H. Boudreaux, Klamath Falls, 
Ore.; J. L. Leavitt, Eugene, Ore. L. J. 
Wintermantle, Elko, Nev.; R. H. Gold- 
water, Stockton, Cal.; Guido Noack, who 
motored from Sacramento, accompanied by 
Mrs. Noack; E. A. Mead, Santa Clara, who, 
with Mrs. Mead, is here; E. M. Weed, 
Richmond, Cal.; J. D. Bennett, San Rafael, 
Cal.; Max F. Noack, Santa Rosa; Ernest 
Mueller, Eureka, Cal.; Arthur G. Prouty, 
Napa, ‘Cal.; Albert Hansen, Seattle, who has 
been in the city for several weeks on a vaca- 
tion and left for home on Oct. 21, and 
T. G. Patton of Placerville, Cal., who is 
accompanied by Mrs. Patton. 





Seattle, Wash. 


C, H. McClain, Bremerton, was in the 
city on a pleasure and business trip last 
week. 

Halver Holte, South Bend, Wash., was in 
this city Oct. 20 and 21, making his Fall 
purchases. : 

C. A. Hedzel, dealer in ivory, New York 
city, was a recent visitor in Seattle, calling 
on the trade. 

John Beckett, representing Alphonse 
Jeddis Co., of San Francisco, was in Seat- 
tle last week. 

Mildred L, Hawkins of the local office of 
A. I. Hall & Sons,:was married Oct. 22 to 
J. W. Allen, who is engaged in the export- 
ing and importing business in this city. 

Efforts are being made by the local re- 
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tail jewelers’ association to do considerable 
advertising during the holiday season and 
as far as possible to avoid cut price sales, 

Condolences are being extended by the 
trade to Sam Weisfield of Weisfield & 
Goldberg, and Leo Weisfield of Friedland- 
er’s jewelry store, in the loss of their 
mother. 

J. Young, jeweler, located at 1202 Third 
Ave, and J. C. Webber, jeweler, located at 
901 Railroad Ave., this city, are about to 
add electric bracket clocks to the front of 
their stores. 

Charles Lampe, who for the past 16 years 
has been located at 422 Denny Way, this 
city, has added new showcases to his store 
fixtures, and will continue his business at 
Denny Way. The report circulated around 
to the effect that Mr. Lampe was going out 
of business was an error. 





Akron, 0. 





Fel 


- TRADE CONDITIONS 


Akron, rubber metropolis of the world, will be 
back to normal by Jan. 1. Shortly after that con 
ditions in the tire industry will be normal, with a 
plus sign after the word. Akron is not going to 
have a hard Winter. The sun is shining, and all 
is well. Such was the message of optimism 
brought to Akron retail merchants, including many 
ot the jewelers, by W. A. Johnson, automobile 
tires salesmanager of the B. F. Goodrich Co. in 
an address before 150 leading retail merchants of 
the rubber city last week. Akron jewelers, like 
merchants in other lines, realize that it will take 
some time for Akron to emerge from the business. 
slump it has experienced the past year and all are 
hopeful that with the advent of the holiday seasom 
that the volume of business will be near normal.. 


The M. O’Neil Co.’s silverware depart-- 
ment is now located to the rear of the left: 
main floor, a most convenient and conspic- 
uous location. The M. O’Neil Co. is Ak~ 
ron’s largest department store. 

Reorganization of the Summit County 
Optometric Society will take place at a 
meeting to be held next week, according to 
R. C. Steadman, O, D., who has been pres- 
ident of the association for the past three 
years. An extensive Winter’s program of 
activities has been arranged. 

It is announced that the Akron Alexander 
Jewelry Co. will move Nov. 10, from its 
old established location at 145 S. Main St., 
to a newly remodeled store at 15 S. Main 
St. In the new location the store will be 
in a better position to cater to its trade. 
The floor space will be greater and all de- 
partments facilitated. 

With the opening of the new Frederick B, 
Morgan jewelry store, which concern has 
acquired the whole of the second floor of 
the new Korach building, E. Market St. and 
S. Main St. Akron will become the home 
of one of the largest retail jewelry houses 
in eastern Ohio. This company will open 
its Akron store about the middle of No- 
vember. The location is one of the best in 
all downtown Akron and judging from the 
preliminary preparations it will be one of 
the most elaborate and attractive shops in 
any city the size of Akron in Ohio. 








Paul P, Wentz has sold his jewelry 
business at Sharon, Pa., to C. C. Price, 
formerly of- Randall & Price, of the same 
city.. Mr. Price will take over the business 
on Jan, 1, 1922. 
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VTHE SCIENTIFICALLY BUILT WATCH F 








AN ADVERTISER’S CONTRACT 


HERE are two kinds of advertisements. 

One that gives specific reasons why you 
should buy the article advertised, and the other 
that merely suggests the purchase of the article 
mentioned. 


When specific reasons are advertised and given 
you by the manufacturer, it may be by compari- 
son, or by clear explanation, why it will be to 
your advantage to buy or sell his product — that 
is the product for you to seriously consider. 

Any manufacturer that puts down in black 
and white how the product is made, what it is 
made of, and the difference between it and like 
products, is giving you security, and a contract 
that is more than a promise. 

You are assured that he will deliver what he 
has described in his advertising. 

The Waltham Watch Company was the first 
national advertiser in the watch industry that 
probed deeper than the case of a watch and 
told the public in black and white what it was 
buying in a Waltham Watch. 

The Waltham Watch Company has proved 
such advertising to be a builder of good will, and 
a most definite asset to every jeweler who 
features Waltham Watches. 


Makers of the famous Waltham air-friction Speedometers and Automobile Time-pieces used on the world’s leading cars 


| WALTHAM | 


THE WORLD'S WATCH, OVER TIME 


Where you see this sign they sell Waltham Watches 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tux 
JEWELERS’ CiRcULAR regarding any advantageous 





device or plan which they are utilizing in con- 
nection with their business, 














Good Cheer 
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Should Characterize the 
Thanksgiving Display 

















THE window displays of the jeweler can 
be enlivened with the symbols of 
Thanksgiving as well as those of merchants 
in other trades. These are used to give 
what is sometimes termed “atmosphere” to 
the window, The object in using them is 
to concentrate the mind of the onlooker 
upon the display by creating a favorable 
impression on it, 

Next to the holiday symbols those of 
Thanksgiving are most easily obtained at 
little expense. The natural symbols, the 
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grains from the harvest, on the stalks when 
possible, and when not obtainable in this 
manner the stalks or straw can be utilized 
‘without the grains. The larger showy 
vegetables are also very suitable for a 
Thanksgiving symbol, as they are the fruits 
of the Creator for which the day is set 
apart for thanksgiving. Fruits are easily 
obtained as well as the vegetables, and 
these need cost the jeweler nothing, be- 
cause he can consume them after he is 
through with them in his windows. 

Very often a jeweler will say, “I don’t 
like to use such things. They are terribly 
messy, and I don’t think much of them, 
anyway.” 

This may all be true, but if their use 
will make ~more business it seems a poor 
policy to omit using them, If their use 
will attract more attention to the window 
displays and create a favorable impression 
on the mind of possible customers the 


jeweler looses if he does not use them, even 
if they are a little mussy. 

The setting illustrated in Fig. 1 is simple 
in construction, The cost of the necessary 
materials is slight. Nearly every jeweler 
has a relative or friend living on a nearby 
farm. If it is thought of in time, during 
the early summer, before the grain is too 
ripe, wheat, oats, barley and similar grains 
can be secured on the stalks. These may 
also be purchased from supply houses. At 
the present moment there are a great many 
corn stacks where the corn stalks can be 
secured ready to use, 

Fruits and vegetables can be procured 
from the local provision dealer. Pumpkins, 
squash of the various kinds, cabbages, 
turnips and rutabagas, sugar beets, carrots, 
potatoes and other showy specimens may 
be used. Along with these are the rosy 
red apples, pears, bananas, oranges, lemons, 
grapes, etc, 

The setting illustrated in Fig. 1 is in 
reality a composite production. Any of the 
various units may be used separately in 
a setting, or in the case of the corner 
decorations, they may be used in pairs, 
eliminating one or the other from the win- 
dow to be decorated, 

The unit at the left in Fig. 1 is composed 
of a shock of corn, a stump and a pumpkin 
or large showy squash. If the stump can- 
not be obtained an artificial one can be 
made, The foundation for this may be a 
tall round hat box. This may be covered 
with crepe paper of a brown-grey hue. 
Flecks of paint may be added to represent 
moss and other growths usually found on 
a tree stump. Natural bark may be used 
in place of the crepe paper. 

The unit at the right in this setting is 
self-explanatory. A pumpkin is used as a 
base for a flower stand, the top of which 
may be a basket or box, or a common 
wooden chopping bowl. The standard may 
be made out of any suitable piece of wood, 
square or round. Natural fruit may be 
used in this decoration, but for goodness 
sake see that it is not decayed. Show fine 


specimens or none at all. Artificial or 
natural foliage may be added if desired. 
Mr, Turkey, in the center, is stepping 
lively. This may be a stuffed specimen if 
the jeweler is fortunate enough to possess 
one, or to have a friend who does, but the 
large majority will have to fall back on 
the “cut-out” for their lord of the flock. 
The cut-out may be made of cardboard 
or wall board. The picture illustrated here 
may be used and enlarged by the aid of a 
pantograph. A sign painter or show card 
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writer may be able to supply this if the 
jeweler has any difficulty in painting in 
the necessary feathers, 

The background of the window may be 
arranged as shown, or in any satisfactory 
manner, using the permanent background 
if it is thought advisable. The panels will 
make a desirable change in the appearance 
of the window and are worth the cost. 

The panels are usually made of wall 
board as this material is procurable in wide 
strips making it unnecessary to hide seams, 
as when boards are used. If the window 
is not a large one, sheets of cardboard, as 
heavy a weight as procurable may be used. 
What is known as Matt board can be had 
in sheets 30 x 40 inches. It is necessary 


to mount the lighter material on wooden 
frames to prevent them from bending and 
spoiling the appearance of the whole dis- 
play. 

The center panel has an opening cut at 
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When a Woman 
Customer Is Wavering— 


on the right kind of a gift to give a man for 
Christmas, then is your opportunity to present 
the ideal gift combination box of a “Swan” 
Fount Pen and a “Fyne Poynt’’ Pencil. 


It’s a suggestion that invariably “‘puts over” 
the sale. It’s a profit maker, too! 


Sterling Silver, Gold Filled and 14 Kt. Solid 
Gold in both long and short lengths. Made 
in a variety of attractive designs and boxed in 
beautiful genuine leather cases. 


Write for a selection—NOW 


“Mabie Jodd &Co. 


‘ 


a 
17 MAIDEN LANE VPRAWU  —«- 209 So. StaTE St. 
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the top and a lattice formed of tape or 

wooden strips. Foliage, preferably fall 
plants, is trained in the opening. Grape 
yines are very suitable for this purpose, 
the leaves being large and showy and the 
fruit equally as beautiful. The artificial 
flowers and fruits one can obtain now are 
yeritable works of art, and very attractive. 

The home-made paper foliage and flowers 
may also be, made attractive if care is 
taken in the selection of colors and in mak- 
ing them true to form. 

The background of the panels may be 
an orange, a tan, or bronze green. If de- 
sired’ further ornamentation, such as a 
border design may also be used, 

The setting in Fig. 2 is given because of 
its very simplicity. The background used 
here is a drape. Paneled wood back- 
grounds, or a temporary set of panels 
similar to those used in Fig, 1 may be used 
if prefered. 

The arch is made of boards or wall 
board, This may be covered with crepe 
paper, orange or tan. If clean-cut speci- 
mens of ears of corn can be obtained they 
may be attached in any suitable design to 
this arch, They may be used to spell out 
the word “Thanksgiving,” which is an old 
way of doing it. 

The corn stalks and vegetables arranged 
at the corners of the window can be pro- 
cured in any town or city. The pedestal 
may be made, or one already in use may 
take its place. A glass dish or a silver 
basket may be used to hold the natural 
fruit. A handsome doily should be placed 
in the basket or dish first and the fruit 
piled artistically on this, 

Crepe paper may be procured with 
printed designs suitable for Thanksgiving, 
some of these designs having fruit and 
vegetable motifs and others the lordly 
turkey. : 

The show cards used in a Thanksgiving 
window display should correspond with it 
by having the decorations embrace the sym- 
bols of the event. Suitable text for the 
occasion should also be used, 

It requires little effort to make an at- 
tractive Thanksgiving setting, because all 
that is necessary is to add the symbols. 
Let’s go. The cost is practically nothing, 
. already explained, so let us be thank- 
ul, 





Wishing for Debtors 





A STUNT that is frequently worked with 
excellent results by one southern mer- 
chant on customers whom he knows to be 
good pay is to send them a regular monthly 
Statement on the first of the month. 

In the place of the usual figures, however, 
he inserts the declaration: “You don’t owe 
us anything, but we wish you did.” 

This dealer reports that he can trace many 
extra sales and several new customers to this 
stunt. One customer was so impressed with 
the idea that he showed the statement to 
several friends, with the result that three of 
them became customers also. 

On the whole, he says, this plan has been 
the means of stimulating considerable busi- 
ness.—D. G. B. 
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Time to Show Trophy Cups 


TROPHY cups should be featured in the 

show window at this time, the season 
of football, horse shows and other Autumn 
events. In a town where the horse show 
is held one window might be devoted to 
attractive jewelry of appropriate design, 
such as horseshoe shaped scarf pins, vanity 
cases, tie racks in the shape of silver 
stirrups, watches for men and women and 
some rich pieces of diamond jewelry. A 
card in neat lettering might bear the in- 
scription 


**Horse Show Novelties.” 


In an adjoining window might be shown 
a number of trophy cups and if possible 
some souvenirs of memorable race horses. 


Bridge Party Activities Good Reminders 
PPREQUENTLY, a window display can 
be made more successful through the 
mere addition of some little novelty or sign 
that will call up the proper thought in favor 
of sales. This time of the year, with indoor 
affairs resuming activity, the jeweler can do 
well to keep in mind the popularity of bridge 
parties. The word itself if displayed in your 
windows immediately catches the attention 
of scores of passers-by who are enthusi- 
astically interested in the game. The men- 
tion of bridge party activities offers the 
jeweler an excellent sales thought to tie 
up through the means of window displays 
with pencils, prizes, calendars and even 
with interior household articles that the 
bridge party host might need. C. T. H. 


Exhibiting Shaving Accessories 
(THE need for pushing practical articles 

such as razors, pencils, watches and so 
on, is realized by the average jeweler dur- 
ing the present somewhat inactive business 
period. Now is an appropriate time to de- 
vote a window entirely to the display of 
shaving accessories such as razors, mirrors 
and associated toilet articles. A good plan 
is to lay out an attractive display and then 
include this sign, which speaks for itself, 
in the center of the window: 


Everyday Dutiee—Why Not Make Them 
Comfortable and Enjoy Life? 


What You Should Know 
pe you often find it necessary to say “I 
don’t. know,’ when a customer asks for 
information of some sort? If so, you are 
not making good. The customer who comes 
in has a right to expect you to be informed 
about your goods. You ought to be able to 
answer almost any question about the price 
or quality or usefulness of any item in the 
stock. 
This, quite naturally, calls for a study of 
the goods and the uses to which they are 
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to be put, but no man can expect to make 
good as a seller of any kind of goods with- 
out studying up on the goods. There is a 
lot to be learned about all lines of goods 
and it is study that informs you. People 
count on your knowing all about your 
goods. If you disappoint them, they do not 
regard you as a good man from whom to 
buy. You cannot become a successful seller 
of your line. 

To be compelled to say “I don’t know” in 
reply to one question about your. goods is 
to convey the impression that you are igno- 
rant about many other phases of the line. 
You cannot tell customers that you don’t 
know without making them believe that you 
are a second-rater. 

To try to bluff about your goods is to 
get found out and to be caught bluffing is 
worse than to be found ignorant. The only 
way to make people really believe that you 
know is actually to know. You can find out 
all the things you need to know if you will 
make the effort. 

No man ever gets to where he knows 
everything, but the man who learns all he 
can learn, who makes a business of learning 
his trade as well as if it were a profession, 
is going to be in a position to tell his cus- 
tomers what they want to know about any- 
thing he sells. 

And when you find that you do not know, 
you do not need to admit it in just those 
words. You can escape with an evasive an- 
swer. You can at least say “I will find 
out,” which may mean the same thing as “I 
don’t know,” but which means a good deal 
more beside. Say you will find out and 
then do it and you create a favorable im- 
pression, 

If possible you. should know all the things 
your customers want to know, but if that 
is impossible, know as‘much as you can, and 
keep learning. Your ultimate success in 
your business depends upon knowledge. You 
= nae know too much about your work. 

How I Sell Jewelry 
[ HAVE spent 15 years behind the counter 
of a well known and progressive jewelry 
store and have compiled what I think is a 
very human set of thoughts pertaining to 
salesmanship. For the benefit of younger 
salesmen, I am glad to give the creed for 
what it is worth. 
Pleasant Impressions 

I am convinced that unless a pleasant im- 
pression is made, it is impossible to_ sell 
goods or build up a paying trade. For that 
reason J give each one of my customers a 
cordial reception, a pleasant smile and a 
hearty handshake at each call. I try to 
serve them satisfactorily and make sure 
my orders are filled promptly and with 
care, so the pleasant impression I have made 
will not be disrupted, 

I must gain the confidence of my cus- 
tomers if I hope to have them long on my 
list. And I must keep this confidence. To 
do so I make it clear by words and deeds 
that I am capable of serving them to the 
best possible advantage. I make them feel 
their interest and my welfare are one and 
the same. On this solid foundation I have 
built up a wonderful line of customers: who 
know I am “on the level” always. 

Injecting Personality 
No matter how well versed customers 
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Worth Their Weight 
in Gold 


F gold would take a cutting 
edge, blades for fine knives 
would long since have been made 
from it, regardless of price. Think 
of the added value such a knife 
would have as a permanently use- 


ful and beautiful piece of jewelry! 


These very same qualities can now 
be obtained in knives of Stellite, 
and at a price much less than gold. 
Stellite not only has the rust-proof, 
non-corrosive qualities of gold, 
but cutting qualities that surpass 
the finest steel. And, unlike any 
other metal, Stellite takes a beau- 
tiful, permanent polish that for- 
ever expresses the rich, inherent 
qualities of the metal itself. 





Stellite is the ideal metal for fine 
knives, and the only cutting metal 
worthy of association with gold 
and platinum. Stellite Knives nec- 
essarily cost more than ordinary 
knives, but ¢hey are worth more! 
Leading manufacturers of fine 
knives, to whom Stellite move- 
ments are now being supplied, 
will gladly quote you prices. For 
complete information write Haynes 
Stellite Co., 30 East 42nd Street, 
New York. 


* * %*F 








Our new descriptive folder, “A 
Knife for a Thousand Years,” will 
be sent on request. 
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may be I know they welcome the injection 

of my personality into their business. If I 

can explain a new or better way of doing 

something along up-to-date lines, my sug- 
stions will be welcomed, 

I make it a point to study my customer. 
What is good for Jones is at times the re- 
yerse for Smith. I make notes of the likes 
and dislikes of all my customers and never 
forget to send a New Year’s greeting each 
year. I study trade conditions and know 
what will sell with each customer, I ama 
good . listener, although I am willing to 
spread the gospel of good will and preach 
the golden rule whenever I have the op- 
portunity. I confer with customers, but 
never without permission from the owners 
of the stores I visit. I try to be obliging, 
but not overbearing, and [ attain what I 
try for, as a rule, as you can also, 





Satisfaction 

After securing good will, as outlined 
above, I make it a point to give my cus- 
tomers satisfaction in service, merchandise 
and accommodation. I never over-unload 
or sell goods that I feel will be unsuited to 
the needs of a customer, I have but one 
price and terms. I also refrain from vul- 
garity and bombast. I aim to be a gentleman 
and develop a gentleman’s line of trade, In 
short, I sell, serve and satisfy, just as any 
first class jewelry salesman can do.—B. J, M. 


Watch the Conventions 

The number of business revival meet- 
ings planned for this year will perhaps 
exceed previous seasons owing to the 
more firm demand to carry. stimulated 
business to a better basis. Every alert 
jeweler should make it a point to be 
aware of such conventions and meetings 
arranged in his city and locality so as 
to give window displays that will, in 
addition to having local interest, also at- 
tract visiting delegates. 

If, for example an advertising conven- 
tion is held in your city, a display of 
nationally known articles carried in stock, 
perhaps even along with recognized 
magazine advertisement would gain quick 
and favorable attention. If a manufac- 
turing salesmen’s convention is in order, 
display something that will appeal to 
their interest. If the convention is one 
of business executives, a window devoted 
to a display of handy desk articles such 
as writing sets, envelope openers, calen- 
dar pad arrangements and so on would 
have noticeable interest. A good plan is 
to obtain from the manufacturers or 
hotels and halls, a list of the conventions 
booked and to then plan your window 
displays and newspaper advertising in 
advance. 3. &. 





The Usual Result 





“I heard ye were on a strike,” said Mike 
to his friend Pat. 

“T was that,” answered Pat. 

“A strike for what, Pat?” 

“For shorter hours, Mike.” 

“An’ did ye get them?” 

“Sure we did, Mike. It’s not workin’ at 
all I am now.”—Novelty News. 
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The Cost of Mail Incorrectly 
Addressed 











The Salesman Should Be Cautioned to Write Plainly 


Written Expressly for The Jewelers’ Circular 














GLANCING over the evening paper re- 

cently I came across an announcement 
to the effect that it costs Uncle Sam ap- 
proximately $5,000,000 a year to take care 
of mail improperly addressed through 
CARELESSNESS. The article went on 
to say that in Philadelphia alone 15,000 
mis-directed letters reach the Post -Office 
daily. Post offices all over the country have 
the same problem to contend with, and they 
need look for no abatement of this nuisance 
until the public has been educated up to 
the point, if such a thing is possible, where 
it will exercise more care and caution in 
addressing letters and parcels, 

In writing this article, I desire to point 
out to jewelers in particular the importance 
of seeing to it that every single piece of 
mail matter is so addressed that no room 
for doubt is left in the minds of Post 
Office employes as to the identity or ad- 
dress of the individual for whom the mail 
is intended, 


Jewelers as a class, and this includes 
manufacturing jewelers, jobbers, salesmen 
and clerks are not above criticism when it 
comes to a show down on this score, as I 
will endeavor to illustrate later on. The 
transporting of jewelry through the mails 
is fraught with more or less danger by rea- 
son of theft, or because of insecure wrap- 
ping. But: the greatest danger lies in the 
carelessness with which many letters and 
parcels are addressed. Mail matter may and 
does go astray in spite of the fact that ad- 
dresses are correctly and legibly written or 
typed. However, where care is exercised 
in this respect, losses are reduced to a 
minimum, 

Just the other day I picked up a valu- 
able parcel in a local jeweler’s establish- 
ment, ready to be taken to the Post Office, 
and addressed to Mrs. Josephine Meyers, 
Wilkes-Barre, Pa. As a matter of fact the 
correct address happened to be Mrs. 
Josephine H. Heyer, 69 South Main St,, 
Wilkes-Barre, Penna., and the change was 
accordingly made before the parcel was 
sent out. Had this parcel gotten into the 
mails as first addressed, loss of time would 
have attended its delivery, if it ever reached 
its destination at all, The reader will note 
that as the parcel was originally addressed, 
no street address was given, nor was the 
surname correctly spelled. 

‘Accuracy in the spelling of the addres- 
see’s name, the inclusion of the street ad- 
dress where possible, and the doing away 
with abbreviations all aid materially in 
lessening the labors of Post Office em- 
ployes. Suppose, for example, you ad- 
dress ‘a letter to Mr. J. A. Smith, Pitts- 
burgh, Pa. You take it for granted that 
your man Smith is so well known in Pitts- 
burgh that the spelling out of his name 
in full and the addition of the street ad- 


‘for: better’ address.” 


dress is superfluous. You do not stop to 
think that there may be in the Pittsburgh 
directory such names as Jos. A., Jacob A,, 
John A,, or Jefferson A. Smith. As a re-_ 
sult your letter may go the rounds of the 
“Smiths,” without eventually. reaching the 
proper individual at all. Like as not it 
may be returned to you marked “Returned 
Had you taken the 
trouble in the first place to address your 
letter “Jefferson A. Smith, Esq., Attorney- 
at-Law, 5779. Liberty Ave. Pittsburgh, 
Penna.,” you would have conserved the 
patience of several Post Office employes, 
as well as expedited the delivery of your 
letter, 


Too much stress cannot be brought to 
bear upon the importance of keeping mail- 
ing lists up-to-date, An acquaintance of 
mine, now a jewelry salesman, was, six 
or eight years ago, in business for himself 
as a retail hatter. At this late date he 
occasionally receives mail addressed to him 
at his former place of business. A_ local 
jeweler moved from his former. location 
about seven years ago to his present ad- 
dress, yet he, too, receives advertising liter- 
ature almost daily from manufacturers and 
jobbers of jewelry directed to his one time 
store address. There is absolutely no ex- 
cuse, aside from carelessness for such de- 
linquency, when one recalls that trade di- 
rectories are published annually giving the 
correct addresses of every jeweler of con- 
sequence in the United States. 

Suppose every one of the 25,000 or more 
jewelers in this country sent out one letter 
a day incorrectly addressed. In a week’s 
time the Post Office Department will have 
had to ferret out the whereabouts of ap- 
proximately 150,000 people. Many times 
the addressee is never located, and the 
letter costing the sender time, patience and 
money to mail eventually finds its way to 
the Dead Letter Office. 


Every jeweler who does any amount of 
circularizing through the mail should keep 
a carefully compiled mailing list of his cus- 
tomers, particularly those having charge ac- 
counts. Where a bookkeeper is employed, 
that individual is dependent upon the sales- 
men in the store for the correct names and 
addresses of any customers seeking credit. 
It takes a salesman but the fraction of a 
minute to get the full name and address of 
a customer leaving jewelry to be repaired, 
or in making out a charge slip for mer- 
chandise purchased on account. Too fre- 
quently. bookkeepers are severely —handi- 
capped in their work because of a lack of 
care or initiative on the part of a sales- 
man in the matter of getting correct names. 
In mailing monthly statements carelessness 
in this respect often causes the envelope to 
be returned to the sender marked “For 
better address” or “Name not in the di- 
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, HAWKES 


p HAWKES AMBER BONBON DISH 


y with incrusted gold border and gold plated handle 
—an article you will reorder again and again! 
N ° 

D 





This item is one of the quickest selling items in 
the entire Hawkes line. 







It is a pleasing amber shade, decorated with a 
gold border and fitted with a removable handle ° 
of plated gold. The housekeeper will find a ( 
thousand uses for it and like it better each time A 
she uses it. D 





No. 3666 
Handled Bonbon Dish, 614” 
Diameter. Mosaic Amber and 
Gold. $4.00 each, net. 





You will increase your sales—to people who 
are shopping for their own homes, as well as \\ 
those seeking gifts for others—if you order a (\ 
few of these Bonbon Dishes and display them. (\ 
The profits are large and the shipments prompt. : 
So send in your order now. ( 


T. G. Hawkes & Company |Z 


Corning, N. Y. 1 


Pacific Coast Office: 140 Geary St., San Francisco, Cal. 





























IS FERNS rr ed) 











Keen Point 


Propel and Repel 
Double Action 


Descriptive folder 
on request 








Manufecturer of 
Lingerie Clips, Buckles 
Knives, Etc. 
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rectory.” One department store in which 
1 happened some years ago to have a 
charge account sent out weekly a store 
bulletin for current bargains. Each time 
my wife made a purchase, it seemed that 
the saleslady would spell my name differ- 
ently, As a result I received every week 
no less than four or five copies of the same 
circular in the mail, This store has since 
gone into bankruptcy and if the slovenli- 
ness with which they handled charge ac- 
counts is any criterion, I am surprised they 
managed to continue in business as long 

as they did. 

Aside from the reflection cast upon the 
guilty jeweler, nothing in my estimation so 
irritates a customer as to find his or her 
name incorrectly spelled in correspondence 
sent him. He or she naturally assumes 
that their patronage is so lightly esteemed 
that the merchant has not taken the trouble 
to ascertain the correct spelling of their 
names, Customers may overlook an affront 
of this character for a time, but eventually 
their business will go to the jeweler who 
values their trade sufficiently to correctly 
address correspondence to them, 

While on the subject, a word might be 
said with reference to the correct address- 
ing of packages or boxes sent out by ex- 
press. Only recently a local jeweler sold 
a valuable clock to a party in a neighbor- 
ing city. The shipping clerk inadvertently 
addressed the box to the customer a hun- 
dred miles away from the point to which 
it shculd have been sent. After several 
weeks had elapsed, the customer wrote on 
to the jeweler asking what had become of 
his clock. It was only after careful in- 
vestigation on the part of the express com- 
pany’s agent that the real cause for the 
non-delivery of the clock was ascertained. 
Aside from the inconvenience caused the 
customer in this connection, it cost the 
jeweler an additional sum to have the ship- 
ment forwarded to the correct address. 
Had this customer shown a disposition to 
be unreasonable, he might have cancelled 
his order because of the apparently uncalled 
for delay in the forwarding of his clock. 
Not only would the jeweler then have had 
the clock on his hands, but he stood a 
chance of losing a valuable account in the 
bargain, all because of absent-mindedness 
on the part of an employe. 

While it is essential that ordinary mail 
be correctly addressed, it is even more neces- 
sary for jewelers and the subordinates to 
exercise care in the addressing of valuable 
parcels forwarded by mail or express, As 
a means of preventing errors of this kind 
from becoming too prevalent, it might be 
well for the jeweler himself, or some em- 
Ploye equally as well posted, to scrutinize 
the address on every parcel leaving the 
establishment. 

Due caution, initiative, and a fair degree 
of intelligence is expected of every Post 
Office employe, and seldom does mail go 
astray due to negligence on their part. It 
is up to the general public to co-operate, 
if the evil herein commented upon is to be 
lessened or eliminated entirely, A. S. K. 








Read all about the Horological Institute 
of America, in issue of Oct. 26. 
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How to Increase Christmas Sales® 








Emphasize “Gifts That Last” 

















VERY merchant in the United States 

has long since turned his attention to 
methods for attracting big Christmas trade. 
As he pulls on his socks in the morning he 
no longer is mind free to wonder whether 
his breakfast eggs will be soft boiled or 
fried. But seriously as he mechanically 
laces and ties his shoes he starts his day 
long pondering on how in the name of the 
great Jehovah he is going to boost his 
sales, 

He knows as you and IJ know that every 
automobile room, every drug store, every 
hardware store, every dry goods store and 
every flower store will soon be gayly 
lighted and decorated. Each of their pro- 
prietors has started his bid for Christmas 
customers. Each is doing his mightiest to 
sell the idea of coming to his particular 
place of business to make Christmas Gift 
Selections. 

And what is the jewelry store proprietor 
doing? Many are holding back being pos- 
sessed with the thought that holiday buy- 
ing will not be heavy. But it can be made 
unusually heavy for those jewelers who take 
full advantage of the present psychological 
situation, 

The financial and statistical authorities 
inform us that this holiday will see care- 
ful buyers. If that is so (and we all know 
that the reckless, carefree, senseless spender 
has gone) then we can take heart and re- 
joice because it can surely be made a 
“Gifts That Last” Christmas. 

Will John Doe give his wife an exquisite 
diamond bar pin or a string of pearls which 
will later belong to her children’s children, 
or will he give an automobile which may 
dash to ruin at some near by lamp post— 
will he give his son a reliable time piece 
or a rifle with which to accidentally shoot 
the grocer’s horse—will his daughter’s beau 
send her a companionable and worth while 
boudoir clock or a dozen roses to imme- 
diately fade and die? These things will 
be considered this Christmas because the 
careful buyer is one who invests in articles 
of permanent value, and that are without 
cost for upkeep. He is the kind of a buyer 
you like to sell. He is the man who pays 
more for a suit of clothes because it will 
wear longer and look better during it’s 
period of service. He is the man who puts 
a few dollars more into a watch with the 
knowledge that he will have an honest to 
goodness time piece, He is the buyer who 
locks for Christmas gifts with the idea of 
getting one that will be here next year and 
years after. He wants nothing perishable 
or lacking in value. You want to get that 
fellow into your store. 

It is the spirit of olden times—this care- 
ful buying spirit—the spirit that built up 
heirlooms. It brought me and thousands 
of other folks silverware that has been 
handed down several generations—diamonds 
and pearls that have given joy to grand- 


*By Sherman Amsden, advertising manager, the 
Norris Alister-Ball Co. 


mether, mother and grandchild. And you 
may be sure that I have a great deal of 
pride in showing jewelry articles that my 
grand-parents left me. Other folks I know 
do. too. These things now have a value 
far exceeding their original cost. And as 
I have been taught the value of buying 
gifts that last, so have others been taught, 
but even so, they must be continually re- 
minded, and the new generation must be 
carefully taught. 

To prove how wide spread is the senti- 
mental attachment to gifts that last, you 
have only to turn to the lost and found 
columns in your daily paper. Read where 
rewards are offered for the return of ar- 
ticles treasured for ownership, not because 
of the intrinsic value but because of senti- 
mental attachment and association, 

So there is no denying that these times, 
the times of the careful calculating buyer, 
are the times for the jeweler to advertise 
as he has never advertised before. Propa- 
ganda to pat the careful buyer on the back 
to subtly encourage him in the wisdom of 
his wzy—the way that leads to the jewelry 
store. Rather should we advertise to the 
situation or at least do some of this kind 
of advertising than to devote all our space 
to picturing and describing merchandise. 
Promote not one particular item but the 
idea of “Gifts That Last.” This can be 
done effectively, not with high sounding 
phrases but with plain, simple and homely 
expressions of human facts. 

I do believe, however, that a few adver- 
tisements devoted to Gift Suggestions and 
particularly to a Gift List showing what 
$1.00 will buy, what $5.00 will buy, etc., 
will have a beneficial effect, as there un- 
doubtedly are many people who unthinkingly 
associate the jewelry store with only costly 
things, 

There is no one thing that the retail 
jeweler can better do right now in the way 
of direct mail work than to provide his 
customers with literature which shows the 
possibility of his store as a selection point 
from which to start with his or her shop- 
ping list. From the standpoint of the stores 
in the towns where small stocks are car- 
ried, this may seem impractical. It might 
occur to many that a booklet of gifts could 
only be supplied by the larger stores. This 
is not the case, for in this instance the re- 
tailer in smaller cities has only to fall 
back in his wholesaler’s catalog to support 
his stock. He is at liberty to suggest to 
his customers the purchase of any gift 
which appears in his catalog which he in 
turn can buy and deliver after his cus- 
tomer has made the selection. 

There are also at the disposal of the 
retail jeweler neat gift suggestion booklets 
this year, which are furnished to re- 
tailers free of cost with the exception of 
imprinting the local jeweler’s name, The 
booklet is divided in gift sections for men, 
boys, women, girls, home, bride and groom, 

(Continued on page 159.) 
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PYREX 


The rent-paying line 


The diamond demand may be 
———” 


—The Pearl call feeble 
—The Jewelry line lame— 


But PYREX, the ever-useful, 
the ever-beautiful—the ever- 
appropriate is always a selling 
attraction. A richly-set table 
decorated with 


Pyrex in mountings 
White Pyrex 
Iridescent Pyrex 
Engraved Pyrex 


always presents an irresistible 
magnet. 





Transparent Ovenware 


P.S. Ask about the 50 new designs 
in. plain golden-hued Pyrex—de- 
signs so unique, so practical, so at- 
tractive that they will create de- 
mand on sight—so beautiful they 
belong in the Jewelry Store. 


Pyrex Sales Division 


Corning Glass Works 


Originators and Patentees of Transparent 
Ovenware 


Corning, N. Y. 


711 Tioga Ave., 











This year people will buy many fountain 
pens during the holiday season. The 
dealer who offers his customers the most 
dependable pen will make the most profit, 


“AA” Fountain Pens 


are both dependable and profitable, 
They have satisfied users for over 
twenty years, during which time no de- 
vice has ever been found to surpass the 
extremely simple self-filling mechanism 
of the “AA.” First in the field twenty 
years ago, first in the field today, 
“AA” Self-Filling Fountain Pens mean 
profit for you. 


Filled by a mere twist of the wrist. 


Write for holiday assortments, prices and 
illustrated literature 


® Modern Pen Company 
533 Canal Street New York City 






































Our New Onyx Rings 











Davidson 
New York City 


Henry 
51 Maiden Lane 


Wholesale Jeweler and 





Jobber of Watches 


Write for samples of our new Onyx Rings, also 

a selection package of 18Kt. Belais Rings, 

Brooches, Scarf Pins, Lavallieres, Earrings aod 
Waldemar Chains 


Complete line of 10 Kt. 14 Kt. and 18 Kt. Wedding and 
Signet Rings. Also Gold and Filled Cases and 


erican Movements and Watches. 











Prompt attention to all special orders 


— 
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Practical Publicity for the Retailer. 





Written Expressly for The Jewelers’ Circular by Robert Francis Nattan 
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Following Up the Watch Sales by Letter 
[? is not enough to sell a watch and “for- 
get it”—at least not in the jewelry busi- 
ness. Prestige is built up or maintained 
by showing an interest in the customer after 
the sale. Arthur R. Price & Co., West- 
field, Mass., follow up their sales and con- 
vince the customer that they have his or 
her interest at heart. In a recent com- 
munication this firm says: 
Gentlemen : 
“We are enclosing copies of letters which 
we have sent out to different customers who 
have purchased watches from us during the 
last two or three years. You will note in 
one letter that sometimes we purchased 
watches which to our knowledge were sup- 
posed to be good, but proved unsatisfactory. 
We have sent a letter to customers who 
bought watches which proved to be unsatis- 
factory and have received much favorable 
comment together with several good propo- 


sitions for trading in the watches for bet- 


ter and more expensive ones. 

“Another letter was sent to people who 
purchased what we know to be a good 
watch, and in most every case they have 
returned the watch to us to be overhauled 
and put in good condition, as most all of 
these sales were made over a year ago. 

“Perhaps this idea is old but at any rate, 
we have had such good results with it, we 
thought that perhaps others could use it to 
the same advantage.” 

Here are the letters: 





SILVER for GIFTS 


Furl fbeauty—of* 
meverware is the gift of utility—of beauty—o 
distinction—of individuality —of permanence. 


2 pitcher, 





A gitt of silverware, whether 
adish or a complete servi 
carefully selected and extensive 
it a message of thoughtful care 


n trom our 






ck, carries with 


nits purchase. 





With one of the most complete stocks in the 
‘0 which ts added exper- 


country to chose 
yn if you wish tt, we offer 


ienctd counsel in s ; 

¢ 
every facility for the advantageous selection of 
a gift in silverchac will satisfy every requirement. 


SPAULDING & CO. 


GOLDSMITHS SILVERSMITHS JEWELERS 
Michigan Boulevard at Van Buren Street : CHICAGO 
Pars. 23 Rue De La Paix 














No. 1, 
“Dear Sir: 
“Sometime ago we sold you a 15 
jewel watch, During the war, we 





ULE. 


r baa) 
nty Modern Mounting | 
Conceptions Artfully 

Expressing the Mode - 

‘In résponse to fashion’s 
decree our platinumsmiths 
have created many clfarm- 
-ing mountings for dia- 
monds that, gracefully 
lend distinction to one’s 
toilette. The modest soli- 
taire attracts attention by 
the infinite variety of un- 

5 usual platinum mountings 
Es in these collections. 
e 


It's Always a Pleasure to Show You. 





THE 
ERNSTING CO. 
Hallmark Jewelers * 


.915 Fifth Street 
“The ‘Store of Dependability” 





FASHIONABLE MOUNTINGS WELL ADVERTISED 


were compelled at different times to 
buy watches which to our knowledge 
were good watches. Some of these 
watches have not proved satisfactory 





PERSONAL SILVER 


[ HE universal popularity of personal silver is 
neither vagrant chance nor empty custom. 
The refined beauty of the 








netal itself; the 
authority added by tight design and the char- 
acter by fine workmanship; the variety of choice 
offered by its many forms all contribute to its 
well founded pre-eminence for Personal use. 
How intimately one’s life blends into the per- 
sonal silver—the kind of silver the very look 
of which expresses your personality. Surround 
yourself with its charm and beauty. Enjoy it 


day oy day. 


We shall be pleased to show you many charming 
things for personal use. 


SPAULDING & CO. 


GOLDSMITHS SILVERSMITHS JEWELERS 
Michigan Boulevard at Van Buren Street + CHICAGO 


Paris: 23 Rue De La Paix 
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and it is our desire to have every 
watch which we sell give good serv- 
ice. 

“Now that times have changed, and 
we are able to secure our own good 
line of watches, which we know to be 
perfectly satisfactory. If, for any rea- 
son, the watch which we sold you 
has not proved satisfactory, we will 
deem it a pleasure for you to bring it 
in to us, telling us what the trouble 
is, and we will make some effort to 
give you either a new movement; or 
have your watch put in satisfactory 
condition. 

“This does not apply to watches that 
have become dirty or damaged, due to 
no fault of ours or the manufacturer, 
but simply is meant for people who 
have bought a watch from us, and 
are skeptical about returning it to us. 

“The reason we-are doing this is 
that we wish to have no dissatisfied 
customers, and we want everybody to 
enjoy the watch which was bought 
from us. 

“Thanking you for your patronage, 
we remain, 

“Very truly yours, 


“ARTHUR R. PRICE & CO. 





No, 2. 
“Dear Sir: 

“Sometime ago you purchased from 
us a 15-jewel wrist watch in a 20-year 
case, 

“It is our utmost desire that every 
customer of ours is thoroughly satis- 
fied with a purchase. 

“If, for any reason, the watch is not 
giving good service, we will deem it a 
pleasure if you return it to us. 

“This does not apply in any way to 
watches which have become dirty or 
damaged in any way, which of course, 
is no fault of ours or the manufac- 
turer. 

“We are very anxious that everyone 
who purchased a watch from us 
should receive the service which he 
or she expected at the time of pur- 








‘Che 
FAMILY SILVER 


HE economy of buying Sterling Silver is 
obvious. One has only to divide the reason. 
able first cost by the years of service to prove 
the saying: “The bese is always the cheapest.” 





A wealth of sentiment is crowded into the Family 
Silver. It stores up association upon association,. 
daily becoming richer in sentiment for your later 
years and for those whe will prize it after you. 
for your sake and its own. 


It will be a pleasure to us to show you Silver. 
ware which you would be happy to own or 
satisfied to give. 


SPAULDING & CO. 


GOLDSMITHS SILVERSMITHS JEWELERS 
Michigan Boulevard at Van Buren Street : CHICAGO 


Pars: 25 Rue De Las Pass 
‘ ~ 








THREE OF A CONVINCING SERIES OF ADVERTISEMENTS BY THESE WELL-KNOWN CHICAGO JEWLERS 
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Full Size Newspaper Cut 
Ask for No. J116 


Write for free newspaper cut service 


Buffalo Jewelry Mfg. Co., Inc. 


“The Mail Order House” 
Brisbane Building Buffalo, N. Y. 
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Faber Wardrobe Trunk 


SALESMEN’S TRAVELING 
EQUIPMENT 


“Built for Service” 





Agents for 


“FABER UTICA” TRUNKS 
Rueckert Manufacturing Co. 


Providence, R. I. 
9-13 Maiden Lane 717 Market St. 
New York San Francisco 



































GREATEST es 
BARGAIN 


EVER > Gi 


OFFERED i: 
Ul 


No. 3002X—“Le-Flis” §& 
Power Genuine Prism Bi- 
socular, French Make, very 
powerful, extra fine qual- 
ity thruout — retail value 
$45.00. Our nin 816" 





rN ee 
No. 3003X—Guaranteed 10K. Gold Filled Cable Temple Spectacles 
fitted with O-Eye size Periscopic Convex lenses; all 80 
SE ND, BP GRR c co cccccnccccdcceccccccccceeescneseess 


NEW ERA OPTICAL CO. 


Write for Catalog and Save Money. 
123 W. Madison St. CHICAGO 


Special Announcement 


STEIN & CO., formerly 36.W. Randolph St., have 
removed to the 15th floor of the Masonic Temple, 
where they have purchased the business and fac- 
tory of the Artistic Jewelry Co. With enlarged 
facilities we will continue to manufacture Gold 
and Platinum Diamond Mountings and do manu- 
facturing and repairing for the trade. 


STEIN & CO. 
159 N. State St. Chicago 











Nickel American Made 
Watches and Alarm Clocks 


at Reduced Prices. 


In lots of 50, Each..... $0.82 16 
Smaller quantities, Each.. 0.85 
Be sure you see our catalog No. 54 
before placing your holiday order.—it’s 
chuck full of bargains. Reduced prices | 
on watches, clocks, jewelry, silver- 
ware, phonographs, Oneida Commun- 
ity, cut glass, manicure sets, toilet 
sets, smoker sets, etc. Ready for 
mailing about Oct. 15th. 


JOSEPH HAGN COMPANY ‘ y/ 
223-225 West Madison Street >. a 

Dept. J.C. p 
CHICAGO, ILL. 
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THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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Retail Advertising Department. 
Tae and is well pleased with the 


article bought. 
“Very truly yours, 





Wise Diamond Selling 
RUTH in diamond selling is what 
builds prestige in the jewelry business. 
When the people in your neighborhood 
have learned to place confidence in you 
because of your constant custom to sell 
only diamonds that can be readily 
turned into cash, you are in an enviable 





Wise People Are Willing to 
Pay a High Price for a Good 
Diamond 


F you prefer cheapness to excellent 

quality in diamonds, you may find 
bargains, if you are an expert in dia- 
monds; but you cannot find it in my 
establishment, because I do not handle 
inferior stones, 

If, however, you fancy high 
quality, you will be surprised at my 
splendid selection of the most beauti- 
ful sparkling diamonds. 

Heavy expert fees are saved, as the 
diamonds are personally _ selected, 
based on many years’ experience in 
doing business. 

My diamond business started to 
grow at the moment I stopped selling 
inferior stones. This experience taught 
me that the public is willing to pay 
a good and reasonable price for a fine 
quality, because they know the real in- 
vestment value of this precious gem is 
everlasting. Any article like a good 
hat, dress, silk skirt is counted under 
luxuries. They have an end, wear out 
and go out of style. But a good dia- 
mond is a real investment—it is not 
a luxury. The luster and value is 
‘everlasting. Like a painting by 
Raphael or Rubens, their value in- 
creases with age. Twenty years ago 
a good sized diamond could be bought 
for $100. This same size would cost 
$700 today. Next year, $1,000. The 
prices have stood firm in every panic- 
stricken period. 


SSS 


position as a merchant in your home town, 
or in your neighborhood. A piece of copy 
that savors of such honest dealing is given 
below. It was used by a retailer in a 
city where there is great competition, but 
where he has succeeded in building up a 
very large business, most of which consists 
of diamonds. The copy read somewhat as 
the above. 

If you haven’t the public’s confidence 
today, you cannot do much. You might 
as well get out of business, especially if 
you are a~jeweler. Confidence-inspiring 
copy backed by honest dealing and enter- 
prise, marks the advertising of a _ well 
known Newark, N. J., jeweler who has 
been in business many years and built up 
a large patronage. Recent copy used by 
him, which by the way, is generally accom- 
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panied by a half tone showing his picture, 
follows: 





FAITH 


It is of no special credit to us when 
we guarantee satisfaction. 


Through our 45 years of experience 
in every detail of the Diamond, Jewelry 
and Watch line, it has taught us to 
use the best materials and quality, 
and so we have been growing from 
a small beginning to a concern which 
has given true service to three genera- 
tions of satisfied customers. 

It has become our second nature to 
keep faith to serve the fourth genera- 
tion. 


Our Diamond Stock 


is in splendid condition in reference 
to quality, selection and reasonableness. 

We confess that there are no bar- 
gains in good Diamonds. They are 
all in firm hands and don’t need to be 
thrown into the market as certain 
goods that may be out of style and 
worthless. On the contrary, good 
Diamonds are getting scarce and are a 
good investment—better than any stock. 
In financial hard times, when money is 
scarce, the market value of good 
Diamonds is not lower, except by 
forced sale, and it brings better returns 
than any stock on the market. 

Let Bertl be your counselor in 
Diamonds and you are surely pro- 
tected. 


NORBERT BERTL 


The Popular Jeweler and Diamond 
Expert 











Neat Cards for Direct Advertising 
T° strengthen the newspaper advertising, 

direct advertising in keeping with the 
firm’s established policy will be found very 
helpful. The jeweler may secure neat 
cards engraved on a fine quality of sub- 
stantial parchment paper, 6% inches by 
3% inches, and suitable for different occa- 
sions during the year. The cards are pro- 
curable in any kind of an assortment de- 
sired. Any intelligent clerk, during his 
leisure moments, can handle a campaign 
of this sort. 

He might keep a card system or record 
of the prospects to whom follow-up matter 
may be sent. In some instances, a personal 
interview will probably be the best follow- 
up. The cards are beautifully engraved 
from a steel die. Some are printed in two 
colors and some in three colors. They are 
embellished by artistic and daintily designed 
illustrations in keeping with the occasion. 
Copy used on some of them is as follows: 


Your Fraternal Emblem 


Full pride and satisfaction in the 
possession of a fraternal emblem that 
reflects good taste is assured in our 
exclusive line. Your acquaintance 
with the rare craftsmanship in these 
fraternal rings, fobs, pins, buttons, etc., 
is cordially invited, 
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For the Bride and. Bride Elect 


We show a collection of expressive 
gift requisites of more than ordinary 
permanence that are not to be found 
in casual shopping. We will be proud 
to acquaint you with the excellence of 
this offering. 

Our exhibition of holiday gift 
requisites of more than usual beauty 
and. permanence is now on display. We 
suggest you see this superb collection 
of properly priced gift material before 
the Christmas rush sets in, 


Congratulations 


May all the blessings which the 
human heart enjoys shine brightly for 
mother and baby. 
For the new baby we have dainty 
lockets, bracelets, rings, bar-pins and 
sundry other exquisite articles of 
quality that entrance even wee baby 
with their brightness and which, as 
time progresses, become “heirlooms of 
babydays,” so rich in sentiment to 
mother, 
How to Refute Damaging Statements 

An advertisement published a short time 
ago by a concern in Kansas City, Mo., 
advertising week-end “bargains” made some 
statements which investigation has proven to 
be misleading as evidenced by the accom- 





December Sales 
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panying figures secured by the writer some 
time ago. This advertiser said: 

“The exclusive jeweler who does business 
at Christmas time only, must make enough 
in that one month to carry him for the en- 
tire twelve and when you purchase a watch 
or diamond from him, a large part of that 
purchase price is necessarily represented in 
high rents and overhead which do you no 
good.” 

Ten or 15 years ago this statement might 
apply in many cases but modern merchan- 
dising efforts and better advertising have 
enabled the progressive retail jeweler to 
distribute his sales over the 12 months of 
the year more evenly. The writer is 
clearly unaware of the progress made in the 
jewelry industry. When these figures were 
prepared, the thought occurred that perhaps 
sometime a charge similar to this would be 
made. The service of this. investigation to 
the retail jewelers of America, is, therefore, 
manifest as it is shining evidence in 
rebuttal of charges which, otherwise might 
go unrefuted in a conclusive way. 
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FOR FINE WATCHES 


When the name in the case 


is Wadsworth 


The name Wadsworth in a watch case has come to be 
more than simply the insignia of the maker. 


It is the symbol of the highest artistry in watch case 
making. 

It marks the case as one unexcelled in beauty of line, in 
exactness of fit, in sturdiness of construction. 


Wadsworth national advertising in The Saturday Eve- 
ning Post, Vogue and the American Magazine has made 
the name Wadsworth supreme in the minds of your 
prospective watch buyers. To them it is synonymous with 
correct design, with the finest in material and work- 
manship. 


You will profit by this prestige—if you handle 
Wadsworth cases. 


THE WADSWORTH WATCH CASE CO., DAYTON, KY. 


Makers of Watch Cases Exclusiely 


OFFICES: 
New York Chicago . San Francisco 
17 Maiden Lane 31 N. State St. 150 Post St. 
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Written expressly for The Jewelers’ Circular by Lester B. Pratt 








AutnHor’s NotE—Realizing that there is a scarc- 
ity of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ered as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as _ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are ‘‘old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of Oct. 5) 


QvueEsTIon.—Let us assume that it is re- 
quired to make a winding pinion, also a 
winding and setting clutch to match the 
winding pinion. This is a type of winding 
and setting mechanism that is used on many 
modern watches, but we are not always 
able to obtain such parts for imported 
movements, hence the advantage of being 
able to make the required parts on short 
notice. We will assume that the winding 
pinion has a peculiar shaped tooth on the 
edge that meshes with the main winding 
wheel. This shape of tooth is known as a 
“wolf tooth.’ The teeth on the end of the 
winding pinion are ratchet shape teeth 
similar in shape to the teeth of ratchet 
wheels in key winders. One end of the 
winding and setting clutch has ratchet 
shaped teeth to fit into the teeth of the 
winding pinion, while the opposite end has 
the regular epicycloidal teeth to mesh into 
the inter-setting wheel. What type of cut- 
ters are required for making the above 
pinion and clutch? 

ANSWER.—Considering the winding pin- 
ion; the “wolf tooth” may be formed on a 


cutter blank in the same manner previous- 
ly described for obtaining tooth curves. 
All we need to do is to harden the old 
pinion, insert it in our holder and use it 
as a forming tool to reproduce the tooth 
curve. In selecting a blank for this cutter, 
we find that 1/16 of an inch is ample for 
thickness and the diameter may be the 








Pie) 53. 


same as our regular line of cutters, which 
is ¥ of an inch. The top or cutting edge 
of the forming tool must be set exactly “on 
the line of centers” in order to reproduce 
the correct curve. The angle of the ratchet 
teeth on the end of the winding pinions is 
usually 30° but we may determine it exact- 
ly for any particular pinion by careful 
examination, As the diameter of the wind- 
ing pinion is usually less than three-six- 
teenths of an inch it is impossible to cut 
them with the regular size pinion cutters. 
Consequently, we must use a very small 



































cutter for such tteth. We find that such 
cutters should be about % of an inch in 
diameter. 

It should be understood, that in cutting 
the ratchet teeth on these pinions, we drive 
the cutter straight across the end of the 
blank. Obviously, if we used a regular 
pinion cutter of 54 of an inch in diameter, 
and cut a full tooth on the end of the 
blank, we would also cut into the opposite 
side of the blank and of course, ruin the 


blank, as far as making a good pinion is 
concerned. With a pinion cutter % of an 
inch in diameter, we may cut a full tooth 
in the blank, without the risk of cutting in- 
to the opposite side. Fig. 53 shows a 30° 
pinion cutter that is suitable for cutting 
such very small pinions directly across the 
end of the blank, 

It will be observed that we cannot use 
such a cutter in connection with our regu- 
lar wheel and pinion cutting attachment; 
later on, we shall describe an attachment 
that will enable us to use cutters of this 


type. 

QuesTion—How shall we proceed to 
make the very small pinion cutter blank? 

ANSWER.—Onur first consideration will be 
to select suitable stock for the cutter blank. 
We find that Stub’s steel rod % of an 
inch in diameter is quite suitable for this 
purpose. The length of the blank should 
be about one and one-half inches. We 
may determine the angle of the ratchet 
tooth we wish to duplicate by making a 
careful examination of the old tooth, al- 
though when we are making the winding 
pinion and the winding and setting clutch 
to match, we may accept the 30° angle as 
a working basis and make our cutter for 
this angle. The cutter blank should be 
gripped in a wire chuck, then the slide 
rest should be fitted with a round nosed 
turning tool and the slide rest should be 
set to 15° in order to turn the blank to 
the required 30°, Then we shall proceed 
to turn the blank to the required angle, 
making the cut extend about one-quarter 
of an inch from the end of the blank. 
Next, we shall set the slide rest to 15° 
on the opposite side of 0 and finish the 
cut, which will produce a very shallow V 
on the end of our cutter blank. This will 
provide the approximate clearance for our 
large cutter when we mill the teeth in the 
cutter blank, as the 54 cutter will obvious- 
ly cut its circle at the end of the 30° 
angle, 

QuesTion.—How many 


teeth are re- 
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V.T.F. WATCH GLASSES 


IN LINE WITH THE TIMES, V.T.F. WATCH 
GLASS PRICES HAVE BEEN REDUCED, 
AND YOUR JOBBER WILL UPON REQUEST 
QUOTE THESE AND BE PREPARED TO EX- 
ECUTE YOUR ORDERS, AS A FULL STOCK 
OF ALL SIZES AND KINDS IS NOW AVAILABLE. 


IT IS SUGGESTED, IN VIEW OF THE 
ANTICIPATED INCREASE IN DUTY UNDER 
THE NEW TARIFF WHICH WILL THEN NECES- 
SITATE ADVANCING PRICES, THAT YOU AN- 
TICIPATE YOUR REQUIREMENTS IN V.T.F. 
WATCH GLASSES, AS FAR AHEAD AS 
POSSIBLE. 


HAMMEL, RIGLANDER & Co. 
SOLE IMPORTERS NEW YORK, U.S.A. 








November 2, 192, 
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d in a cutter of this type and how 


ire é 
. proceed to mill out the tooth 


shall we 


? 
spaces? ‘ ° 
Mxswer—It a cutter of this size, we 


fnd that 15 teeth gives us a very substan- 
tial tool. 15 teeth cut on a blank of % 
of an inch in diameter, produces a very 
fine pitch cutter, which cuts very rapidly 
and with very little vibration. It is espe- 
cially adapted for cutting the very small 
pinions we wish to make, where the vibra- 
tion must necessarily be reduced to a 
minimum. For milling out the tooth spaces 
in a cutter blank of this type, we shall re- 
quire a 30° angle cutter, 5% of an inch in 
diameter. It will be recalled that we made 
such a cutter in our original lot of pinion 
cutters and we may make good use of it 
in this case. Our first consideration will 
be to set up the index plate with the index 
latch in the 15 hole circle. Then we shall 
grip the cutter blank in the wire chuck. 
Next, our 5 pinion cutter should be 
mounted in the pinion cutting attachment 
and adjusted so that the top face of the 
cutter is exactly “on the line of centers.” 
Then the slide rest should be set at an 
angle of 30° just as we set it for turning 
the blank. In milling out the tooth spaces 
on such a small blank, we must appreciate 
the fact that the stock is very small and 
we cannot take any heavy cuts on same. 
Consequently, in making the first cut, we 
must be very careful to take a light cut; 
just barely enough to bite. into the stock, 
After we cut out two or three spaces, we 
may examine the blank to determine if a 
ful! tooth has been cut. Assuming that 
this point has been properly determined, 
then we may proceed to mill out all of the 
tooth spaces, 

Now, it will be observed, that in making 
these cuts, we drive the cutter into the 
blank the required distance, then back it 
out. The stopping point or the end of the 
cut will be a circle conforming to the 
diameter of our pinion cutter, which, in this 
case is 54 of an inch in diameter. It is 
quite obvious, that in order to make a 
cutter of nice appearance, we should have 
some means of making these end cuts end 
at exactly the same point on each tooth. 

Some of the slide rests are provided with 
stops that are especially suitable for just 
such work as we are doing on our pinion 
cutter. With such a stop, it is very simple 
matter to set it at a certain point so that 
the cutter will travel the required distance. 
This makes the tooth spaces all of uni- 
form length, which is very desirable, for 
at least two reasons; neat appearance of 
the cutter and elimination of distortion 
when hardening the cutter. There is some 
risk of distortion in hardening a cutter of 
this type in any case, but most of the risk 
is eliminated if we make all of the tooth 
spaces uniform. 


Question.—How shall we proceed to 
make an adjustable stop that may be quick- 
ly applied to any slide rest? 

Answer.—An adjustable stop is a very 
simple attachment to make and every work- 
man who uses a slide rest should have one, 
as it is useful for such a variety of op- 
erations. Fig, 54 shows a plan view of a 
suitable stop. It may be made of either 
brass or soft steel, but we prefer to make 
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Importance of Watch Inspection as 
Applied to Safe Operation 
of Railroads 











Address Delivered by Webb C. Ball, Cleveland, O., Before the Conference of the Horological 
Institute of America, Held in Washington, D. C., Oct. 20, 21 














(Continued from issue of October 26) 


NASMUCH as the effectiveness of this 

inspection system depends upon the con- 
stant and intelligent co-operation of railroad 
officials, trainmen and watch inspectors, it 
is with pleasure that I here record an in- 
stance evidencing this support on the part 
of the trainmen. An interesting case of 
such co-operation recently occurred when 
an engineer in one of our large cities dis- 
covered that the loaner watch a companion 
was carrying, was his old discarded watch, 
which he had traded in to the inspector, He 
immediately made special efforts to collect 
a number of such watches as evidence 
against the unscrupulous inspector and sub- 
mitted the same through their Brotherhood 
Grand Officers to the general time Inspector. 
This was good proof of the co-operation 
that assures safety and success of the time 
inspection service. The case in question 
was referred to our office and the unreliable 
inpector was immediately dismissed. 

What are some of the results of the serv- 
ice as developed and now enforced on our 
railroads? Its effect is well known in 
making safe and possible our fast mail serv- 
ice and limited express trains. Wrecks are 
fortunately very few when we consider the 
vastness of our railroads and the large 
number of daily fast trains. A study of 
wrecks reveals the gratifying facts that 
few are due to defective time pieces. When 
the government took over the railroads dur- 
ing the war, the director general immedi- 
ately set out to simplify and standardize 
equipment and methods. The instructions 
as applied to the time service and standard 
watches were not changed in any way what- 
ever, except to demand a stricter observance 
of the rules and to simplify the same 
through the reduction of the schedule for 
new standard watches. 

Today railroad time and railroad watches 
are recogriized as standard wherever safety 
er any other consideration requires accuracy 
in time. Throughout the United States, 
the banker, the business man, the lawyer 
and the manufacturer go to the jeweler 
and ask for railroad standard watches— 
they want the best. The average person 
will ask the railroad man for the right 
time and accepts the time given with full 
assurance as to its correctness. Railroad 
standard watches received a tribute during 
the war that should not pass unrecorded. 
When General Wood returned from 
France, he brought back word from Gen- 
eral Pershing that our officers were not 
equipped with satisfactory watches in spite 
of the fact that extreme accuracy in timing 
the advance of the infantry during the 
“barrage fire’ was essential for safe-guard- 
ing the lives of our men. 

The convenience and fashion of the wrist 


watch had unfortunately made its appeal 
to our officers at the sacrifice of correct 
time. The outcome of the recommendation 
of the general was that we were called upon 
to help meet the situation by visiting many 
of our cantonments and we had the satis- 
faction of providing more than 15,000 of- 
ficers with American made standard watches 
and these watches were turned over to our 
soldier boys at manufacturers’ prices as a 
contribution toward winning the war. 

The effect of railroad watch inspection 
on the manufacture of watches has already 
been referred to. During the last fifteen 
years rivalry among the watch manufac- 
turers has improved their products at least 
50 per cent and this business rivalry has 
been characterized by most general co-op- 
eration on their part in meeting the needs 
of the railroads. 


Mention should be made of the co-opera- 
tion given by retail jewelers and watch 
dealers who almost without exception have 
acquainted themselves with the requirements 
of time service and railroad watch inspection 
and have met the same on a fair co-oper- 
ative spirit in their business dealings with 
railroad men. 


For the purpose of perpetuating and 
further improving the safety and standard- 
ization of watch inspection and the admin- 
istration of the time service, “The Official 
Bureau of Railroad Time Service” was 
chartered in the United States and Canada 
in 1918. This Bureau has its principal ad- 
ministrative office in Cleveland with 
branches in Chicago, San Francisco and 
Winnipeg and has a present organization 
of about sixty people schooled in this work. 
What this bureau intends to accomplish can 
best be given by quoting verbatim the third 
article of its charter: 

“The purpose for which said Bureau is 
formed is not for profit or any merchan- 
dising whatsoever, but to reduce the ele- 


ment of danger in the operation of 
railroads caused by inaccurate time- 
pieces, and to increase the factor of 


safety to the public by general supervision 
of the standard time-pieces necessary to the 
safe and efficient operation of the railroads; 
to keep records of the performance of said 
time pieces under standard forms and uni- 
form rule and regulations; to appoint and 
educate local watch inspectors for the pur- 
pose of inspecting and caring for the stand- 
ard watches of railroad men, and the stand- 
ard clocks of the railroad companies; to see 
that such watches and clocks are properly 
inspected; to make and maintain a standard 
system of watch and clock rating and reg- 
ulation for railroad men and railroad com- 
panies and in general to exercise careful 
supervision of railroad time service.” 

This Bureau is governed by a board of 
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Set No. 
Set No. 
Set No. 
Set No. 
Set No. 
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Set No. 
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Set No. 
Set No. 


SUSSFELD, LORSCH & SCHIMMEL, Importers 


. 300 contains 12 dozen Roller Jewels 
. 301 contains 4 dozen Clutch and Transmission Ratchets 
302 contains 4 dozen Hour and Minute Hands 
303 contains 6 dozen Click and Setting Springs 
305 contains 12 dozen Case Screws 
306 contains 12 dozen Mainsprings 
307 contains 6 dozen Hairsprings, Colleted 
309 contains 4 dozen Balance Staffs 
310 contains 6 dozen Ratchet Wheel Screws 
311 contains 6 dozen Crown Wheel Screws 
313 contains 4 dozen Pendant Set Levers and Screws 
314 contains 2 dozen Garnet Pallet Stones 
315 contains 2 dozen Ruby Pallet Stones 


FOR SALE BY JOBBERS 


153 WEST 23rd ST., NEW YORK 
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five trustees who serve from three to five 


Te, tentell, baseball and other forms of 
sport, we admire the excellence of effective 
team work, In this team work every player 
is within hearing and seeing distance of 
his fellows, but far greater than this is 
the national team work of our railroads 
where thousands upon thousands of railroad 
men, thousands and thousands of miles 
apart, are working together day and night 
in absolute co-operation by virtue of stand- 
ard clocks and standard watches upon 
which they rely for correct information as 
to how their fellow workers in this great 
national team work are keeping step, and 
thus faithfully and loyally performing each 
man his part in safe-guarding human lives 
and valuable property in meeting the very 
necessary railroad transportation require- 
ments .of social and business traffic. 


[THE END] 
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it of soft steel as it is practically as easy 
to make and steel makes a more substantial 
tool. The stock should be 3/16 of an inch 
in thickness, The length may be about 34 
of an inch and the width about % inch. 
Either of these measurements may be varied 
to suit the slide rest it is made to fit. 
The slot at A should be sawed out to fit 
loosely over the thin part of the dovetail 
as shown in Fig. 55. 

Referring to Fig. 54, B is a small set 
screw used for securing the stop to the 


‘\ eos 


Fic. 55 
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— 


slide rest. C is a long adjusting screw 
with a knurled head. The adjusting screw 
should be about 1%4 inches in length and 
the thread should be % x 40. After thé 
hole is tapped in the frame, the screw 
should be cut to fit rather close. The 
proper fit is obtained when we can just 
barely turn the screw with the knurled 
head by hand. Then the vibration of the 
cutter, when it is in action, will not cause 
the screw to move, 

The screw C should be made of Stub’s 
steel and the head should be 4 x % and 
knurled to facilitate turning by hand. It 
is not necessary to harden. The set screw 
should be made with a flush head and a 
cone point and hardened, It may also be 
made ™ x 40 threads. When the stop is 
applied to the slide rest, it should be set 
against the under side of the dovetail as 
showr in Fig. 55. After the set screw B 
has located the seat it should be “spotted,” 
i. e., a small hole drilled into the under 
side of the slide to engage the set screw 
B. This hole should be about half the 
diameter of the cone point of the set screw 
and serves to locate the stop and hold it 
securely in position. The completed stop 
should be nicely polished and all sharp 
corners removed. 

(To be continued) 
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Preliminary Work —_— on Analysis of 
the Watchmaker’s Occupation 








Paper Read by C. F. Klinefelter, Federal Agent for Trade and Industrial Education, Federal 
Board for Vocational Education 

















| oe laying out the preliminary work in 
connection with conducting this analysis, 
it was found that there are certain natural 
subdivisions in the trade or occupation. 
These subdivisions arrange themselves natur- 
ally into separate and independent blocks or 
groups. A store may hire a man for his 
ability to do competent work in one block 
only, or it may seek a “combination” man 
who is able to do satisfactory work in two 
or more blocks. The blocks or subdivisions 
of the trade, as they have arranged them- 
selves in making this investigation are: 
{ Clock Repairing 
1 { Watch Repairing 
| Watch Adjusting 
2 § Jewelry Repairing 
U Stone Setting 
3 Engraving 
4 Selling 
The preliminary work so far done has 
been on the first block listed. For purposes 
of illustration a list of some twenty-five type 
jobs in clock repairing are appended, and an 
analysis of ihe nrst seven. 


CLOCK REPAIRING 


Type Job—Removing works 
spring alarm clock from case. 

Type Job—Removing works of pendulum 
striking spring clock from case. 

Type Job—Removing works of pendulum 
weight clock from case. 

Type Job—Testing moveruent of plain 
spring clock for wear, etc. 

Type Job—Testing movement of pendulum 
striking clock for wear, etc. 

Type Job—Cleaning clock, partial disas- 
‘sembly. ; 

Type Job—Cleaning clock, complete disas- 
sembly. ° 

Type Job—Renewing broken mainspring. 

Type Job—Renewing kinked or broken 
pendulum spring. 

Type Job—Renewing broken click spring. 

Type Job—Renewing wire springs on 
striking mechanism. 

Type Job—Renewing worn cannon pinion. 

Type Job—Renewing cord in weight clock, 

Type Job—Straightening bent feet on 
lever. 

Type Job—Renewing guard pin on lever. 

Type Job—Replacing broken pinion, 

Type Job—Squeezing or closing worn 
hole in plate. 

Type Job—Bushing worn hole in plate. 

Type Job—Polishing pivots. 

Type Job—Renewing broken hair spring. 

Type Job—Setting in teeth in wheel. 

Type Job—Making new pinion from raw 
stock. 

Type Job—Making flat spring from raw 
stock. 

Type Job—Adjusting chime mechanism, 

Type Job—Adjusting multiple dial mech- 
ansim. 


of plain 


CLOCK REPAIRING 

Type Job—Removing works of plain spring 
alarm clock from case. 

Objective—Man can remove works of plain 
spring clock from case. 
Auxiliary Information. 

Trade Terms. 

Names of parts of clock, such as: Case, 
bezel, reflecting rim, back, glass, case screws, 
feet, hand sets, winding keys, alarm hammer 
bell, movement. 

Tools, such as: screw-drivers, 
tweezers, clock stand or holder. 


pliers, 





Type Job—Removing works of pendulum 
spring clock with strike from case, 

Objective—Man can remove works of 
pendulum striking spring clock from case. 
Auxiliary Information. 

Trade Térms. 

Names of parts of clock, such as: Pendu- 
lum rod and spring, bob. 

Tools—Nothing new. 





Type Job—Removing works of pendulum 
weight clock from case. 

Objective—Man can remove works of 
pendulum weight clock from case. 
Auxiliary Information. 

Trade Terms. 

Names of parts of clock, suchas: Weights, 
weight cords. 

Tools—Nothing new. 





Type Job—Testing movement of plain 
spring alarm clock for wear and improper 
adjustment, inspecting pivots, holes, depth- 
ing, escapement, and alarm mechanism, 

Objective—Man can examine mechanism 
for worn parts or lack of proper adjustment. 
Ausiliary Information. 

Trade Terms. 

Names of parts of clock, such as: Plates, 
plate pillars, dial or face, hour, minute, sec- 
ond, and alarm hands, mainspring, alarm 
spring, arbor, hook, mainspring wheel, center 
wheel, third wheel, fourth wheel, escape 
wheel, lever, guard pin, balance wheel roller 
table, roller pin, balance staff, pivots, pinions, 
hairspring; collet, stud, regulator, click, click 
spring, alarm hammer ratchet wheel, anchor, 
cannon pinion, hour wheel. 

Tools, such as: Hand removers, winding 
and let-down key. 

Operating, such as: Letting down, shake. 

Special, such. as: Depthing, in beat, lift 
and fall. 

Safety precautions, such as: Damage to 
fingers by sudden let-down through slippage 
of key or failure of click. 

Mathematics—Eye and hand estimation of 
wear or shake and depthing. 

Science—Action of spring under tension 
with one fast and one free end, introduction 
of reciprocating motion in train, action of 





(Continued on page 161.) 
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WATCH GLASSES 
None Better! 


FOUR FUNDAMENTALS: 
GAUGE FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


WwW. B. & CIEIS THE WATCH GLASS THAT 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


QUESTION No. 3833.—Mainspring Trou- 
ble—No, 1—What is the principle of two 
mainspring barrels in a Waltham 8 day 
clock? No. 2—What is the correct amount 
of oil that should be used in oiling a main- 
spring? Some springs, I find flooded with 
oil, while others appear to be nearly dry. 
In some cases, I find a form of grease in- 
stead of oil. ‘0. r 


Awswer.—There are several reasons for 
using two mainspring barrels in the Walt- 
ham § day clock. If a single mainspring 
barrel were used, a thicker and stronger 
mainspring would be required to furnish 
the motive force. A thicker mainspring of 
sufficient length to drive the clock for 8 
days would require a larger mainspring 
barrel and consequently a larger movement 
to accommodate the larger size mainspring 
barrel. This alone is a great advantage, 
but we believe the biggest feature of this 
clock is in using two mainsprings, a very 
thin spring is required which reduces the 
breakage of mainsprings to a great extent, 
as it is an undisputed fact that thin springs 
do not break as readily as thick springs. 
Another point that is very good is that 
the pressure against the second wheel pivot 
is applied from two sides, which gives more 
uniform driving power and reduces the ten- 
dency of the pivot wearing away one side 
of the pivot hole. 

No, 2—The correct amount of oil to 
apply to a mainspring is simply enough to 
thoroughly lubricate it, without any sur- 
plus oil to fill the barrel. In other words: 
a thin film of oil should coat the spring 
all over and a thin film of oil should coat 
the mainspring barrel and cover all over. 
Now, if you use the proper judgment in 
applying oil you will soon learn what is 
the proper amount to use. Experiment with 
some old springs; after the spring is wound 
into the barrel, apply one drop of oil from 
your oiler, then remove the spring and 
examine it. Try this with two drops or 
more and examine. You will soon learn 
the proper amount to use. The grease you 
speak of may be vaseline, as many work- 
men use it, especially on heavy springs. 
However, we prefer to use watch oil on 
all watch mainsprings. 


Question No. 3834—Cylinder Watch 
Troubles—Jn my part of the country I 
am obliged to repair quite a number of 
cylinder movements. I get along fairly 
well zith them, but there are some ques- 
tions I would like to ask: No. 1—What 
is the safest method to follow in removing 
hairspring studs from the balance cock, in 
which the stud is simply forced friction 


tight into a hole? I sometimes slip and 
do considerable damage. No. 2—What is 
the proper position of the cylinder in the 
balance wheel with relation to the banking 
pin? No, 3—How is a cylinder escape- 


ment put in beat? No. 4—When fitting - 


a new cylinder, how can I be sure that I 
am selecting the correct size? J. K. 


ANnswerR.—No. 1.—Some use. a knife to 
pry the stud loose. This is bad practice, as 
in case the knife slips there is considerable 
risk of breaking the pivot or damaging the 
hairspring. Tweezers and pliers are too 
unreliable as they mar the balance cock 
to say the least. The most suitable method 
to follow, is to rest the arm of the cock 
on a square-edged block of steel about 
an inch thick, allowing the balance to hang 
down from the stud. Then push the stud 
out from above with a pin punch of suit- 
able size. The end of the arm, being sup- 
ported by the top of the block close up 
to the stud makes a substantial contact 
and it is a very easy matter to hold the 
cock level under the pressure required to 
force out the stud, without the slightest 
risk of injury. No, 2—You know that 
part of the cylinder is cut away for prac- 
tically half its diameter to form the re- 
ceiving and discharging lip. Now, an 
imaginary line drawn straight across the 
edges of the lips should be at right angles 
to the banking pin in the rim of the bal- 
ance. No. 3.—To put a cylinder movement 
in beat, remove all power from the train. 
When the balance is at rest, the stud and 
the receiving and discharging lips should 
be in a straight line. If they are not in a 
straight line, then remove the balance from 
the cock and force the stud out as men- 
tioned in No. 2. Next, move the collet 
on the cylinder until the stud “lines up” 
with the two lips. If all other conditions 
are correct, the escapement, will be in per- 
fect beat when the balance is replaced in 
the movement. Some workmen use a screw 
driver, knife blade or “any old thing” to 
turn the collet. This is very bad practice. 
A very simple collet tool may be made, 
which will cut the risk of damage to a 
minimum. Select a piece of steel rod, 
slightly smaller in diameter than the dia- 
meter of the collet. Then drill a hole in 
the center of the rod that is slightly larger 
than the protruding pivot of the cylinder. 
Cut away the end of the rod, leaving a thin 
blade on one side of the circle, that will 
fit into the slot of the collet. Make this 
blade slightly tapering, so it will wedge 
lightly into the collet slot. With a tool. of 
this type, it is a very simple matter to 
move the collet with little risk of damage. 
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Ne, 4~—In selecting a new cylinder, the prin- 
ciple conditions are; that a tooth of the 
escape wheel should fit inside the cylinder 
with a slight amount of freedom; the out- 
side diameter of the cylinder should fit be- 
tween two teeth of the escape wheel with 
a slight amcunt of freedom. 


Question No, 3835.—Proper Method to 
Move Timing Screws.—/ notice that our 
head watchmaker often moves the timing 
screws in fine watches without taking the 
trouble to remove the balance from the 
movement, Is this considered good practice? 
I am learning the trade and I want to 
know the correct way to do things and 
this method does not look good to 
| eee oe Se op 

ANSWER.—Your head watchmaker is de- 
cidedly a “botch’ workman and it is re- 


grettable that an apprentice should be al- 


lowed to even think that such methods are 
advisable. If the balance timing screws are 
properly fitted in the rim of the balance, 
they should fit fairly tight in the hole, to 
eliminate any risk of turning when the 
balance is in motion. Consequently, if they 
do fit properly, there is considerable risk 
of bending the pivots when the screws are 
moved, with the balance between the jewels, 
as 90 per cent of the strain will be applied 
to the pivots. The proper method to fol- 
low in turning the timing screws, is to re- 
move the balance from the cock. Then 
select a screw driver that will fit in the 
screw slot to its full depth and with very 
little side shake. Then the balance may 
be held between the thumb and fore finger 
of the left hand while turning the screw. 
All screws should be turned the same 
amount, If they do not appear uniform, 
then drive all screws to the rim, counting 
the turns and bring them out all the same 
distance making allowance for the altera- 
tion. If the screws turn at all tight, then 
you should use a pair of smooth jawed 
parallel pliers, with the jaws lined with 
paper. With such pliers you may grasp 
the rim of the balance close to the screw 
and turn the screw without the least risk 
of damage. We trust it is unnecessary to 
add that balance should be thoroughly 
cleaned after such handling. 


Question No. 3836.—To Polish Forks.— 
Kindly tell me how to polish a fork. I 
was setting a pallet stone and overheated 
the fork, turning it blue and I wish to get 
its high polish back again. O. T. 

ANsweER.—If the fork is not burned, but 
is simply drawn to a blue color, you may 
readily remove the blue color by using the 
following solution; take about a half ounce 
of commercial hydrochloric acid, then add 
about the same amount of ether. Stir care- 
fully until complete mixture results. After 
it settles a few moments, you will observe 
a division point between the two liquids, 
Add ether or acid as required until the divi- 
sion point is eliminated and complete emul- 
sion results. You can readily determine this 
by experimenting. This solution will in- 
stantly remove any heat color from steel 
and leave the surface of the steel in its 
original condition. But, be sure you rinse 
the balance thoroughly and finally immerse 
a few moments in a weak soda solution to 
remove all traces of acid. Then rinse in 
alcohol and dry in sawdust. 
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Economize on your crystal bill by using the 
K. K. brand. You will derive more profit in 
the end. 


Our GENEVAS, MICONCAVES, NEW 
EMPIRES, LENTILLES and LENTILLE 
CHEVEES are being used very extensively 
throughout the country. 


The name K. K. is well established among 
the sensible watchmakers. 


Ask: your Jobber for samples and illustrated booklet 
MANUFACTURERS AND IMPORTERS 


KONISHI KOTAKUDO COMPANY 


110-116 Nassau Street, New York City 
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that the need for perfect cleaning of the © 
goods before being subjected to these 
processes is thoroughly understood. Dirty 
ways of working and grease have more to 
do with failure than anything else, and any- 
body who has not realized this can scarcely 
be considered to be experienced in the trade. 





How to Increase Christmas Sales 


(Continued from page 145) 





W TH the rapid progress made in cobalt 

plating the cheaper lines in jewelry 
have recently developed on quite new lines 
and have found extended markets. Un- 
doubtedly the bright bluish white tint of this 
metal, combined with its extremely hard 
wearing qualities, has opened out new ave- 
nues for the makers of cheap jewelry, espe- 
cially for the overseas markets. 

It is many years since the first steps in 
cobalt plating were taken and little progress 
was made until the cheapening of the metal, 
due to the increased production of it, made 
efforts to utilize it more worth while. At 
first attempts were made to deposit it from 
the chloride salts but the latest research 
proves the superiority of the sulphate for 
general use. While good deposits can be 
got from the chloride for all-around work 
on most metals, including pewter and steel, 
the latest form of plating solution is un- 
doubtedly the best. 

This is composed of one litre of water in 
which boric acid is dissolved to saturation 
point. Into each litre so prepared is dis- 
solved 312 grammes of sulphate of cobalt 
and 19.6 grammes of common table salt 
(chloride of sodium). This solution at an 
ordinary temperature of 60° F. should regis- 
ter a specific gravity of 1.25. 

For plating on brass, German silver, gild- 
ing metal, or copper this solution will be 
found to give good and quick deposits. This 
is of the beautiful white color so much ad- 
mired by many people, giving cheap jewelry 
so plated quite a distinguished appearance 
resembling very much platinum, now so 
fashionable. Although cobalt is not itself 
cheap, the small quantity needed to give a 
very hard wearing deposit is a mere trifle 
on a large parcel of goods. 

Working this solution at 120 amperes per 
square foot a sufficient deposit is obtained 
in two minutes, which makes for rapid 
working, and takes less time than some 
bronzing dips. A coating so deposited will 
stand all the polishing and finishing usually 
given to jewelry, and is a fine contrast to 
some other coloring in combination—as, for 
instance, with a red gilding. 

A fine and taking combination of colors 
is parcel-plating in cobalt and yellow ormolu 
gilding. The result is a very uncommon 
and superior finish that is much liked by 
purchasers of cheap goods. In this process 
the best goods are gilt and cobalt plated by 
stopping off the unrequired portions. A 
cheaper style of the same finish is got by 
coloring the unplated portions and the ap- 
pearance is little inferior to that of the gilt 
article, but it scarcely wears so well. 

The ormolu color on the bare brass is got 
by dipping the articles in the following, 
after cobalt plating, these parts being 
stopped off in the usual way. One part of 
nitric acid and a similar amount of hydro- 
chloric are added to 16 parts of sulphuric 


acid in which has been dissolved ten parts 
by weight of nitrate of potash. Add the 
nitric acid first then the hydrochloric and 
stir well with a stick or the usual glass rod. 

Another striking combination is black and 
white work wherein the metal is part plated 
bright cobalt and blacked dull on the other 
portions, This recalls to mind the black 
iron jewelry popular a generation ago for 
cheap lines. There are several ways of get- 
ting this black, but the best way for the 
most cut lines is by means of a dead black 
enamel or japan which also acts as a stop- 
ping-off and leaves the other parts to be co- 
balt plated. As there are several proprietary 
articles on the market that answer this pur- 
pose admirably, there is no need to refer to 
them again. 

However, where the operator desires to 
produce his own coloring agent here ‘is an 
excellent recipe. First let the articles be 
dead dipped or sand-blasted, then plunge 
into the following solution. Hydrochloric 
acid 12 parts to one each of white arsenic, 
and sulphate of iron. A medium for im- 
parting a black color similar to the -pro- 
prietary articles is made by mixing lamp- 
black with turpentine and a little quick dry- 
ing japan. This may be applied with a 
brush or the articles may be dipped and 
shook, 

The iron jewelry referred to was blacked 
in this way but it was a poor protection 
from the weather and was one reason why 
this fashion soon went out. Where it is 
desired to give a finish to such goods that 
will make them rust-proof it is better to 
immerse them in a hot phosphorized solu- 
tion in which some iron filings have been 
put. The result is a pleasing dull black 
finish that is very pleasing and hard wear- 
ing. 

A body color that goes well with the part 
plating with cobalt is the violet bronze got 
on copper alloys in the following way: Mix 
in one gallon of water 6 oz. of acetate of 
lead. In another vessel put another gallon 
of water and dissolve in it 18 oz. of hypo- 
sulphite of soda. Add the former solution 
to the latter and mix well. Use the result- 
ing liquid at a temperature of 175° F. and 
leave the articles in. until the desired hue 
is obtained. : 

A platinum finish on metal jewelry is 
sure to be popular at the present time and 
is not difficult to obtain cheaply. Make a 
solution composed of 35 oz. of hydrochloric 
acid, 7% oz. of arsenic acid and 1% oz. of 
acetate of copper. The articles must be 
cleaned in the usual way and left in the 
bath for a short time when they will] take 
on the color of platinum if of copper, brass 
or gilding metal. . 

Generally speaking, it may be said that 
any of these colorings and finishes can be 
got equally well on brass, copper, gilding 
metal or German silver. It is presumed 


and baby. It lists every article shown in 
our catalog. It gives jeweler’s customers 
a choice and range of selections without 
limitation. If a customer, after selecting 
an article, goes to the retailer’s store and 
finds that the article decided on is not in 
stock, then the jeweler can immediately 
order it or having the known buyer in his 
store, he can no doubt sell a bracelet watch 
from stock, instead of the bar pin she 
wanted and which he did not have in stock. 

Then there comes the method of distri- 
bution on a booklet of this sort, or in fact, 
any kind of a sales suggestion which the 
retailer issues. Will it be mailed out? If 
so, how is the list of names to be made 
up? The local telephone book provides a 
good means, but in order to cover all the 
boys and girls in a community, the school 
registration list should be used too. I 
mention the boys and girls because they 
must not be overlooked simply because 
their parents’ names are on the list too. 
This booklet you send them may be the 
first piece of literature they have received. 
They are somewhat complimented by it. At 
any rate you want to help them make up 
their mind to select a gift from your store. 

The particular booklet I speak of here 
can be mailed for one cent, and while it is 
better to send it out under one cent postage 
than not at all, still the one cent postage 
literature is not as effective as the two 
cent. No one gives as serious considera- 
tion to a piece of mail which comes under 
the green stamp. The red, two center, is 
associated with personal mail. To make 
this mailing of this booklet most effective 
—it is worth while to pay the higher fee. 

The time to make distribution of the 
booklets is now. Selling and advertising 
campaigns should be started early—the 
early bird prospers. Jewelry items are not 
purchased like a cigar or a package of 
gum, Often it takes weeks of carefully 
planned saving on the part of father, 
mother, son and daughter to get the money 
together for a suitable gift—and often this 
gift is decided upon as early as the middle 
of October or early November. The giver 
then knows just what amount he must save. 
If you display your new stock early and 
encourage your customers to decide early, 
you beat the other merchants to it. 

The manufacturers themselves are doing 
extensive advertising right now. All the 
leading magazines and newspapers going 
to the general public will carry tremendous 
campaigns this fall on watches, silverware, 
etc. Each one has gone the limit to en- 
courage the buying of articles that come 
from the jewelry store. In addition, the 
jewelry trade papers, the National Jewelers’ 
Publicity Association and the wholesalers 
stand ready to help any retail jeweler ex- 
press the right thought in his advertising 
if he feels in need of suggestions. 
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The Waltham Watch Co. 


begs to announce Re | i hn e r ‘,, 
Gold 


‘Tuat the time for filing rebate 





claims has been extended to Silver 
December Ist, 1921. Platinum 
Jewelers’ stocks of Waltham Smelting of Sweeps our Specialty 
Watches on hand at the time Filings, scrap, plated scrap and bench sweep 
i i 1st, . ' . , 
of reduction of prices, July Ist Fine gold, silver, platinum in any degree 
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number, to Department R. Gold, silver and platinum anodes 
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American Platinum Works | 5, ANDY @ HARMAN 
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A New Rectifier for Electroplaters 





T is not often that a piece of electrical 
I apparatus primarily designed for a cer- 
tain class of work finds application in fields 
far removed from the original one. Yet 
this is true of the rectifier illustrated, first 
built for use in garages and battery service 
stations, and whose latest application has 
been in operating electro-plating vats in 
jewelry stores. 

One of the leading manufacturers of 
silverware experimented with various types 
of the device for several months to obtain 
a simple and inexpensive plating outfit for 
local jewelers. The result of these experi- 
ments has shown that the rectifier’s per- 











AN 


INEXPENSIVE PLATING OUTFIT 


formance is highly satisfactory. The ex- 
periments included all sorts of plating, both 
goid and silver, in various degrees ot 
thickness. 

For most of the smaller jewelry stores 
in the country the standard 2 ampere ma- 
chine is large enough as they seldom use 
vats containing over six gallons of solu- 
tions and rarely put on a heavy coat of 
silver. This rectifier is of the half-wave 
type, which takes about 10 per cent longer 
to do’a job than the same amount of cur- 
rent from a storage battery. For example, 
the standard amount of silver deposited on 
average medium heavy plate is four ounces 
per gross of teaspoons, and an extra heavy 
coat would be eight ounces. With a two 
ampere machine operating at 2 ampere the 
lighter weight would take approximately 
four hours; the heavier weight about 
double that time. The average jeweler 
would deposite only about one ounce to the 
gross, and then buff it slightly. The solu- 
tion would contain about four or five ounces 
to the gallon, and the plating of one ounce 
of silver to the gross would only take about 
three quarters of an hour, tests have shown. 

In one particular case where a 2 ampere 
machine was used with a vat containing 
six dozen teaspoons, and the solution ap- 
proximately 10 ounces of silver to the 
gallor, the spoons were plated four ounces 
to the gross, in about three and one half 
hours, with a current of two amperes. One 
feature of this method of plating is that, 
due possibly to the pulsating character of 
the current, the surface of the finished 
article is much more shiny than those 
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plated by the steady current from a battery. 
This effect is highly prized by jewelers, 
who have hitherto sought to obtain it by 
various means, such as specially heated 
solutions, etc. Another feature of half 
wave plating is much more closely grained 
molecular form in the deposit. 

The two ampere model has also been 
used with success in gold plating and gold 
coloring, or washing, such as the inside of 
cups, etc. In washing cups, a small amount 
of the solution is poured into the article 
to be plated, and a gold anode held in the 
solution being slightly agitated, the gold 
deposits on the inside of the article. <A 
small cup was gold washed by this method 
in about a minute. The voltage across the 
vat ordinarily required for both gold and 
silver plating is not over % of a volt, so 
that it is necessary to have a small rheostat 
connected in-series with the device. 





A Novel Desk or Bench Light 


A N adjustable desk light that is espe- 

cially suitable for the watchmaker’s, 
jeweler’s or engraver’s bench has been in- 
vented by one of our subscribers. 

As shown in Fig. 1, the bracket is at- 
tached to the back of the bench. The 
standard may be adjusted to any height 
and clamped in place with a thumb screw. 














NEW LAMP FOR THE WATCHMAKER 


The particular feature which should ap- 
peal to the workman, is the telescopic 
arm which may be quickly and easily 
moved forward or backward. The arm 
swings on a pivot at D, which permits 
up and down adjustment of the light and 
it may also be moved around in a circle 
the radius of the arm. 

When the telescopic arm is moved for- 
ward or backward, the electric line cord 
is cared for by an ingenious trolley and 
spring arrangement similar to the trolley 
rope retriever as used on electric cars. 
Fig. 2 shows the trolley arrangement in 
detail and its action is quite ‘apparent 
with a little study. 

Most of the stand lights, which usually 
have a heavy base are clumsy affairs at 
the best. This new light, suitably finish- 
ed in brass, should appeal to the work- 
man who cares for a neat appearance of 
bench and equipment. L, -B.-P. 
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Preliminary Work Done on Analysis 
of the Watchmakers’ Occupation 


(Continued from page 155.) 








hair spring in storing energy, abrasive ac- 
tion of dust, wearing. and excessive friction 
through lack of lubrication, 





Type Job—Testing movement of pendulum 
striking clock for wear and improper ad- 
justment, inspecting pivots, holes, depthing, 
escapement, and striking mechanism. 

Objective—Man can examine mechanism 
for worn parts or lack of proper adjustment. 
Auxiliary Information. 

Trade Terms. 

Names of parts of clock, such as: Anchor, 
striking levers, rider, stop-and-go wheel, 
butterfly wheel, striking hammer, gong, 
sounding board. 





Type Job—Cleaning clock movement by 
removing balance, hairspring and lever, or 
pendulum spring, rod, and anchor, and allow- 
ing movement to run down in receptacle of 
gasoline. 

Objective—Man can clean works of 
cheaper grade clocks without complete dis- 
assembly. 

Auxiliary Information. 

Trade Terms. 

Tools and equipment, such as: 
jar, clock brush, oiler. 

Stock, such as: Gasoline or benzine, 
chalk, boxwood sawdust, peg wood, pith 
wood, clock oil, tissue paper. 

Science—Gasoline as solvent, abrasive to 
remove tarnish, lubrication to reduce wear 
and friction, action of absorbents, 


Benzine 


Type Job—Cleaning clock movement by 
completely disassembling, dipping and brush- 
ing individual parts, pegging holes, cleaning 
pinions with pith, and reassembling. 

Objective—Man can clean clock movement 
by complete disassembly and cleaning of in- 
dividual parts. 
Auxiliary Information. 

Trade Terms. 

Tools and equipment. 

Stock—Nothing new. 

Safety—Care should be taken ‘to let down 
springs completely before loosening plates, 
to avoid danger from wheels flying out. 


Nothing new. 





Lets the Public Write His Ads 


A SOUTHERN merchant believes in se- 
curing the co-operation of the general 
public in his advertising. To this end he 
makes a practice of calling upon them to 
prepare his regular newspaper copy and 
pays three dollars for each ad accepted. 

He invites any and all to compete in the 
contest and gives them a few pointers on 
how to prepare acceptable copy. The ad- 
vertisements must be clear, definite, persua- 
sive, and must cover his entire stock. 

The contests have proved to be very pop- 
ular each time they have been staged and 
have caused much discussion among the 
townsfolk. The people watch for the ads to 
appear and read them with unusual atten- 
tion and interest. 

This idea has given this dealer consider- 
able valuable publicity at small cost, and 
has also furnished him with many new ideas. 
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Honesty Kilgallon & Company Ability 
Refiners and Assayers 
31 N. State St. Chicago, Ill. 
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GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES SMELTING WORKS: 


24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK 280-290 Chestnut Street, NEWARK 














THE WASHBURN 


Established 1862 
SECURITY MAGE NUT 


JOHN AUSTIN & SON = ee 
Gold and Silver —_ 
Refiners, Assayers and Smelters oe 9 


76 CLIFFORD STREET PROVIDENCE, R. I. 





EAR WIRES 





for unpierced ears. 


SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 
work where pin tongues 
=) used. 


Open. Closed. <= 
Descriptive Circular on , 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N. ¥. 





S The E. Howard Clock “men of Boston. Also | fla 
buexg a very complete line of substantial and accurate clocks jR as 
Seema for the bank, office and school. ; 

Bare Write us for full information 


THE E. HOWARD CLOCK CO. 


™@ 373 Washington St., Boston 309 Broadway, New York 
31 North State St., Chicago 
Established 1842 
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pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 





Issue of Oct. 4, 1921 


.. COLLAR, AND NECKTIE HOLDER. 

Firm B. Byers, New York. Filed March 19, 
1920. Serial 367,100. 8 Claims, 

A collar and necktie fastener comprising a front 

curved bar thickened at its outer ends, and elastic 

arms projected from the inner face of said front 





bar and forming with said thickened ends, clasps for 
the edges of a collar, said elastic arms being bent 
hack at their ends opposite said thickened portions 
of the front curved bar, and the bends being 
sharpened to facilitate their engagement with the 
collar. 

1,392,582. HOLDER FOR COLLARS. Frank J. 
Le Crarr, Attleboro, Mass., assignor to Free- 
man-Daughaday Co., Chartley, Mass. Filed 
May 17, 1921. Serial 470,359. 7 Claims. 

A collar-holder comprising a gripping device hav- 
ing opposed clamping members and a slide member, 
said latter member having an opening therethrough 





adjacent one extremity and an oblique slct extend- 
ing from the edge of said member to the opening, 
and an actuating spring having a loop element at 
one of its extremities passing through said opening. 
1,392,604. JEWELRY. Craries G. Smitu, Cam- 
bridge, Mass. Filed Aug. 22, 1919. Serial 
319,290. 3 Claims. 
A jewel comprising a transparent crystal having 
a polished top surface to reflect light rays, a recess 


15 


47 
16 

entering the body of the crystal adjacent the base, 
and a transparent hermetically sealed tube located 
within the recess and containing a radioactive sub- 
stance suspended in gas under a high pressure. 
1,392,676. MAINSPRING-BARREL FOR TIME- 

PIECES. Hetce A. BorresEn, Marquette, 

Mich. Filed Sept. 4, 1915. Serial 48,982. 9 

Claims. 

In a time piece, the combination of a main spring 
barrel, an arbor on which said barrel is mounted, 
bearings for said arbor mounted upon rigid por- 
tions of the movement of said time piece, a wind- 
ing wheel, a winding sleeve upon which said wheel 











is mounted, means associated with said sleeve for 
engaging the main spring, and a bearing sleeve for 
said winding sleeve fixedly secured to a rigid por- 
tio of the movement of said time piece, said 
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bearing sleeve surrounding said arbor and extend- 
ing inwardly to a point opposite that portion of the 
winding sleeve which takes the thrust of the main 
spring. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Published Oct. 4, 1921 
143,652. (CLASS 14. METALS AND 

METAL CASTINGS AND FORGINGS.) 

Marret, Bonnin, Leper & GuieEv, Paris, 

France. Filed Feb. 16, 1921. 

Consists of the invented word “Osmior.”’ 


“OSMIOR” 


Particular description of goods.—An 18-Carat- 
Gold Alloy Intended to be Used for Jewelry and 
Jewelers’ Goods. 

Claims use since about Nov. 1, 1919. 


DESIGNS 
59,188. FINGER-RING. Jzss L. Cuambers, Kan- 
sas City, Mo., assignor to Adelson-Chambers 


Ser. 

















Jewelry Co. Filed July 16. 1921. Serial 
485,294. Term of patent 7 years. 
59,195. RING. Victor H. Conn, New York. 


© e- 


Filed March 5, 1921. Serial 450,107. Term 
of patent 7 years. 
59,196. RING. Victor H. Coun, New York. 


? 


Filed April 26, 1921. 
of patent 7 years. 


59,224. FLOWER-VASE. 


Serial 464,706. Term 


Louis H. Hirscn, New 





Serial 425,573. 


Filed Nov. 20, 1920. 
Term of patent 3% years. 


York. 


59,233. 
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PRECIOUS, SEMIPRECIOUS OR SYN- 


THETIC STONE, OR AN IMITATION 
Jonn 


THEREOF. Kraus, Pittsburgh, Pa. 





Filed July 12, 1921. Term 


of patent 14 years. 


Serial 484,203. 


59,234. PRECIOUS, SEMIPRECIOUS OR SYN- 


THETIC STONE, OR AN IMITATION 





THEREOF. 
Filed July 12, 1921. 
of patent 14 years. 
59,235. PRECIOUS, SEMIPRECIOUS OR SYN- 
THETIC STONE, OR AN IMITATION 


Joun Kraus, Pittsburgh, Pa. 
Serial 484,204. Term 





THEREOF. Jonn Kraus, Pittsburgh, Pa. 
Filed July 12, 1921. Serial 484,205. Term 
ot patent 14 years.’ 

59,236. JEWELRY—NAMELY A FINGER RING, 
OR ARTICLE OF SIMILAR NATURE. 
IstporE H. Lapipus, New York, assignor ‘to 


Eles Jewelry Co., New York, a Firm consist- 
ing of Isidore H. Lapidus and Lazar Seliber. 
Filed Jan. 20; 1921. Serial 438,754. Term 
of patent 14 years. 


59,237. BACK OF A MIRROR, BRUSH, OR 
SIMILAR ARTICLE. Franx. H. L. Pierre, 

















1921. 


1, a & 
Term of patent is ‘14 years. 
CANDLESTICK. Franx H. La Pierrz, 


East Orange, Filed Feb. 18, 


Serial 446,187. 
59,238. 
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alee ih C10} What You Must Do 
, ; To Succeed! 
| 


GRIMSHAW, BAXTER 
& J. J. ELLIOTT, Ltd. 


29/37 Goswell Road A young man asked one of our big men in this 
; country what he considered the secret of success, 
The big man said, “Know your work.” 

Bradley exists for the sole purpose of putting 

















~ 





London, England & Coventry 
Cablegrams: Grimbax, Barb, London 


, | young men on their feet for life, of training them to 
Bigiit Manufacturers of the know their work so well that they can hold their ‘ 
i Rin celebrated London made own anywhere, among the big men in the line. 
iif | ' 4 6 99 a would like ie - ns Se — aap a ~~ 
tii | | class position in a first-class shop, drawing the salar 
i ie it ELLIOTT of an expert watchmaker, jeweler and engraver, reid 
Big . can you deliver the goods? If not, let Bradley help 
fi Chime Movements you. Don’t put it off another day. A course at 
‘ a | Bradley will make you the big man in your line. 













i. ii on Tubular Bells or “A good trade is better than a bank account, for 


i : you cannot lose it.” 
_ Gongs of the highest Bradley has the men—instructors who for years 


quality and also chime or have devoted their entire time, thought and energies 
strike movements for to teaching watchwork, jewelrywork and engraving. 
Bracket and Mantel At Bradley nothing is lacking that is necessary to 


make you an expert workman. 
Get our latest catalogue. Address 








clocks (pendulum and 











ii Lever). 

Special sizes for “Grandmother” . ° 
cases. Movements only supplied or Bradley Polytechnic Institute 
clocks complete in richly designed Horological Department C, Peoria, IIL 
cases. 























Files, Jewelers’ Tools and Supplies 5 


iets Concent 5222 \9 ellis & Ref Ming Cor 


























, e \\ ™ 
“oct TEM RIFLES | | 8°" som gna "Mali 
Swiss” | oe an . New York 
AMERICAN-SWISS FILE & TOOL CO.’S 
AMERICAN GAS FURNACE CO.’S PLATIN UM—GOLD—SILVER 
oes Modatnn, Acnsghens tins. Pestaine Weameare SWEEPINGS 
Sand Blast Blowers. 
Anchor Tool & Supply Co., Inc. a en | a 
Formerly Tool and Supply Dept. of White Gold Solders 14k White Gold 
E. P. REICHHELM & CO., Inc. . 
24 JOHN ST. 2: NEW YORK Green Gold Solders White-Green Alloy 














Sag Harbor 
DIXON’S C.W.BUTTS, Ine.“Y¥. 


Sand (Assay) Crucibles Crowns, Pendants and Bows 


f ‘ i We make a specialty of white gold crowns and bows, and are 
are the result of over ninety years prepared to make very prompt deliveries of same for bracelet watches. 
experience in manufacturing crucibles. 


They are made with the same care 
and excellence that have made Dixon 
Crucibles the standard of excellence. 


, 5 
Th hav d derful i i li 
Tey spars, ate, 2,romiertarenaaton in all aveay Jewelers’ Cuttle Bone 
Made in JERSEY CITY, N. J., by the WE ARE DIRECT IMPORTERS 
° ‘ Genuine Italian Bone—Qualities and Sizes Correct—Prices 
Joseph Dixon Crucible Company Right—Prompt deliveries and entire satisfaction assured. 


) E bli h r) Write Phone John 432 
RE Established 1827 BG JACQUES WOLF & CO., 112 John St.,N. Y. 









































November 2, 1921. 


Orange, N. J. Filed Feb. 18, 1921. Serial 


East 





446,188. Term of patent 7 years. 
59,240. CHARM. NaTHAN LIEBERFREUND, Passaic, 
N. J., assignor to Lieberfreund Bros., New 
York, a Partnership composed of Nathan 





Lieberfreund and Henry Lieberfreund. Filed 
April 7, 1921. Serial 459,481. Term of patent 
7 years. 


59,244. WATCH-FOB. Joun J. McAvoy, Seattle, 





Serial 355,199. 


Wash. 
Term of patent 3% years. 


Filed Jan. 30, 1920. 


599,247. WATCHCASE BOW. JEREMIAH 
McGrevy, Brooklyn, N. Y., assignor to Soli- 


darity Watch Case Co., Brooklyn, N. Y. Filed 


June 15, 1920. Serial 389,240. Term of 
patent 14 years. 


59,249. RING OR SIMILAR ARTICLE. Josuva 


f ) = 


. Mayer, New York. Filed March 30, 1921. 
soca 457,056. Term of patent 7 years. 


59,250. RING OR SIMILAR ARTICLE. Josuva 





W. Mayer, New York. Filed April 14, 1921. 
Serial 461,425. Term of patent 7 years. 
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RING OR SIMILAR ARTICLE. Josuva 


59,251. 


. Z 
~ < 
Se eneeee® 


W. Maver, New York. Filed April 14, 1921. 
Serial 461,426. Term of patent 7 years. 
59,252, RING OR SIMILAR ARTICLE. Josuva 





W. Mayer, New York. Filed May 18, 1921. 
Serial 470,617. Term of patent 7 years. 
59,297. PRECIOUS, SEMIPRECIOUS, OR SYN- 
THETIC JEWEL. Herman D. Steet, Phila- 
delphia, Pa., assignor to Swiss Jewel Co. 


4 


S. A., Locarno, Switzerland. Filed Feb. 19, 
1921. Serial 446,524. Term of patent 3% 
years. 

59,298. PRECIOUS, SEMIPRECIOUS, OR SYN- 
THETIC JEWEL. Herman D. Steet, Phila- 














S> 


























delphia, 
Ss Avs 
1921. 
years. 
59,299. PRECIOUS, SEMIPRECIOUS, OR SYN- 
THETIC JEWEL. Herman D. STEEL, Phila- 
delphia,. Pa., assignor to Swiss Jewel Co. 


Pa., assignor to Swiss Jewel Co. 
Locarno, Switzerland. Filed Feb. 19, 
Serial 446,525. Term of patent 3% 





S. A., Locarno, Switzerland. Filed Feb. 19, 
1921. Serial 446,526. Term of patent 3% 
years. 

59,306. ROSARY. Gustave THIBAULT, Whitehall, 





Ne oY, 1921. 


Filed July 19, 
Term cf patent 14 years. 


Serial 485,970. 
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59,300. RING. Watter L. Srerren, Kenton, O. 
Filed Jan. 8, 1918. Serial 210,941. Term of 


patent 3% years. 


59,307. WATCH-CHAIN. RicHarp Van Doutan, 
Albuquerque, N. Mex., assignor of one-half 





Filed 
Term of patent 


to Louis P. Hilderbrand, Cooley, Ariz. 
Oct. 9, 1920. Serial 415,913. 
14 years. 


59,314. FINGER-RING. Joszt Winsen, 


O 


Filed March 14, 1921. Serial 452,320. 


Detroit, 





Mich. 
Term of patent 14 years. 


59,316. JEWELRY—NAMELY, A FINGER-RING 


OR ARTICLE OF SIMILAR NATURE. 


Frank Zortpo, New York. Filed June 17, 1921. 
Serial 478,440. Term of patent 7 years. 








The local manufacturers are assisting in 
the “Perfect Package Month” being held 
in November by the American Express Co. 


Frank Daughaday’s “Pearl Fronts,” 
the winners of the tennis match at the 
Highland Country Club, will be enter- 
tained at a supper Wednesday night at the 
club, 

S. O. Bigney has written a letter to the 
daily papers scoring the high taxes in 
Attleboro and urging the citizens to get 
together in order to reduce the appro- 
priations, 

The Baer-Wilde Co., of this city, has 
succeeded in securing several additional 
decrees against firms who are using the 
name “Kum-A-Part” in connection with 
the selling of cuff links. 

Harold E. Sweet, the well-known man- 
ufacturer departed from his usual voca- 
tion last Sunday morning and preached 
the sermon at the Universalist Church. 
The entire service was in charge of the 
men. 
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EASTERN 


v 


BRANDED © FELT WHEELS 


Wear Longer Polish More 











& S 


Weigh Less Per Wheel Than Any Others Manufactured 


None genuine unless stamped with one of the brands represented above. 
Immediate Delivery of U S A (Spanish White) in All Standard Sizes 











Also 
Manufacturers of SHEET FELTS for all purposes 


EASTERN FELT COMPANY Winchester, Mass. 




















PLATING: 


GOLD—SILVER 
PLATINUM 


MESH BAGS REPAIRED 


re-plated and relined—same as new 


SILVERWARE REPAIRING 














> 1667: 1740 1692 1693* 1668 
Ee We Do Work Exclusively 


1219 YW WV & 1222 for the Trade 
0 69 e 
A Swartz & Ciske 


ASSORTED SIZES - 
MADE IN GOLD (ALL COLORS) 183 N. State St., Chicago 














ALSO PLATINUM AND PLATINUM FACED 











HERPERS BROS. DO YOU NEED MONEY? 


18 CRAWFORD ST. ESTABLISHED 1865 NEWARK, N. J. Send us your Surplus Stock, large or smal? lots, 
and get check by return mail. If not satisfae 
tory, will return goods. Confidential, bank 
reference. 


Toledo Auction Comm. Coa. 


Long Dist. Phone, Main 4817. TOLEDO, OHIO. 














Prisms: Their Use and Equivalents St. Louis Watchmaking School 
A book containing a more extended knowledge on this Established Thirty Years 
branch of refraction than is contained in works on ™ oe really mod rd thoroughly > man 28 
ophthalmology 4 Price, $2.00. you would” a ‘to - . at — ao ae the 
THE OPTICAL PUBLISHING Co. — work as must be done in a first class Jewelry 
ll John St., New York Write for our Catalog at once. 











ST. LOUIS WATCHMAKING SCHOOL, St. Louis, Ma. 
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